











“Smoother 
than grease” 
“Outwears the best 

bronze metal” 


_.. 2O years - 
a drink~ 


BEA 


“ARGUTO BUSHINGS 
have outlasted 7 


Bronze Bushings in 


the same place. Very 


ia . oy) 
severe Service. 


(From unsolicited 


testimonial.) 




















THE CONGDON & CARPENTER CO. 


Founoeo 1790 


Sreze.- MeT.s-HAROWARE 


Stanley Electric Tool Co. 
New Britain 
Connecticut 


Gentlemen: 


We thank you very much, indeed, for the service 
you rendered to us in supplying us with a foot for Model 
C.C. 9 Electric Saw, which arrived the other day. 


In that connection, permit us to say that we 


PROVIDENCE.R.1.0ct. 24, 1930 
KINOLY ADDRESS REPLY:— 


ATTENTION A. L. Philbrick 





The new quarters of the 
Congdon & Carpenter Company 
One of the most up-to-date plants 
in the country 


ao Cary well pleased 


with the service. 


have been very well pleased with the service which your eee eee 7: ] ee 
company has rendered to us since we took over the Stanley -+-PpOUucy... OF looking 


line of electric tools. 


There has proved to be a good 


demand in this territory for those tools which you make after our interests... 


and which we have brought to the attention of our custom- 
ers, and the care which you use in gratifying all who have 
anything to do with your products, is more than pleasing 


to us who buy and sell them. 


From our point of view as dealers the policy 
which you have maintained of looking after our interests 
in this territory, gives us a very vital interest in push- 
We sincerely hope that other dealers 
are as well pleased with their treatment from you as we 


ing your product. 


are. 


Very truly yours, 
THE CONGDON & CARPENTER CO. 











Stanley - Unishear 
“Mighty Midget” 
“The power-driven hand shear” 


One item of a full line of 
*“Unishear’’ models—a line on 
which you have no competition 





ives us a vital inter- 
est in pushing your 


product. 


7 


We also want to say that that unusual tool, the ...the “‘Unishear”’ at- 
“Unishear", attracts a great deal of attention in Southern 
New England.. 


J 
tracts ad great deal 





of attention. 


Treasurer 














Through the kindness of The Congdon & Carpen- 
ter Company of Providence, R. 1., we publish here- 
with a letter which they recently wrote to us express- 
ing the satisfaction of their company with the Stanley 
Electric Tool line. 


Having been in business continuously since 1790, The 
Congdon & Carpenter Company is considered one of 
the outstanding Industrial Distributors in the country. 
A confirmation of the Service and the Policy of the 
Stanley Electric Tool Company, together with the sal- 
ability of its products from a company of their stand- 
ing, is our best reference to distributors everywhere. 


THE STANLEY ELECTRIC TOOL COMPANY 





New Britain, Conn. 


Sales Offices and Service Stations: New York -Chicago Philadelphia 


Detroit Cincinnati 


Kansas City Los Angeles Seattle 


San Francisco Montreal Toronto 


STANLEY ELECTRIC TOOLS 
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SAFETY BELT HOOKS 
the new, improved lacing 








*U. S. Patent 1,653,791 Other Patents Pending. . . . Canadian 
Patent 284,207 Other Patents Pending. 


MORE PROFIT PER HOOK 





Perfect alignment of hooks certain. 
Prevents end hooks breaking loose, 
damaging machines and injuring 
hands. Flush fitting of bar with 
belt reinforces connection. 





With each box of Safety Belt Hooks 

you get a specially made pair of 

nippers for cutting steel binder 

bars. Eliminates waste and pro- 
tects hands. 


Judged by jobbers and salesmen as 
the most desirable and profitable belt lac- 
ing . . . backed by their constant effort 
in promoting its sale Safety Belt 
Hooks have been widely accepted by the 
nation’s industry. Sales volumes have been 
stepped up belt lacing profits have 
reached new peaks for the alert jobbers 
who carry this line of improved lacing. 


The advantages of Safety Belt Hooks 
for users in stopping costly belt hook in- 
juries, reducing waste power transmission 
and effecting more satisfactory belt serv- 
ice are important selling points. But, to 
you, one feature is particularly appeal- 


ing . . . there is more profit per hook 
for you. 


Hook up this improved lacing with your 
capable sales force. Hundreds of jobbers 
everywhere have combined these two 
forces to produce larger sales volume and 
increased profit. 


Write today for a free sample and de- 
tails of our profitable proposition. 





Safety Belt-Lacer Co. ° 


Factories Bldg. - 


Toledo, Ohio 
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Phantoms NUMBER TWELVE BY A PROMINENT DISTRIBUTOR. 
£4 FE meee a ee — + 














“Judge for Yourself 
Don’t You See That - - 

























































Above—Mr. H. R. Ireland, Secretary, Treasurer and General 
Manager of the Industrial Supply Company of Terre Haute, 
Indiana. This company’s services are of a definite economic 
value to the prosperity of its business territory. 





Z 


HERE is no more direct route for merchandise to flow 
in than through houses of our kind. Regardless of the 
name or type of distributor they must absorb our functions 


and our costs of selling. Our strength and value is predicated 





on the common sense way in which this point is viewed.” 

















The above statement is characteristic of those made by prominent dis- y, 


tributors all over the country. It explains in part how the Industrial Supply 





Distributor, helping to solve the important problem of broad markets 

Invader Belting is as old as is 
Republic ( 28 years. ) Invader will 
work satisfactorily anywhere, except 
on abnormal drives calling for super 
quality such asis in Champion High 


THE 2 — 
REPUBLIC RUBBER CO. 


and economical distribution, upholds high quality, maintains fair prices 


and saves needless efforts on the part of both consumerand manufacturer. 


Send for a sample of 
INVADER 













Youngstown Ae Vs 
Ohi laa 
™ | REPUBLIC means 












the Best Mechanical 
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A Demand Based on 
ens 














Hic# pressure selling plays no part in 
the steady demand for MORSE Tools 
— there isn’t any reason why it should. 
The only lasting basis for the popularity 
of any small tool is the quality and quan- 
tity of work it is capable of doin}. 





We are merely re-assertin?, what is com- 
mon knowledge to many of your custo- 
mers when we say that MORSE Tools are 
unequalled for fast, economical production. 








IMI Ss E 
TWIST DRILL & MACHINE COMPANY 


NEW BEDFORD, MASS..,U.S.A. 
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Ikxmmd Words...for 
the harassed F A. 





and-to-mouth buying is no fun for the | 
Purchasing Agent. 


The order that is delayed until the last minute 
for fear the job won't go through, requires 
immediate delivery to get that same job out 
quickly . . . to get paid for it quickly. 





If you are forced to buy bolts on this basis it 
is well to remember Russell, Burdsall & Ward's 
three strategically located plants—overnight 
delivery to most points. 


RWSSEELE.,. BURDSAEE &A WARD 
BO AND NOE COMPANY 


PORT CHESTER, N. Y. ROCK FALLS, ILL. CORAOPOLIS, PA. 
Philadelphia + Chicago + Detroit - San Francisco - Los Angeles + Seattle - Portland 
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From your INDUSTRIAL SUPPLY DISTRIBUTOR 


A wide range of stock 


Immediate service is a hidden profit—take it! 
The economics of place is undisputed. Careful 
selection coupled with desired delivery denotes 
sound progressive principles in buying. 
Your INDUSTRIAL SUPPLY DISTRIBUTOR 
has stocked Yale Chain Blocks and Trolleys await- 
ing your order for rush shipment. 


There is a complete Support this sound, economic policy. 


stock of Yale Hoists 
THE YALE & TOWNE MFG. CO., STAMFORD, CONN., U. S. A. 


near you. Canadian Branch at St. Catharines, Ontario 


YALE MARKED IS YALE MADE 


[YALE] LE]}__ Hoisting» Conveying Systems 
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HE “D-V” Drive transmits power 

with minimum loss. There is no 
slippage and speed ratios are con- 
stantly maintained. Every essential 
feature necessary to insure depend- 
able, economical power transmission 
is found in this drive. It is a Dodge 
product backed by fifty years of in- 
dustrial power engineering. It is pro- 
duced in a plant geared to modern 
demands and by machinery designed 
especially for the purpose. Dodge 
sheave design and precision manu- 
facture insure maximum belt life and 
low maintenance. 

Stock sizes of ““D-V” Drives can be 
obtained on the immediate delivery 
basis. Modern production methods 
and unusual production facilities in- 
sure an adequate supply of stock 
drives at all times and non-stock drives 
can be furnished with minimum delay. 
“There is Added Value in the Name 
Dodge” both in quality and avail- 
ability of product. 





DODGE-TIMKEN BEARINGS 


The only complete line of en- 
closed anti-friction industrial 
bearing units offering a type to 
meet practically every require- 
ment of power transmission or 
machine application. In combi- 
nation ads “D-V” Drives they 
effect big economies in main- 
tenance and insure continuous 
service. 


DODGE MANUFACTURING CORPORATION 
MISHAWAKA, INDIANA 


THE FOUR DIVISIONS OF DODGE 











— | 


DODGE MANUFACTURING CORPORATION 


POWER TRANSMISSION 
Complete equipment for the 
transmission of power. Every 
type of pulley, hanger, pillow 
block, etc. 


MATERIAL HANDLING 
Every type of conveyor to 


handi f d 
—_ 


DODGE-TIMKEN BEARINGS 
For power transmission and 
machine application. A type for 
every service. 


SPECIAL MACHINERY 
A manufacturing department for 
those who prefer to devote their 
attention to selling rather than 
making. 


Mishawaka, Indiana 
Please send me the A-160 D-V Drive Data Book. 


Name 





Position ___ 
Firm____ 


Addr 
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INTRODUCING 
THE R&M ELECTRIC HOIST 


- with 


TORQUE 
MOTOR 
PUSH-BUTTON 
CONTROL 


Once more Robbins & Myers inaugurate new 
standards in electric hoist dependability, econ- 
omy and efficiency. 




















In this new R&M Torque Motor Push-Button 
Control Hoist a small sturdy auxiliary motor 








operates the controller—eliminating compli- 
cated magnetic contactors, electric limit 
switches and magnetic brakes used in other 
push-button hoists. Mechanical limit switch is 
geared directly to controller so that hoist 
motor reverses and lowers hook to safe posi- 
tion when block over-travels. Mechanical 
motor brake prevents hook-drift. 


New R& M Torque Motor 
Push-Button Control Elec- 
tric Hoist. Capacities Y4- 
to2-ton 


Saves money — speeds up work 


This simplified control permits a smoothness 
and accuracy in load-handling heretofore un- 
known— increasing shop efficiency. It reduces 
maintenance costs and adds to the life of the 
hoist—as well as effecting a saving in initial 
cost. No other hoist can compare with it for 
2-ton jobs and under. R&M’s jobber protec- 
tion policy insures handsome profits. Write 
for data and prices. 


Robbins & Myers, Tne. 


Hoist and Crane Division 
SPRINGFIELD, OHIO 


CANADIAN DISTRIBUTORS: LYMAN TUBE & SUPPLY CO., LTD., MONTREAL, TORONTO, WINNIPEG, VANCOUVER 


DIFFERENTIAL SPUR GEARED BALL BEARING BULL DOG ADJUSTABLE ACE STEEL TROLLEYS 
CHAIN HOISTS CHAIN HOISTS STEEL FRAME TROLLEYS FLANGELESS WHEELS 
14- to 2-ton capacity 14- to 20-ton capacity 1- and 2-ton capacity 14- to 20-ton capacity 









HAND AND ELECTRIC HOISTS AND CRANES, MOTORS, GENERATORS AND FANS 











ee 








SE im fm 


PULL HARDER—LAST LONGER 


; 
a 


4 
4 
: | 


Morors talk through PULLEYS. 


Sprucolite Pulleys grip—not slip. Clinging, driving, 
fibres-on-end hug the belt and hold on. Motors 
pull with new persistency. Machines purr as their 
designers prescribed. Production picks up. Profits 
increase. Sprucolite is on the job. 


Sprucolite is the last word in motor and machine 
pulleys. It is a special, patented, synthetic material 
made from clear Sitka Spruce reduced with a 
casein binder under hydraulic pressure of 3,000 
tons to a homogeneous mass of uniform density. 


The resilient material thus obtained is light in 


ESPECIALLY ADAPTED TO 
ACROSS-THE-LINE 
MOTOR SERVICE 


weight, possesses great strength, durability and an 
extremely high friction coefficient. For service, 
ordinary or extraordinary, “AMERICAN” Spruco- 


lite Pulleys are recommended. 


Sprucolite Pulleys are now available as optional 
equipment for the business ends of all leading 
makes of motors. Specify them when ordering. For 
plant operators who wish to replace the ordinary 
pulleys on equipment already in use, “AMERICAN” 
Sprucolite Pulleys are carried by a large number 
of mill supply dealers from coast to coast. Ask 
your dealer about Sprucolite or write for further 
information. 


THE AMERICAN PULLEY COMPANY, 4200 Wissahickon Ave., Philadelphia, Pa. 


MERICA 





PULLEYS 








Buy it through your distributor: 
AMERICAN Products—nationally known. 


used, appreciated — have always been sold 


through a large number of mill supply distrib- 


utors. We believe that a major part of our 
business success has been due to the earnest 
efforts of these men to serve industry econom- 
ically and efficiently. 


9 MEN DID THE WORK OF I2 


N eastern S.S. company cites the case. Cargo 

to be moved, quickly. And cargo meant count- 

less sizes and shapes from kegs to cases, from 
sacks to rolls, barrels, bales. 


Twelve men and twelve hand trucks usually 
tackled the job. This time, nine men, three 
AMERICAN Trucks and nine AMERICAN 
Pressed Steel Truk-paks took command. 


Three men loaded Truk-paks in the hold. Three 
others unloaded Truk-paks on the wharf. Three 
more kept up a continuous round trip circuit, 
picking up loads on the jump, carrying back 
empty Truk-paks for reloading. 


Results: The ship cleared by nine men in the 
mamp/tongt of time twelve would normally have 


required—no spilling of loads en route—no con- 
gestion—no lost or damaged merchandise. 


It is the constant endeavor of the American 
Pulley Company not ouly to produce truck 
handling equipment that will give better, more 
economical service over a longer‘period of time, 
but also to develop improved truck handling 
methods, offering you further savings in time, 
labor‘and money. 


Whatever your handling problem, investigate 
AMERICAN Pressed Steel Hand Trucks—light, 
strong, durable, built to wear without repair. 
Ask about the new AMERICAN Pressed Steel 
Truk-paks that offer lift truck service at hand 
truck cost. 


THE AMERICAN PULLEY COMPANY, 4200 Wissahickon Ave., Philadelphia, Pa. 


PRESSED STEEL 


MERICAN 


TRUCK 


PATENTS PENDING 
AEG. U.S. PATENT OFFICE 











‘a, 
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A V-Belt Drive is no Better 
than the Belt... 


No matter what make of sheaves 
is used on a drive, the 
efficiency of the power trans- 
mission depends upon the belt. 





TENSION = 
RESISTING RUBBER 


NEUTRAL AXIS 
Here is an actual demon- 
stration of the scientific 
design and construction 
that bring about Gilmer 


PLIABLE COMPRESSION 
RUBBER 





Actual Photo of Cross Section E 


Patented Construction 


BIAS 
REINFORCING 
CORD FABRIC 


PARALLEL POWER 
TRANSMITTING CORDS 
On large Gilmer V-Belts, 
bias reinforcement cords 
are added to provide 


DOUBLE-WEAR 
RESISTING JACKETe 








V-Belt superiority. Every 
detail is there for a specific purpose — Gilmer does 
not manufacture a drive. The very fact that the huge 
Gilmer V-Belt business is built on replacements of 
other belts speaks for itself. 


When a V-Belt bends around a sheave the upper part 
is in tension, the lower in compression. At some point 
— the neutral axis — neither force is present. At this 
point, in every Gilmer V-Belt, will be found super- 
imposed layers of unusually strong cords — a feature 
originated by Gilmer engineers. These cords transmit 
the load without stretching and without setting up 
internal friction. 


Above and below these cords is tough 
wear-resisting rubber. The upper and 
tougher rubber is compounded for 
repeated bendings without deterior- 
ation, while the lower and more pliable 
is compounded to resist compression. 


lateral stiffening against 
buckling. The cords and 
rubber layers are sonnel by two outer-jackets 
of rubber impregnated, wear-resisting duck, which 
excludes foreign matter —The entire belt is vul- 
canized into one solid elastic mass that possesses 
maximum stamina and strength. 


Since all Gilmer V-Belts are made in accurate metal 
molds, their dimensions and angles are invariably 
correct. And — because of their design and construc- 
tion they will not twist or buckle in the grooves. 


Gilmer V-Belts have earned an enviable reputation 
for PERFORMANCE —they have proved themselves 
in industry after industry. 


Gilmer V-Belts are real profit makers 
for the Mill Supply House. Write 
us now. Your territory may still 
be open. L.H. Gilmer Co., 
Keystone & Cottman Streets, 
Tacony, Philadelphia, Penna. 


? Makers of the World’s 
Best-Known V-Belts 


Patented Construction 











12 MILL SUPPLIES 


HUNDREDS OF CLEAN EASY CUTS 











E BLADE” 





Mooern ideas applied to the pipe cutter—at 
last! 


A blade of thin super-steel with a keen cutting edge 
that out-cuts and out-lasts anything heretofore made 
to cut pipe. 


It cuts many times as much pipe. 
It cuts easily, clean cuts, practically without burr. 


And when it finally wears, it’s an easy matter to take 
it out of the cutter—like a safety razor blade—and 
replace it with a new one. 


Lower cost per blade—far lower cost per cut. 


You need only to show this RIG(D cutter to a 
customer—get him to try it on a piete of pipe— 
and he’ll see the difference promptly. 


There’s both volume and profit in RIEAID Pipe Tools 
—as several thousand wholesalers know from experience. 


The Ridge Tool Company, Dept., M.S. Elyria, Ohio 


FReilaciib 


PIPE CUTTER 


, pRiEnEneE> This rem aeh ~ as — 
mar jaws in RIZAID ie Stock wit 
yoke > Made for = Rigaib> WRENCHES one set of prom ae 
ing nickel pipe witho Housin d i ing 4 sizes of pipe has met 
AS : ; g guaranteed against f ; : 
damage. Advantges of thit eater warp. Nut in with Immediate” and. en 
RIEEED Toole open housing easy to adjust. thusiastic acceptance. 
: Can't lock on pipe. Power- 
ful I-Beam handle with 
hang-up hole. 
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Every User of Belts 
is a Prospect 





POWER TRANSMISSION ASSOCIATION 


The U. G. Automatic 
Belt Contractor 


has. sales possibilities wherever 
belts are sold or used. 


Saves Belts—Floor Space—Power. 
In fact, savings are so evident and 
immediate that they generally pay 
for the cost of the Contactor. 


These are sales points that are mak- 
ing this automatic belt drive a 


Shafting 


Hangers 

Pulleys 

Flexible Couplings 
Friction Clutches 
Pillow Blocks 
Ball Bearings 
Cast Gears 

Cut Gears 
Texrope Drives 
Gray Iron 


Semi-Steel, Brass 
and Aluminum 


brisk and profitable line for all 
Wood's dealers. It will be for you, 
too, if you'll but look into its 
profit-making possibilities. Write 
today for detailed information. 


There’s a co-operative dealer serv- 
ice behind this Wood's quality 
product that helps to move the 
goods. We'd like to tell you, with- 
out obligation on your part of the 


Wood's Dealer Plan. May we? 


T. B. Wood's Sons Co. 


Chambersburg, Pa. 





Castings. 


New England Branch: Southern Branch: 


Cambridge, Mass. Greenville, S. C. 


Makers of power transmission machinery since 1857 
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THE VALVE... 
users have been waiting for 

















FY, 106-A, the new Jenkins Standard Bronze Globe Valve 
is built to sell, and it does. Valve users everywhere are 
buying it. Dealers throughout the country are reporting an 
ever-increasing business. 


Fig. 106-A is the only valve that combines these two advantages: 
the one-piece screw-over bonnet, and the slip-on stay-on disc 
holder. These advantages are being featured in Jenkins adver- 
tising appearing in scores of publications. 


Nearly a million valve buyers are reading this Jenkins advertis- 
ing. Among them are your customers. To get your share of 
the business that is certain to follow, write or wire for details. 


JENKINS BROS. 


80 White Street 524 Atlantic Avenue 133 No. Seventh Street 
New York, N. Y. Boston, Mass. Philadelphia, Pa. 
646 Wash. Blvd., Chicago, Ill. 1121 No. San Jacinto, Houston, Tex. 


JENKINS BROS., Limited, Montreal, Canada; London, England. 
Factories: Bridgeport Conn.; Elizabeth, N. J.; Montreal, Canada. 


Saas enkins 


A one-piece screw-over bonnet that won't distort is 
one advantage of Fig. 106-A, Jenkins Standard Bronze 


Globe Valve. Another is the slip-on stay-on disc : 
holder. For 150 lbs. steam working pressure, or 250 
Ibs. oil, water, gas working pressure. Jenkins Fig. 
106-A is also made in angle, cross, horizontal and 


angle check types, screwed and flanged. Since 1864 


JENKINS VALVES ARE ALWAYS MARKED WITH THE “DIAMOND” 
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We Buy 80% 
of Our SUPPLIES 


from |) 





HE develop- 
ment of mod- 
ern purchasing 


methods among large industrial users has, in many 
cases, precipitated circumstances which place a new and 
larger responsibility upon industrial supply salesmen. 
In our case, we were faced with the necessity of elimi- 
nating unnecessary duplication of labor upon the part 
of both our purchasing department and the members of 
our mechanicai department, in considering and evaluat- 
ing the propositions submitted to us. To accomplish this 
several years ago, we established a committee on stand- 
ardization which has as its responsibility, the setting up 
of minimum standards of quantity and types and sizes 
of products to be purchased, and the establishment of 


istributors 


Says H.E. LONG 


Purchasing Agent, The Nash Motors Company, 


Kenosha, Wisconsin 


The distributor fits admirably 
into Nash Motors’ plan of stand- 


ardizing purchases 


definite high standards of quality in manufactured 
products, which must be met by all products submitted 
for consideration. 

These standards are established as a result of meetings 
of our standardization committee, where we take up 
individual reports on commodities to be purchased, in 
which the purchasing department has made a recapitula- 
tion of costs, and the mechanical departments have made 
a summary of the service advantages of products of 
different manufacturers. Both departments take into 
full consideration the statements of salesmen as to the 
merits of the products which they wish to sell, but in 
addition service tests and trial installations of products 
are made. 

The annual purchases of this company include over 


15 











In the drop forge shop, 
air and steam valves, 
piping, hose, and chain 
hoists are among the 
supply items used. 


$4,000,000 worth of tools and 
supplies alone. At the present 
time, we purchase approxi- 
mately 80% of this volume, 
by number of individual items, from industrial 
distributors. 

Out of this total volume of purchases, we have 
established standards for purchasing on over 3,000 
items. We place more emphasis upon the perform- 
ance of the product than on the original cost, 
because our tests 
have proven conclu- 
sively that the prod- 
ucts with the lowest 
original cost, are not 
always the most eco- 
nomical to use. We 
therefore use as our 
guide, the ultimate 
cost per piece per 
1,000 production 
units. Each produc- 
tion department has 
its own budget, and 
each supply item is 
charged against each 
department budget. 
Thus, we can determine the 
exact cost of different supply 
items in terms of the produc- 
tion resulting from the service 
in which the product was used. 
It is self-evident, then, that after standards are estab- 
lished, it is up to salesmen who wish to sell us new or 
improved products to replace those on which we have 
standardized to show us by demonstration why the 
performance of their products are better than those 
which we are now using. 

We are constantly revising our production and main- 
tenance methods to make use of new or improved prod- 
ucts which lower production costs, increase production, 
or improve the efficiency of plant operation. We are 
glad to see every salesman who has a worthwhile sugges- 
tion to make, and if consideration of the products which 
he is selling, requires investigation by members of our 
mechanical department, 


eR crepe an agreed Standards have been set up 
nity to get to the right for purchasing buffing and 
men. polishing supplies for use in 

The use of this system the body painting department. 


has several advantages 
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Cleaning bodies before painting requires 

little time in the Nash plant. A conveyor 

system carries the bodies past revolving 

brushes which automatically scour the 
surface clean. 


both to ourselves and distributors. First, it eliminates 
approximately 30% of the expense of purchasing 
routine, by eliminating repetition of solicitation details 
on every purchase which we make. Furthermore, it 
makes possible the interchangeability of parts on units 
on which repairs may be needed. This policy has also 
enabled us to use a smaller number of sizes of individual 
items, such as brushes and brooms, for instance, where 
we now buy only 31 different types and sizes instead of 
the 72 types formerly used, although the total purchases 
of brushes and brooms have not decreased appreciably. 
Thus, distributors of these products are relieved of the 
necessity of carrying stocks of an excessive number of 
types and sizes, many of which might be slow movers. 

















The use of “V” belt and chain 

drives on machinery is being 

considered. Trial tests of differ- 

ent types of “V” belts are now 
being made. 


In setting up such standards, it 
is important that we have full 
information on each product under 
consideration. Because our source 
of information is the distributor’s 
salesman, we must rely upon him 
to make true and adequate representations of his prod- 
ucts. In many cases, it means that he must have manufac- 
turers’ representatives accompany (Turn to page 117) 
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W hats the Answer to This 


By 
R.W. PROCTER 


Can the distributor perform distribut- 
ing functions more efficiently, economt- 
cally, and promptly than other agenctes 
of distribution? Here are some facts 
which throw considerable light on this 


important question 


E ARE in a distribution 
W\ age. Today, as never be- 
fore. business leaders, 
economists and others are turning 
their attention to a study of distri- 
bution problems. For, it is gener- 
ally recognized, the next great stride 
forward in the efficiency of our 
business operations will come in dis- 
tribution. 

The problem of production is no 
longer disconcerting. But the prob- 
lem of getting the goods that are 
produced into the hands of the ulti- 
mate user efficiently and econom- 
ically is particularly troublesome. 

History, evolution, competitive 














conditions, nature of the products, 
class of customers, and the quan- 
tity in which purchases are made 
are important factors which enter into the considera- 
tion of the most efficient and economical method of 
distribution. 

It would be foolish to think or suggest that all firms 
can purchase or sell through the same method of dis- 
tribution. There are several general systems of dis- 
tribution which have been developed, including: 1. 
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R. W. Procter 


PROBLEM of 
DISTRIBUTION? 


From the manufacturer direct to the user; 
2. From the manufacturer to the distributor 
to the user; and 3. From the manufacturer 
to the wholesaler, to the retailer, to the user. 

While one method may be found most 
practical for one commodity, it might be en- 
tirely unsuited for another. Furthermore, 
one system might serve for customers buy- 
ing a commodity in large quantities, but that 
same method would be entirely inadequate- 
and prohibitive in cost for the distribution 
of the same commodity to thousands who 
purchase in relatively small quantities. 

When we study the factors which go to 
make up the ultimate cost 
of a commodity, we find 
that distribution is an im- 
portant item. Briefly, the 
final cost of any commodity 
consists of the following: 
1. The cost of raw mate- 
rials; 2. The cost of get- 
ting raw materials into 
the plant; 3. The cost of 
manufacture, and 4. The 
cost of distribution to the 
ultimate user. 

It is a known fact that 
raw material costs have 
been reduced considerably 
by the application of mass 
production principles and 
the improvement of trans- 
portation facilities. The 
same is true with regard to 
manufacturing costs. Mod- 
ern methods, automatic machinery, and efficient man- 
agement have done’ much to cut the cost of manufac- 
turing. 

*Mr. Procter was formerly sales manager of the Black and 
Decker Manufacturing Company and The Van Dorn Electric 
Tool Company. He also served as chairman of the Joint Mer- 


chandising Committee of the Mill Supply Business and at pres- 
ent is a member of that committee. 
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In their zest, for lowering production costs, how- 
ever, business leaders have neglected, until recently, 
the problem of distribution. As a result, business today 
is suffering huge losses because of inadequate or im- 
proper distribution. 

Therefore, because the cost of distribution is an im- 
portant part of the total cost of any particular product, 
buyers are becoming more and more interested in the 
efficiency of the method of distribution used by manu- 
facturers from whom they 
buy. For, obviously, lower 
distribution cost means 
lower cost on the purchase 
price of the commodity. 

The following expense 
items enter into the cost of 


getting material into a 2. The cost of getting raw materials into 
plant: 1. The expense of the plant 

maintaining a purchasing - 

department ; 2. Maintenance 3. The cost of manufacture 

of a follow-up department ; 4. 


3. Freight charges ; 4. Dray- 

age charges; 5. Stockroom 

expenses, including inventory and interest on invest- 
ment, space, personnel, and losses on obsolete material; 
6. Costly delays caused by tieups in production; and 
7. Bookkeeping and clerical expenses. 

All the above items are a part of the ultimate cost of 
a product whether they are paid by the purchaser or 
some other organization performing these services. 
However, frequently these expense items are over- 
looked or buried so that they do not show up against 
the cost of merchandise. 

In many cases, the manufacturer can transfer the cost 
represented in these items to the distributor who, on 
account of the nature of his business, is able to per- 
form these services much more efficiently, economically 
and promptly than can the manufacturer. 

John R. Whitehead, president, National Association 
of Purchasing Agents, said recently: 

“The efficient purchasing agent of today no longer 
considers price the prime factor in placing his orders. 
While price is ever present and must always be taken 
into account, the buyer has learned that time spent in 
haggling for the ultimate in price may be better employed 
in the study of other factors such as inventory control, 
quality of product, seller’s facilities for giving service 
and quality, use of the product in his own plant and 
similar considerations.” 


Factors Determining 


Ultimate Cost of Product 


1. The cost of raw materials 


stocks, issue catalogs, travel salesmen, and operate 
delivery trucks. Four of these firms have a commercial 
rating of AAal. 

All of the facts are taken from a summary of the 
information obtained from these 12 distributors, whose 
volume, it is estimated, represents 75% of the total in 
this particular territory. 

Here is what these 12 Cleveland distributors offer in 
the way of distribution services: 

1. An enormous stock is 
made available. The total 
average inventory of these 
12 distributors amounts to 
$10,590,000 and occupies a 
floor space of 2,363,920 
square feet or approx- 
imately 54 acres. 

2. A wide selection of 
products is offered. In 
this stock of 12 distributors 


The cost of distribution to the user can be found over 1500 


lines of merchandise total- 

ing about 75,000 kinds of 
items. The number of lines carried by an individual 
distributor varies, depending upon the size of the dis- 
tributor, from 200 to 1500, representing from 10,000 
to 75,000 items. An average typical distributor carries 
about 500 lines consisting of 22,000 items. 

In the case of an individual item, pipe, here is what 
is available. Twelve assortments of pipe in from 7 to 
20 sizes may be obtained. It is available in 3 weights, 
standard, extra heavy, and double extra heavy—made 
of iron or steel and furnished either black or galvanized 
in as many as 20 sizes ranging from %-inch to 12- 
inches in diameter. Altogether, this totals more than 
200 items of pipe. 


URTHER example as to the wide selection offered 

by distributors is shown in the case of pipe tees. 
Over 600 styles and sizes of pipe tees are to be found 
in the stocks of the 12 distributors. 

3. Adequate telephone service can be obtained. These 
12 distributors maintain sufficient trunk lines so that 
148 calls may be placed simultaneously. Because of 
these available telephones, users can obtain quicker 
service on literally thousands of items than would be 
possible even from local manufacturers. Because of 
the distributor, users can place one (Turn to page 35) 





In talking with a number of purchas- 
ing agents, I have learned that service, 
which distributors are in a position to 
render, is considered of greatest im- 
portance to them when it comes to buy- 
ing maintenance supplies, as well as 





Transportation— 


A Big Factor in Distribution Costs 


; Thi Price of Commodity Express Freight 
many items used in production. ~_ Per Pound 50 Pounds 100 Pounds EGE CL 
service is frequently referred to as de- oS aente 6 % 20 % 6.6% 2.7% 
livery service and embraces many dif- 25 cents 10.8% 8.2% 2.6% 1.1% 
ferent items. : 50 cents 5.4% 4.1% 1.3% 5% 


In order to set down definite facts 


Shipping distance is about 200 miles and material takes second classifica- 


rather than generalities, I have made per- tion. Transportation cost is shown as the percentage of the price of the 


sonal calls on a dozen representative mill material. 


supply and electrical distributors in 





Cleveland. These firms carry complete 
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Merchandising 
~Committee 





L. G. Puchta, chosen to 


succeed R. W. Procter as 
chairman of the committee. 
, \HE two-day meeting 


of the Joint Mer- 
chandising Commit- 
tee of the Mill Supply Busi- 
ness, held in Cincinnati, 
November 18 and 19, cul- 
minated with the approval 
of a plan which calls for 
the immediate launching of 
a research program, the 
stepping up of efforts to- 
ward securing additional 
support from the field, and 
the going ahead with an 
advertising plan early in 
1931 to sell industry on the 
economic importance of the dis- 
tributor. 

At the opening of the meeting, 
Lawrence G. Puchta was elected 
chairman of the committee to 
succeed R. W. Procter who had 
resigned the chairmanship but 
who continues as a member. J. 
L. Pitts was chosen to serve as 
vice-chairman of the committee. 

C. A. Channon, chairman of 


the Finance Committee, in his report, pointed out that 
the total assets as of November 15 were $55,247.48. 
The liabilities as of the same date were $3,314.87. 

In order to keep present subscribers to the plan in 
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Plan 


for 


A nation-wide 
research program ts to be 
started immediately, stren- 
uous efforts put forth to 
secure additional subscribers, 
and an advertising campaign 
launched early in 1931 


NEW SUBSCRIBERS 


. Beckley Hardware and Supply 


Company 


. Fort Worth Well Machinery and 


Supply Company 


. Pittsburgh Screw and Bolt Corp. 
. Farquhar Machinery Company 

. The Doermann-Roehrer Company 
. Templeton, Kenly and Company 
. Logan Hardware and Supply Co. 














J. L. Pitts, who was named 
as vice-chairman at the last 
committee meeting. 


touch with what is going 
on and to arouse the inter- 
est of non-subscribers, it 
was decided to issue a bul- 
letin at satisfactory inter- 
vals. A fund of $500 was 
set aside out of the reserve 
to finance this work. R. K. 
Hanson was chosen to edit 
the bulletin. 

In the report of the Re- 
search Committee, made by 
chairman Archer, it was 
recommended that H. W. 
Barclay, merchandising 
counsellor, Mitt SuppLies, who 
has had a wide experience in 
working up facts concerning in- 
dustrial distribution, be borrowed 
to head up the research activities 
of the committee during the next 
few months. The publishers of 
Mitt Suppiies have agreed to 
lend Mr. Barclay’s services and 


as a result, he becomes the 
director of research, working 
under the research committee. 


The details of the research activities are now being 
worked out and a complete plan will be agreed upon 
at a special meeting of the research committee to be 
held December 14 in Indianapolis. 


(Turn to page 111) 
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¢ Are Specializing 


Specialization has enabled us to reduce 

inventories, step-up turnover, save 

clerical work, and increase the eff- 
ciency of our salesmen 


By WALTER CURRIER 


Sales Manager, Chandler and Farquhar Company, Boston 


time on accounts which gave them a pitifully inadequate 
volume of business. 

In addition to time lost, there was a certain loss of 
prestige.’ When the salesman had almost any brand 
to sell he was simply an order-taker and warehouse man. 
The buyer could always bid one house against another 
until the life blood of profit had been squeezed from 
the business. We decided long ago to take ourselves 





“Selective selling, we believe, is an answer 


r out of the order-taker class by concentrating our sales 

0 ee ee ee —- efforts on fewer lines. In other words, instead of 

goods proper representation,” says Walter handling several makes of a given product, we specialize 
Currier. 


on one or two. In truly representing a manufacturer by 
specializing in this way, we take on a certain dignity 
in the eyes of our customers. Of course, we make a 
N the old days, when it was a popular belief that study of the different brands of goods and choose those 
| children should be seen and not heard, it was also’ we believe are best suited to our customers’ needs. This 
thought that a mill supply house should carry any policy is made known to.our customers and they appre- 
item which the customer might demand. ciate the fact that we have staked our reputation on the 
Being in step with the trend of those times, we carried performance of these goods, which is in itself a reason 
as many as 10 brands of hack-saw blades. Of course, for buying. 


we or any other company, carrying that many lines Our business is not run along the same lines as 
could not do justice to the manufacturers we were Bill Kennedy’s cigar store. He has a sign in his window, 
representing. “Bill Kennedy, Good and Bad Cigars.” His policy is 


Naturally, the manufacturers could not give us the to have anything which the public may fancy. And it 
exclusive sale of their product and to obtain volume works out very nicely with Bill because cigars are 
they were compelled to divide their sales in this terri- bought on impulse. 
tory among a corresponding number of distributors. If you don’t like the last cigar you bought at Ken- 
Their book-keeping costs and ours were necessarily nedy’s you return to his store and pleasantly tell him so. 
much higher than at present, due to the fact that both Bill will lean his elbows on the counter and say, “Now, 
of us were compelled to issue 10 times as many bills, here’s a brand I just got in. Maybe you would like 
statements and orders. some Of these.” You look them over and try again. 

On their part inquiries had to be divided in the Finding a suitable brand becomes a harmless diversion 
territory, as did the time of their representatives. The for you do not expect Bill to know your taste in smokes. 
buyer’s time was taken by 10 salesmen, and in turn However, shopping around is a different matter in 
the salesmen were compelled to spend a great deal of the mill supply business. You look upon your mill 
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supply distributor as one who can tell you frankly 
about the performance of his goods and one who sells 
goods of proven worth. 

Then, too, in supporting the manufacturer of a line, 
the distributor sells his customers on the superior points 
of the items and in doing so he builds for the future, 
as a customer who wants that brand will return to the 
house which sold him on its points of superiority. 

Selective selling, we believe, is an answer to the com- 
plaints of manufacturers who feel that distributors are 
not giving their goods proper representation. By dealing 
with only one firm to a product and giving it full 

cooperation, dis- 
tributors will 
' prosper. They get 
the advantage of 
the best prices, 
better considera- 
tion from the 
manufacturer 
when placing or- 





ders, and more 
of the time of 
the manufactur- 


S 


“I’m sorry, but I can’t take the order. 
My house would not accept it.” 


er’s representative 
when he is in their 
territory. 

Having only one 
line to sell, the salesman is more impressed when he 
makes calls with the manufacturer’s representative. He 
absorbs more information on the line, and becomes more 
sincere in his selling. The 
customer can buy a certain 
type of tool from any house, 
but unless he has been sold 
on the advantage of a par- 
ticular brand, buying is sim- 
ply a matter of price. 

We know of one distribu- 
tor who followed this policy 
to the extent of refusing to 
accept orders for goods not 
carried in stock. In one in- 
stance, one of his salesmen 
called on a customer who in- 
formed him that he was 
going to place an order for 
such and such a product. All 
the salesmen who called on 
this buyer were to be allowed 
a share in the order. The 
customer felt rather pleased 
with himself for being a 
friend of everyone. 

“T’m sorry,” the salesman 
said, without hesitation, “but 
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I can’t take the order. My house would not accept it.” 

“But why?” the customer wanted to know, surprised 
that any salesman would refuse an order. 

This question served as the opening the salesman 
needed. He explained that his company, after careful 
consideration of the different makes of this product had 
been convinced that the one it now handled was far 
superior to any other in its line. He took a sample 
from his case and proceeded to prove his points and 
show just why his company had taken on and recom- 
mended this line exclusively. As a result, the customer 
placed his entire order with the salesman. Doubtless, 
if he had been allowed to sell any brand asked for, he 
would have taken his pro rata share of the order and 
have thought himself lucky. In fact, this is all he could 
have done, and he would have had no reason to ask for 
the entire order unless he had a product of superior 
quality which the customer was unable to buy from 
other industrial distributors. 

Another advantage of selling one line is that we have 
less trouble with odd lots. In the past there was apt to 
be half a dozen boxes of half a dozen different brands 


broken open. Now there-can be but one, or two, at 
the most. 


O, for the sake of reduced inventories, increased 

turnover, saving of clerical work and buyers’ time, 
closer cooperation on the part of the manufacturer, and 
the encouragement given salesmen by handling exclu- 
sive lines, we have adopted, so far as possible, a one- 
firm-per-product policy. 


~ 


In line with our policy of giving better cooperation to a limited num- 
ber of manufacturers, our windows are divided into sections. 
way, we are able to provide separate displays of several manufacturers’ 


In this 
lines at the same time. 
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| JUPLICATE 


: By SEITH EBERHARDT 
Sell Duplicate Tool Stocks Works Manager, Newark Gear Cutting and Machine 
Company, Newark, New Jersey 





ERE is a user who thought his 
stock of tools was adequate, but 
upon investigation discovered that it 


would be very much to his advantage ** Increasing Our tool stocks 45% 
to maintain duplicate stocks. His ex- 

perience is not only interesting but has added greatly to 
extremely valuable. Undoubtedly, 9 

many of your customers are in a posi- our profits 


tion to profit by carrying duplicate 
tool stocks just as has Mr. Eberhardt’s 
organization. There’s an idea in this ; 
tie upon which every salesman HE old central tool room is deserted now and 
ought to capitalize. 


gone is the clerk who wanted to know what the 

mechanic did with the hack-saw blade that was 
entrusted to him day before yesterday. Time wasting 
journeys to the tool room in our plant are no longer 
necessary, for the man who wants tools finds them not 
more than a few feet from his bench or machine. 

To be sure, duplicate tool stocks necessitate a larger 
investment in tools, but the increased efficiency of the 
men is all out of proportion to the money invested. 
Under the present system, tool stocks are divided among 
the different departments and allotted to the men who 
most frequently use them. Only a small amount of 
expensive materials is stored in the tool room which 

is kept locked most of the time. 

Duplicate tool stocks do not 

A holder filled with drills is  ‘@duire nearly as large an in- 
attached to every drill press. vestment as may be imagined. 
The average machine operator 

uses a certain number of tools 










































Drills and reamers are kept within an arm’s 

reach of the operator. This requires dupli- 

cate stocks but they pay for themselves in 
time saved. 


Bee te so073 
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Son: 


Gear cutters are kept by the machines Pe 
that do the work. The foreman in each 
department is responsible for the tools 

used there. 
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POOL STOCKS 


Increased Our Plant Efficiency 


almost constantly and he likes to have them near at hand. 
Consequently, he acquires these tools and keeps them 
hidden away in a spot known only to himself. These van- O 
ishing tools have probably been out of the stock room so 


long that they are not even counted in the inventory and 
for that reason there is a certain amount of duplication 
whether the plant intends to have it so or not. 

Stern measures can be taken with mechanics who 
“swipe” tools for this purpose, but we have found it 
better to follow the line of least resistance. Giving a 
man tools, and lots of them, is the best way we know 
of increasing efficiency. 

Take the matter of depth scratch gages. We have 
a set of them within reach of every man who uses 
them. Formerly, a man sometimes took a chance rather 
than go to the tool room for them, and the percentage 
of spoiled work was much higher than at present. 

Then, too, when you give a man tools for permanent 
use he takes better care of them, and by making the 
department head responsible, there is less buck passing. 

Moreover, the mechanic, having the same tools at all 
times, knows that he cannot mistreat them and then 
pass them back for others. For this reason the abuse 
of tools has been reduced at least 75%. 

Our men no longer indulge in the luxury of frequent 
journeys to the tool room. We can’t afford it. That we 





os : . Tool grinders are conveniently located 
Cc T 

can afford a 45 To increase in tool stocks is prov ed by the throughout the plant. They replaced shaft- 

fact that production records show an increase in efficiency driven grinders and have paid for themselves 


of 50% per man since we installed duplicate tool stocks. within one year by increasing efficiency. 








An adequate stock of lathe 
tools is always to be found 
handy to the man who is op- 
erating the lathes. 
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em” a Rat Me ti 
neil sdio~m Bolts and clamps are kept where 
g wove ren - they can most readily serve 
, =x. their purpose. 
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INCREASING Sates 
by Specialization 


Specialized Non-Specialized 
Products Distributor Distributor 
Ball and Roller 
Bearings $26,500.00 $666.00 


Friction Clutches 3,650.00 766.00 
Pulleys 22,000.00 5,550.00 
Speed Reducers 15,000.00 400.00 
“V” Belt Drives 19,330.00 4,500.00 
Gears and 

Sprockets 22,000.00 2,125.00 
Chain Drives 14,250.00 7,000.00 
Leather Belting 31,250.00 4,569.00 

















Electric Motors 61,300.00 5,333.00 
A 2 


RECENT national survey establishes the fact 
A that modern industrial plants provide unusual 

sales opportunities for distributors who offer 
complete service on modern power transmission prod- 
ucts and who specialize in selling lower power costs to 
users, through the installation of modern products. 

During the past year—a sub-normal one for most 
businesses—industrial users report that they have been 
forced to consider, more than ever, methods of reducing 
production and maintenance costs. In all plants, this 
has meant that the maintenance department has had to 
seek methods of increasing the efficiency of power trans- 
mission. The effect of this tendency, of course, has 
been to create a demand for modern power transmis- 
sion products to replace obsolete ones now in use. Dis- 
tributors’ salesmen, who show how their products meet 
the individual requirements of industrial buyers, have 
profited because of this unusual interest in plant mod- 
ernization. 

Distributors are attempting to meet this demand by 
increasing the scope of their power transmission serv- 
ices. A large New York State distributor has not only 
taken on additional lines of modern equipment, but has 
placed an experienced engineer at the head of a separate 
department which lays out complete installations for 
modernizing industrial plants in his territory. A New 
England distributor has a similar specialized service to 
offer, and in more than five cases has found it possible 
not only to secure attractive business for himself, but 
to show important savings in operating expenses to his 
customers. In each of these three cases, conveyor and 
materials-handling equipment was also sold. 

In discussing this subject with mill supply executives, 
the question has frequently been asked: “What products 
should be included in a complete line of power trans- 
mission supplies?” After checking the answers to this 
question of several distributors who have made a success 
of specialized selling of power transmission lines, the 
following products are suggested as those which logi- 
cally should be carried by a distributor offering a com- 
plete service: friction clutches; pillow-blocks; electric 
motors ; speed reducers ; shafting ; belt-governors ; idler- 
pulleys ; counter-shafts ; flexible couplings ; paper, wood 
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By H. W. BARCLAY 


Merchandising Counsellor, Mill Supplies 


and stéel pulleys; leather, rubber and composition belt- 
ing; bearing metals; hand tachometers; ball and roller 
bearings; belt dressing; gears and sprockets; silent 
chain ; “V” belts and sheaves; belt lacers ; portable con- 
veyors ; motorized countershafts; variable speed trans- 
missions; gear and wheel pullers; and pressure lubri- 
cating systems. In addition to these products, materials 
handling equipment and supplies such as trolleys, truck 
casters, chain and hoists are being sold successfully. 

“What success has been experienced by distributors 
who have specialized,” is another question which nat- 
urally arises. The value of specialization can be shown 
by the experience of two distributors in the same city 
in Indiana. 

One distributor who had not specialized, reported de- 
creasing sales on each of 10 power transmission items. 
He indicated that he could see no prospect for increas- 
ing business and that he did not expect to increase his 
stocks during 1931. 

Another distributor, who is specializing, reported 
substantial increases in volume in 4 of the 10 lines, 
while on three other lines he was able to maintain his 
1929 volume during this year. On only one line a de- 
crease was mentioned and, on the entire group of prod- 
ucts, he indicated that he expected to increase his stocks, 
as well as his sales, during 1931. 

“Does this experience apply generally to all distribu- 
tors?” you may ask. Returns from leading distributors 
in all parts of the United States indicate that this is 
generally true. An average of sales returns of dis- 





Sell Power Transmission Modernization 


Plants like these offer real opportunities for sell- 

ing power transmission modernization. Watch 

for power losses and then show buyers how to 
eliminate them. 
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on Power lransmission 


Products is Profitable « « 


The average sales of distributors who 

specialize on transmission products 

range from 200% to 4000% higher than 

the average sales of non-specialized 
distributors 


tributors who specialize shows that specialized selling 
has increased sales from 200% to nearly 4,000% over 
the average sales of non-specialized distributors. Aver- 
age sales of ball and roller bearings by non-specialized 
houses are $666. Specialized distributors’ annual sales 
average $26,500. A tabulation of averages on other 
products shows a remarkable increase for 9 other lines. 
Average sales on friction clutches for distributors who 
specialize are $3,650, as opposed to $766 for the non- 
specializing distributors; pulleys $22,000, against 
$5,500; speed reducers $15,000, against $400; “V” belt 
drives $19,330, against $4,500; gears and sprockets ee 
$22,000, against $2,125; chain drives $14,250 against A Market for Idler Pulleys 
$7,000; leather belting $31,250, (Turn to page 109) William H. Ziegler Company, Minneapo- 
lis, specializes in selling conveyor belting 
for materials handling installations. Re- 


placement orders for idler pulleys are 
frequently required on a job of this kind. 











Displaying Speed Reducers 
C. S. Mersick and Company, New Haven, 
Connecticut, maintains an interesting dis- 
play of speed reducers in its city sales 


An Interesting “V” Belt Application 


A “V” belt drive operating a cyclone racer at 
Silver Spray Amusement Park, Long Beach, 
California. Forty per cent of the distributors 
handling transmission products sell “V” belts, 
and 55% of those not selling this product report 
they are considering taking on a line during 1931. 
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WHO'S WHO 


CHARLES BOND 


President, Charles Bond Company, Philadelphia 





COUIRE knowledge and. then 
A apply it properly. Never give 

up. .This, briefly, is the rule 
for success of Charles Bond. 

The story,of how he has followed 
this rule begins’ in England where. he 
was born in “1863 and is not yet.fin- 
ished, for today as then, Mr. Bond is 
still acquiring knowledge. The youth- 
ful eagerness of his eyes tells the story 
of a man who will never grow old, be- 

cause of a keen interest in the prob- 
lems of his business and the welfare 
of his associates. 

From a lone lad who landed in 
America with 30 dollars in his pocket, 
Mr. Bond has become the head of his 
own business with 500 employees. But 





ALL through his life, 


Charles Bond has made it a point to acquire 
knowledge. 
happy faculty of being able to apply his knowledge 
properly. 


In addition, he has always had the 


This, in a nutshell, is the reason why 


he has come to be one of the country’s outstanding 
distributors of industrial supplies and equipment 








it is doubtful if Mr. Bond gives much 
thought to his achievements from a 
material standpoint. He is too busy planning new ways 
in which to serve his customers and benefit his employees. 

His first job, at the age of 12, was in a worsted spin- 
ning mill at Stratford, England. Here, he was known 
as a half timer, or one who spends half the time in the 
mill and the other half in the shop. His existence in 
these early days was much the same as that of any other 
young man who has to earn his living in the great mills. 
Money was always a problem, but somehow he usually 
found a little to set aside for the great adventure—a trip 
to America, 

At 19 he sailed, landing at. Philadelphia. Here he 
stayed only a short time and then journeyed out through 
the Middle West. For a little while he worked on a 
farm in South Dakota, visited Chicago, and then re- 
turned to Philadelphia. 

His first job there was in a small stocking factory sort- 
ing stockings. Being observant he studied the operation 
of a nearby machine. One day the operator was absent 
and the owner was compelled to run the machine him- 
self. Trouble developed and the owner was at a loss 
as to what to do. Mr. Bond advised him how to adjust 
the machine and soon it was in order again. 

But here is where the story fails to follow the pre- 
scribed routine in such tales. Mr. Bond was not pro- 
noted by the grateful owner of the small stocking fac- 
tory. Instead, he was told that the operation of this 
machine did not concern him and henceforth he was to 
keep his eyes on the stockings instead of the machine. 

Seeing that he had little opportunity to advance him- 
self in such a place Mr. Bond resigned and obtained work 
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elsewhere. Invariably however, he did observe what was 
going on around him. In a woodworking establishment, 
where his job was taking boards off a shelf he learned 
how to sharpen saws. Always he had his eye on the job 
above him and was willing to make sacrifices for the sake 
of advancement. Once he paid 10 dollars for a chance 
to stand at the side of a weaver for two weeks and learn 
weaving. Later his opportunity came to operate the 
machine. 

It seemed as though his whole future depended on the 
quality of his first piece of work, and he took great pains 
to have that piece as nearly perfect as possible. Some 
time later he was called into the office of the mill. He 
went filled with excitement, not knowing the purpose of 
the call. 

To his surprise he was told that his piece was one of 
the finest ever turned out and that a prize had been 
awarded it. 

In 1888, Mr. Bond went into business for himself in 
a small way. In fact $150 was the sum of his capital. 
Consequently Mr. Bond had to manage the store without 
help. These were the stormy days of his career when 
his ship of fortune threatened to capsize no matter how 
hard he worked to keep it going, but he never gave up. 


VENTUALLY,a real opportunity came along. Mr. 
Bond recognized it and was prepared. A big auction 

sale of textile goods was advertised and Mr. Bond at- 
tended, taking with him 100 dollars, his entire available 
capital. The big items were sold off and he lingered on. 
Finally a lot of spindles containing (Turn to page 86) 
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WELDING TORCHES 
Make sure that you are using the 
right welding torch for each job. 
Our line is complete, so we can 
supply you with a torch of the 
proper size and balance for any 
production or repair work. 


els 
m< 7 
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FLUX 


Here is a welding flux that will in- 
crease the flow of metal, float off 
impurities, coat the weld against oxida- 
tion, dissolve any oxide at the weld, 
cleanse the weld by chemical action, 
and produce a finer grain in the 
finished weld. 


CUTTING HEADS 
This cutting head is quickly 
attached to the welding torch 
and is very efficient for fast 
and economical cutting of metal 
up to eight inches in thickness. 
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Welding Torches 
SOMETHING MORE | 













REGULATORS 


Our line of regulators, for use 
on oxygen and acetylene cylinders 
is complete. The gauges show 
both cylinder and working pres- 
sures. Oxygen regulators have a 
safety relief valve which prevents 
damage to the diaphragm seats 
and gauges. 












RODS AND WIRE 


Quality welding rods and wire are 
needed to insure good work. The 
metals in these rods fuse readily, thus 
saving time and gases. Also, you can 
obtain homogeneous and smooth welds 
by using these materials. 


HOSE 
Good quality hose is essential for 
use with welding and cutting 
equipment. Three-ply is used for 
welding and five-ply for cutting. 
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SEL_.L HIM SOMETHING MORE 


CUTTING TORCHES 


Our cutting torches are of both 
one and two-piece tip construc- 
tion. They are dependable, 
well-balanced and exception- 
ally easy to operate. 








GLOVES 


Increase the efficiency of your men 

by furnishing them with safety PORTABLE GRINDERS 
gloves. We carry a complete line of For finishing off the weld, you 
gloves for protecting the hands should have a portable electric 
against heat and sparks. grinder. Our complete stock of 


grinders is at your service. 


GCGGLES 
Protect the eyes of your workmen 
against flying sparks by supplying 
them with safety goggles. These 
are light, comfortable, and efficient. 
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Russel Martin, Sales Manager of 
The Ross - Willoughby Co., Columbus, Ohio 


COLUMBUS HOUSE 
SELECTS LINES 
FOR DEVELOPMENT 


The Ross-Willoughby Co., 
industrial distributors with 
main ofhcesin Columbus, Ohio 
and a branch in Springfield, 
Ohio, are firm believers in 
selective selling. But before a 
line is accepted for intensive 
sales development, the policy 
of the manufacturer, as well 
as the quality and salability of 
his products, are given careful 
consideration. 


“The Osborn line was 
selected,’’ states Russel Martin, 
sales manager, ‘‘not only be- 
cause it met our requirements 
for quality and salability, but 
because the Osborn policy of 
co-operation offered the pro- 
tection we must have to justify 
selective selling efforts.”’ 


W. C. Hunter, president of 
the company states that 
“BRUSH NEWS’ ishelping 
their salesmen. ‘‘It gives them 
something definite to talk 
about,” says Mr. Hunter. 











GREETINGS 


There’s something fine about 
the holidays. They bring the 
friendly spirit. Man reaches 
out to pat the other fellow on 
the back. Good-will is King 
for a while. 


Why can’t it be like -that all 
the time? For, after all, isn’t 
co-operation (more than com- 
petition) the life of trade? 


**Mutual confidence and team- 
work between distributor and 
manufacturer is not idealism 
but plain, common sense,”’ 
says Carl Channon, whose 
viewpoints are published on 
the following pages. 


In those few words, Mr. 
Channon expresses the 
driving force back of the 
greater Osborn plan of co- 
operation with distributors— 
a plan that carries the friendly 
spirit throughout the years. 
C. W. TITGEMEYER 


Vice Presidentof The Osborn Manufacturing Co. 





KNOW THE LINE OF 
OSBORN BRUSHES 
Wire Wheel Brushes 
Fibre Wheel Brushes 
Paint and Varnish Brushes 
Wire Scratch Brushes 
Floor Brushes 
Push Brooms —Wire and Fibre 
Upright Bass Brooms 
Counter and Bench Brushes 
Window Brushes 
Rotary Brushes 


Flue and Heater Brushes 
Special Purpose Brushes 


Tue Os80RN ManuractuRING COMPANY 
5401 Hamilton Ave. - Cleveland, Ohio 


Sales Branches 


New York, Detroit, Chicago, San Francisco, 
Los Angeles 








R. T. Dills, Vice President and Manager of 
The Klinger-Dills Company, Dayton, Ohio 


“OSBORN BRUSH 
WEEK” POLICY GETS 
RESULTS 


At periodic intervals, The 
Klinger-Dills Company of 
Dayton, Ohio, holds ‘‘Osborn 
Brush Week”’ sales drives. 


Salesmen carry samples of 
Osborn Brushes to help their 
customers pass judgment on 
the qualityand workmanship of 
the Osborn line. The salesmen 
also use “‘BRUSH NEWS” 
sales charts and the Osborn 
| No. 175 Catalog to further as- 
sist their customers in choosing 
the correct Osborn Brushes for 
their individual requirements. 








LISTS “OSBORN 
BRUSH AGENCY” 
IN PHONE BOOK 


The Graft-Pelle Co., of Louis- 
ville, Ky., use the alphabetical 
and the classified directory of 
their local telephone book 
for listing themselves as the 
“Osborn Brush Agency.” 








Building Bigger 


CARL A. CHANNON 
Vice President and General Manager of 
the Great Lakes Supply Co. of Chicago, 
serving the Calumet Industrial Region. 
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Brush Business 


‘Today, high quality products must be backed by a 
co-operative policy between manufacturer and dis- 
tributor. It is quality PLUS POLICY that counts.” 

says CARL A. CHANNON. 


We ARE GETTING good volume selling 
Osborn Brushes. But it’s the worth-while co- 
operation we are getting from Osborn that helps 
us build bigger brush business. 


“After all, mutual confidence and teamwork 
between distributor and manufacturer is not 
idealism but plain common sense. 


“We are looking for big things selling Osborn 
Brushes. Why shouldn’t we be optimistic with 


every one of our customers a potential buyer 


99 
of Osborn Brushes? CARL A. CHANNON 


MR. CHANNOWN sounds the keynote of the greater Osborn 
plan of co-operation with distributors. This plan is based 
on the fundamental principle of selective selling of quality 
products backed by practical sales co-operation from the 
manufacturer. § Details of the Osborn plan of co-operation 
will be gladly explained to those distributors who are 
interested in making their brush business worthwhile. 


Tie OSBORN MANUFACTURING LOMPANY 
5401 Hamilton Avenue : Cleveland, Ohio 
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Osborn Advertising is Planned 
to Help Osborn Distributors 


AN IMPORTANT PART of the Osborn Plan of Co- 

h News operation with distributors is the complete ‘“‘tie-up” 

Brus eaaxiai Co between “BRUSH NEWS” and Osborn national 
seoentiaso industrial advertising. 

HBRUSH NEWS Each month “BRUSH NEWS?” carries practical 

: selling suggestions to industrial distributors. At the 

same time, Osborn advertising in national industrial 

ns magazines goes direct to industrial buyers and 

pistt iBUTOR others who wield a powerful influence over purchases. 


Lig TES AMONG 
CONCENTRATION BRUSHES AM 


CON CEASESBRUSH | ie BEADING LINES TWé OS80RN MANUFALTURING LOMPANY 
JRDERS BY MAIL| : ot OES Supels sgonronaree 

pe neveare qncets this requirement: | Palas ou 5401 Hamilton Avenue : 
cor hive Tool & We . iy hire Sales Branches: New York + 





The purr 


Cleveland, Ohio 
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Building Bigger Brush Business 


Detroit - Chicago 
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(Continued from page 18) 
order locally for all 
their needs, instead of 
many orders spread 
over the country. 

By depending on 
the distributor, there- 
fore, users are en- 
abled to eliminate or 
at least greatly reduce 
clerical help and other 
expenses, which be- 
come essential when 
purchases are spread 
among a number of 
sources of supply to 
follow-up on orders 
to see that they ar- 
rive when needed. 

4. Freight charges 
are saved. On many 
items the distributor 
purchases in carload 
lots, thus receiving 
carload rates. On the 
other hand, most 


we . 
HE mill supply distributor renders an extraordinary 
service to industry. It is now quite possible to reduce inventories 


50%.” Allen G. Meade, director of purchases, Continental Can 
Company. 


&6 

B Y TURNING over to the distributor those jobs on which 
he is a specialist, we are able to concentrate on our main problem 
of providing better transportation.” E. E. Kretschmer, director 
of purchases, Insull Management, Chicago. 


ad 

HE MILL supply distributor certainly does perform an 
economic function and most manufacturing plants fail to take 
advantage of it. Prompt delivery of supplies is of vital necessity 
to an orderly maintenance program. With the necessary com- 
modities in the local distributor’s warehouse, users are relieved of 
investment in space, personnel, and insurance.” Marin Phillips, 


electrical superintendent, International Paper Company, Niagara 
Falls, New York. 


al i 

HE EFFICIENT purchasing agent of today no longer 
considers price the prime factor in placing his orders. While price 
is ever present and must always be taken into account, the buyer 
has learned that time spent in haggling for the ultimate in price 
may be better employed in the study of other factors such as 
inventory control, quality of product, seller’s facilities for giving 
service and quality, use of the product in his own plant, and 
similar considerations.” John R. Whitehead, president, National 
Association of Purchasing Agents. 


5. Delivery service 
is provided. These 12 
Cleveland distributors 
maintain and operate 
a fleet of 120 trucks 
making one or two de- 
liveries a day. These 
trucks represent a 
means through which 
users can eliminate or 
reduce drayage costs 
very materially. In- 
stead of making an in- 
dividual trip to the 
freight station and 
then to the customer, 
these trucks are so 
routed that they can 
make a large number 
of deliveries to differ- 
ent customers, with- 
out the necessity of 
multiplying their mile- 
age, many times, 
which of course would 
be necessary if each 


users would not buy 
in large enough quan- 
tities to receive carload rates. Hence they must pay 
less than carload rates. If they are in a hurry for the 
material, it would necessitate express or parcel post 
shipments, which of course are considerably higher. 

Let me cite an illustration to show what this item of 
freight amounts to. On a commodity taking a second 
classification, shipped from a distance of 200 miles, the 
following rates apply: carload, 27 cents per hundred 
pounds; less than carload, 66 cents per hundred pounds ; 
100 pounds, express, $2.05 ; 50 pounds, express, $1.35. 

The percentage of the total cost of the commodity 
would depend of course, upon its cost per pound. The 
lower the cost per pound, the higher would be the 
freight rate. The table on page 18 shows what this 
would amount to, on commodities selling at 10 cents, 
25 cents and 50 cents a pound. 

As this table shows, express, 100 pounds, is about 8 
times carload rate and 3 times less than carload rate. 
The 1. c. 1. rate is about 2.4 times c. 1. rate. 

Inasmuch as distributors are in a position to give the 
same or practically as low prices as the manufacturer 
on most items, it is apparent that the savings in trans- 
portation costs alone which distributors can offer users 
are sufficient to make it pay to take advantage of them. 
Even if it were possible to obtain a price from the 
manufacturer 20% lower than that offered by the dis- 
tributor, there still would be a great enough saving in 
transportation alone to justify purchasing from the dis- 
tributor provided the shipment were made by express. 

A purchasing agent of a large manufacturer empha- 
sized the importance of freight, when he pointed out 
that on purchases of over five million dollars’ worth 
of merchandise his transportation costs had exceeded 
$250,000 or at the rate of approximately 5%. Cer- 
tainly an item of this proportion should be a very im- 
portant consideration in purchasing. 
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customer maintained 
his own truck service. 
H. L. Schultz, assistant superintendent of mainte- 
nance, The Carborundum Company, Niagara Falls, says: 
“One of the most important contributions of the real 
distributor is that of prompt delivery. In most cases, 
a distributor is willing to carry practically any item if 
he has assurance that there will be a demand for it. 
Thus, in addition to prompt delivery service, there is a 
warehouse and inventory service available.” 
6. Stockrooms are maintained. The cost of main- 
taining a stockroom can be subdivided into inventory, 
space, personnel, and losses on obsolete material. 


NVENTORY or interest on investment is an impor- 
tant consideration. A number of purchasing agents 
have borne me out in this statement. For instance, one 
purchasing agent placed this factor head of everything 
else as an advantage of purchasing from the distriubtor. 
He advised that his company formerly maintained a 
stock amounting to $400,000 on which it obtained a 3% 
times turn-over. By obtaining materials which his com- 
pany was in position to buy from distributors on an 
equal or better basis, this inventory was reduced to 
$200,000, on which a turn-over of 7 times is procured. 
This plant, by buying from the distributor, was able 
to reduce its invested capital $200,000. Interest on this 
amount at 6% comes to $12,000 per year, certainly a 
very worthwhile saving. At the same time this reduc- 
tion in stockroom inventory accounted for savings in 
space occupied by the stockroom, a reduction in the cost 
of help to handle this stock, and a minimizing of stock- 
room losses on excess stock and obsolete material. 
Marin Phillips, electrical superintendent, Interna- 
tional Paper Company, Niagara Falls, says: 
“The mill supply distributor certainly does perform 
an economic function, and most manufacturing plants 
fail to take advantage of it. (Continued on page 107) 
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‘‘Sweeten the Kitty”’ 


FTER more than seven months of hard 
work developing a plan for selling 
industry on the economic importance 

of the distributor, the Joint Merchandising 
Committee of the Mill Supply Business is 
getting its program under way. 


A director of research has been ap- 
pointed to head up the research work and 
the actual gathering of facts from industrial 
users, distributors, and manufacturers will 
begin about the middle of December. 


An advertising agency has been appointed 
to handle the advertising and promotional 
work and a modest campaign will probably 
be launched early in 1931. Plans also have 
been made to encourage further support 
from the field, so that the work of the com- 
mittee can go ahead smoothly. 


Surely, industrial distribution owes the 
merchandising committee a debt of gratitude 
for the outstanding job which it has done 
since its appointment at the Memphis con- 
vention last spring. The committee mem- 
bers have spent a good deal of their own 
time and money in an effort to put into effect 
a plan of action to improve industrial dis- 
tributing conditions. Their efforts will be 
highly successful, too, providing members 
of the industry do their part by subscribing 
to the plan. 


One hundred and seventy-one distributors 
and manufacturers have made it known that 
they are in accord with the work the com- 
mittee is doing. They have subscribed to the 
merchandising plan. 


Unquestionably, there are several hundred 
others who also believe in the constructive 
program which has been outlined, but for 
some reason or other have not yet signed 
on the dotted line. Moral support is fine and 
the committee, of course, appreciates it, but 
the time has come when more than that is 
needed. 


If this nation-wide merchandising cam- 
paign is to reach the goal which the com- 
mittee has set for it—to put the distribution 
of industrial supplies and equipment on a 
more practical, efficient basis than ever be- 
fore—additional funds must be made avail- 
able. And the necessary money will be 
forthcoming if non-subscribers will “sweeten 
the kitty.” 


If you approve of the work being done 
by the Merchandising Committee—and 
every far-seeing distributor and manufacturer 
ought to—you'll get your subscription in 
immediately. It’s the one way of expressing 
to the committee, and the industry as a 
whole, your confidence in the efforts being 
expended in the interests of industrial dis- 
tribution. 


New Department to Begin in January 


AST month, it was reported that the new 
department concerning the distribution 
of construction equipment and supplies 

would be started in this issue. However, 
after careful consideration, it was thought 
advisable to postpone the inauguration of 
this new feature until January. 


For, January marks the start of MILL 
Suppuiss’ third decade of service to indus- 
trial distribution, and it is significant that, 
as it enters its twenty-first year, it is broad- 
ening the scope of its activities to include 
another great field of distribution—a field 
served by the construction equipment dis- 
tributor. 


Look to January, then, for the first issue 
of “The Construction Equipment Distribu- 
tor.” We promise it will be newsy, inter- 
esting, and crammed with worthwhile infor- 
mation. 
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Better Times Are Coming 


O MOST of us, 1930 has been a rather 

disappointing business year. Volume 

and profits have slipped far below nor- 
mal and the business recovery, which is 
sure to come, has been slower in getting here 
than most of us had hoped for. 


But better times are coming, never fear. 
Our business structure is built on too sound 
a foundation to be crumbled by conditions 
such as we have been contending with these 
past few months. Our wealth and the 
courage of our business men are too great 
to be pushed lightly aside and kept inactive 
very long. 


Business has been paying the price of 
over-indulgence but is already in the con- 
valescent stage. If all of us will roll up 
our shirt sleeves and go back to work, in- 
stead of thinking about how poor business 
has been, we can hasten its recovery and 
make 1931 a year of real progress. 


Hand-To- Mouth Buying Strengthens 
the Distributors’ Position 


HERE is little doubt but what hand- 

tomouth buying has come to stay. 

For, unless carried to extremes, it is a 
profitable procedure. 


A policy of hand-to-mouth buying, under 
intelligent management, means lowered in- 
ventories and therefore less storeroom space 
in which to keep stock, increased turnovers, 
less liquid capital tied up, and a cutting down 
of losses due to obsolescence. Summed up, 
of course, this means greater profits. 


Hand-tomouth buying, however, without 
the distributor, in many instances would be 
suicide. For no business can put a policy 
of this character into operation and make 
it pay unless it is assured of a steady de- 
pendable source of supply. Few manufac- 
turers, selling direct, can render this kind of 
service. The distributor, on the other hand, 
with his local stock and speedy service can 


and is making hand-to-mouth buying not only 
possible, but profitable for users. 


So long as the distributor continues to 
supply users with what they want when 
they want it, they will continue to profit 
by a policy of buying for immediate require- 
ments only. 


ewe 


Buying From Distributors Cuts Down 
Transportation Costs 


Y buying from the distributor, users 
can cut down their transportation 
costs considerably. This fact is em- 

phasized by R. W. Procter, in his article, 
“What's the Answer to This Problem of 
Distribution?” appearing on page 17. It’s 
an important point and a powerful sales 
weapon for distributors. 

Mr. Procter brings out the fact that the 
express rate for 100 pounds is about 8 times 
the carload rate and 3 times the lessthan- 
carload rate. The lessthan-carload rate, in 
turn, is 2.4 times the carload rate. 

The average user will not buy industrial 
supplies and equipment in large enough 
quantities to take aclvantage of carload rates. 
Hence, if they buy direct from the manufac 
turer, their transportation charges are bound 
to run high. 

On the other hand, distributors, because 
they are serving many users in their terri- 
tory, do buy in large enough quantities to 
procure the most favorable freight rates. 
These savings are passed on to the ultimate 
user. 


In stressing the importance of freight 
charges, Mr. Procter points out that the 
savings in transportation costs alone, which 
distributors can offer because they buy in 
large enough quantities to procure favorable 
rates, are sufficient to make it pay users to 
take advantage of them. 

This is but one of many interesting facts 
concerning the distributor which Mr. Proc- 
ter brings out. Study his article carefully. 
It will arm you with considerable ammuni 
tion which will prove helpful in your every- 
day battle for business. 
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What is Salesmanship’ 


** The ability to create an tdea and 
then get the buyer to accept it’’ 


EAL salesmanship is more 

R important to the mill supply 

“ distributor today than it ever 

was before. Where you are and 

what you are today is due to the 

sum total of your education, experi- 
ence, and ambition. 

If you are to be successful, you 
must increase your education, your 
experience, and be ambitious, be- 
cause when you have stopped edu- 
cating yourself, you stop growing. 
By the same token, when you stop 
analyzing your experiences, you 
cease to develop. 

Every successful man since the 
world began has been a real sales- 
man-—a business builder. Salesman- 
ship is one of the most important 
professions known to humanity. 
Even the best physician in the world 
is not a success, unless he is a good 
salesman. The most learned preacher 
never fulfills his mission in life un- 
less he is a real salesman. This fact 
concerning the importance of sales- 
manship can be applied to every line 
of business, and especially to the 
mill supply business. 

It makes no difference how well 
versed you may be in the lines of 
mill supplies listed in your catalog; 
unless you are able to sell yourself 
and an idea to the buyers you call 
on, it is certain you will never reach 


Says 
ERNEST H. SMITH 





the top as a mill supply salesman. 

Orders that you secure come only 
after the idea you present has been 
sold. No buyer ever purchases mer- 
chandise—he purchases the idea be- 
hind the merchandise. The more 
ideas you sell, the more mill supplies 
you will receive orders for. Even 
with the most adequate knowledge of 
your lines, a sale is not completed 
until the prospect is reached with an 
appeal that makes him want to buy. 

Of course, there are many orders 


taken where the idea has already 
been sold. Sometimes a demand has 
already been created by service, qual- 
ity, price, or advertising. When a 
man calls himself a salesman and 
prides himself upon the volume of 
this kind of business that he secures, 
he is kidding himself. For in reality, 
he is nothing more than an order- 
taker. 

The real salesman is a business 
builder, always striving to sell the 
greatest number of buyers the larg- 
est amount of mutually profitable 
items. To do this, he must sell ideas ; 
study the needs and requirements of 
his prospective purchasers; and be 
able to suggest where improved 
equipment will show a saving in cost 
or an increase in production. 

Always remember that it is not 
the merchandise that is being sold, 
but you, yourself, and your ideas. 
Salesmen today are selling good, 
bad, and indifferent merchandise and 
will continue to do so in the future. 
Regardless of how much you may 
know about mill supplies, once you 
go out to seek business you are a 
liability to your firm unless you have 
the ability to create an idea, and then 
the buyer to accept it. 

A 50-year old mill supply sales- 
man stopped me on the street the 
other day, saying: (Turnto page 111) 
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HESE Penberthy Products are used 
throughout industry and are consist- 
ently recommended by operating men 
who have long been familiar with the 
Penberthy record for dependable service. 


Penberthy Products are sold exclusively 
through the jobbing trade and assure the 
supply house that stocks them a steady and 
profitable flow of business. 
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PENBERTHY INJECTOR COMPANY 


ESTABLISHED 


IN 1886 DETROIT 


CANADIAN PLANT 
WINDSOR, ONT. 
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Have You Heard ‘That -- 


Up-to-the-minute news from the field 


about INDUSTRIAL DISTRIBUTORS 


and their salesmen 








McCormick and Sons in 
Newly-Altered Building 


STABLISHED in an improved 
building, William H. McCor- 


mick and Sons, Incorporated, 
Perth Amboy, New Jersey, is cele- 
brating its 62nd year in business. 

The McCormick firm was founded 
on November 1, 1868, by William H. 
McCormick. He entered into part- 
nership with William Hall and the 
firm became known as William Hall 
and Company. After a few years 
Mr. Hall retired and Patrick Con- 
very entered into the business with 
Mr. McCormick. 

The two men conducted two stores 
in the city, one on Smith Street and 
another at the Lehigh Valley wharves. 
Later Mr. McCormick purchased the 
interest of Mr. Convery and went 
into business for himself. 

The present firm was founded in 
1909 as William H. McCormick and 
Sons. William H. McCormick was 
the president and when he died in 
1925, his wife, Katherine T., became 
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Company, Portland, Maine, a well-known distributing house established in 1875, 

specializing in mill, plumbing, railroad and contractors’ supplies. The three men 

at the right are George D. Stanton; W. L. Blake, treasurer and founder of the 
company, and T. C. Ware, assistant manager. 





the president, the position which she 
still holds. Edward H. McCormick 
is vice-president and Francis H. L. 
McCormick is secretary. 
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Mill supply sales force at Geller, Ward and Hasner, St. Louis. In the rear are: 

L. T. Ward, vice-president; H. Hoffman, H. Stein, V. Lippert, C. Beckman, 

]. Schindler, H. W. Geller, president; E. M. Manchester, W. A. Eldridge, E. H. 

Wessell, and H. Wahlgreen. In front are: H. Rother, J. Kruep, E. Marchy, 

O. Merz, J. Lukefahr, J. Gummersheimer, H. Prudot, R. Schlef, R. Gruendler, 
and F. W. Sayre. 


H. D. Taylor Holds Sales 
Clinic 

H. D. Taylor Company, Buffalo, 
has just completed a very success- 
ful clinic on Van Dorn-Black and 
Decker Electric Tools, which was 
attended by purchasing agents and 
other executives as well as superin- 
tendents and foremen of the plants 
in the company’s territory. 

The meetings were held in the 
company store and were planned to 
begin at 7:30 and ‘continue until 
10:00 for two nights, but the guests 
showed such a keen interest in the 
demonstrations that the meetings 
were actually prolonged until very 
nearly 11 o’clock. The attendance 
was very large on both evenings. 

The demonstrations were given by 
factory men from the Van Dorn- 
Black and Decker establishment, who 
conducted a very interesting demon- 
stration on the old line of Van Dorn 
universal tools as well as the new de- 
velopment in the Van Dorn-Black and 
Decker line of high frequency tools, 
heavy duty grinders and buffers. 
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..anEstablished Product 


Mill supply houses which carry Goulds pumps 
have many advantages—the salability of an es- 
tablished product, the economies of quantity 
production, the benefits of nation-wide dis- 
tribution and service facilities, the experience 
of 80 years of pump making. 


Standard pumps and parts are shipped with- 
in 24 hours after the order is received. Send 
for Catalogue S, which shows the complete 
Goulds line. 


GOULDS PUMPS, INC. 
Seneca Falls, N. Y. 











“1776 MINUTE 
MAIN” CELLAR 
DRAINER 
A leader in the field 
of low-priced, high- 
quality automatic 
drainers. Capacity, 5 
to 25 G. P.M. 





ROTARY POWER PUMPS 
Discharge head, 100 feet. 
Capacity, 20 to 65 G. P. M. 


GOULDS PUMPS, INC. 
Seneca Falls, N. Y. 











Branches: 

Houston, 1902 2nd National *Boston, 194 Congress St. 

Bank Bldg. Pittsburgh, 636 Henry W. 
*Chicago, 12-14 So. Clinton Oliver Bldg. 

Street Cleveland, Union Trust Bldg. 
*New York, 16 Murray St., *Tulsa, 213 E. Archer St. 

19 Park Place. Atlanta, Citizens & " 
*Philadelphia, 111 North Bank Bldg. 

Third St. *Branch Warehouses. 
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AUTOMATIC-OILING 
PYRAMID PUMP 


Capacities, 3 to 82 G.P.M. Heads up 


to 800 feet. 





THE NEW AUTOMATIC-OIL- 
ING DEEP-WELL HEADS 


4-, 6-, 8-, and 20-inch strokes. 
For wells up to 550 ft. deep. 
For pressure or open-tank 
service. ‘‘V’’ belt or chain 
drive. 


CENTRIFUGAL PUMPS 
Built in nine sizes; capac- 
ities, 10 to 1800 G. P.M. 
Belt or motor driven. 
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Have You Heard ‘That -- 


Up-to-the-minute news from the field 


about INDUSTRIAL DISTRIBUTORS 


and their salesmen 








McCormick and Sons in 
Newly-Altered Building 


STABLISHED in an improved 
building, William H. McCor- 
mick and Sons, Incorporated, 


Perth Amboy, New Jersey, is cele- 
brating its 62nd year in business. 


The McCormick firm was founded 
on November 1, 1868, by William H. 
McCormick. He entered into part- 
nership with William Hall and the 
firm became known as William Hall 
and Company. After a few years 
Mr. Hall retired and Patrick Con- 
very entered into the business with 
Mr. McCormick. 


The two men conducted two stores 
in the city, one on Smith Street and 
another at the Lehigh Valley wharves. 
Later Mr. McCormick purchased the 
interest of Mr. Convery and went 
into business for himself. 

The present firm was founded in 
1909 as William H. McCormick and 
Sons. William H. McCormick was 
the president and when he died in 


1925, his wife, Katherine T., became 





A. W. Blake, at the left, is president and aaa manager of W. L. Blake and 

Company, Portland, Maine, a well-known distributing house established in 1875, 

specializing in mill, plumbing, railroad and contractors’ supplies. The three men 

at the right are George D. Stanton; W. L. Blake, treasurer and founder of the 
company, and T. C. Ware, assistant manager. 





the president, the position which she 
still holds. Edward H. McCormick 
is vice-president and Francis H. L. 
McCormick is secretary. 


H. D. Taylor Holds Sales 
Clinic 
H. D. Taylor Company, Buffalo, 
has just completed a very success- 





| BAEDER ADAMSON CO. 
GARNET PAPER 
Ss NDPAPE — E way A ot 


-¢ hud Bard 


ps 





a supply sales force at Geller, Ward and ei St. Louis. In the rear are: 


ful clinic on Van Dorn-Black and 
Decker Electric Tools, which was 
attended by purchasing agents and 
other executives as well as superin- 
tendents and foremen of the plants 
in the company’s territory. 

The meetings were held in the 
company store and were planned to 
begin at 7:30 and continue until 
10:00 for two nights, but the guests 
showed such a keen interest in the 
demonstrations that the meetings 
were actually prolonged until very 
nearly 11 o’clock. The attendance 
was very large on both evenings. 

The demonstrations were given by 
factory men from the Van Dorn- 
Black and Decker establishment, who 
conducted a very interesting demon- 
stration on the old line of Van Dorn 





. T. Ward, vice-president; H. Hoffman, H. Stein, V. Lippert, C. Beckman, 
r " Schindler, H. W. Geller, president; E. M. Manchester, W. A. ge gs E. H. 


Wessell, and H. Wahlgreen. In front are: H. Rother, J. Kruep, E 
O. Merz, J. Lukefahr, J. Gummersheimer, H. Prudot, R. Schlef, 
and F. W. Sayre. 
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universal tools as well as the new de- 
velopment in the Van Dorn-Black and 
Decker line of high frequency tools, 
heavy duty grinders and buffers. 
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..anEstablished Product 


Mill supply houses which carry Goulds pumps 
have many advantages—the salability of an es- 
tablished product, the economies of quantity 
production, the benefits of nation-wide dis- 
tribution and service facilities, the experience 
of 80 years of pump making. 


Standard pumps and parts are shipped with- 
in 24 hours after the order is received. Send 
for Catalogue S, which shows the complete 
Goulds line. 


GOULDS PUMPS, INC. 
Seneca Falls, N. Y. 











“1776 MINUTE 
MAIN” CELLAR 
INER 


A leader in the field 

of low-priced, high- 

quality automatic 

drainers. Capacity, 5 
to 25 G. P.M. 





ROTARY POWER PUMPS 
Discharge head, 100 feet. 
Capacity, 20 to 65 G. P. M. 


GOULDS PUMPS, INC. 


Seneca Falls, N. Y. 
Branches: 


Houston, 1902 2nd National 
Bank Bidz. 

*Chicago, 12-14 So. Clinton 
Street 

*New York, 16 Murray St., 


*Boston, 194 Congress St. 
Pittsburgh, 636 Henry W. 
Oliver Bidg. 
Cleveland, Union Trust Bldg. 
*Tulsa, 213 E. Archer St. 
So. 


19 Park Place. Atlanta, Citizens & 
*Philadelphia, 111 North Bank Bldg. 
Third St. *Branch Warehouses. 
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AUTOMATIC-OILING 
PYRAMID PUMP 
3 to 82 G.P.M. Heads up 
to 800 feet. 





Capacities, 





THE NEW AUTOMATIC-OIL- 


ING DEEP-WELL HEADS 
4-, 6-, 8-, and 20-inch strokes, 
For wells up to 550 ft. deep. 

For pressure or open-tank 

service. ‘“‘V’’ belt or chain 

drive. 





CENTRIFUGAL PUMPS 
Built in nine sizes; capac- 
ities, 10 to 1300 G. P.M 


Belt or motor driven, ; 
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Distributors’ Business 
Reports 


William H. McCormick and Sons, 
Incorporated, Perth Amboy, New 
Jersey, makes the encouraging state- 
ment that “our business to date has 
been the equal of any year since the 
firm began business.” The Laib 
Company, Louisville, Kentucky, says 
“we have enjoyed a very satisfactory 
volume of business in our mill sup- 
ply department; in fact our volume 
for October was the best of any 
month in 1930.” 


New Jersey Engineering and Sup- 
ply Company, Passaic, New Jersey, 
reports October much better than 
September and September showed a 
slight improvement over August. The 
Earle Equipment Company, Detroit, 
Michigan, writes that business is 
good “because we are making it 





good.” Julius Rasmussen, Milwau- 
kee, says October was better than Sep- 
tember, and the Hughes Supply Com- 
pany, Mansfield, Ohio, also reports 
that there was a decided upward 
movement in October, and that there 
is a definite movement among the 
very wealthy to make extensive im- 
provements. The Pacific Hoist and 
Derrick Company, Seattle, Washing- 
ton, says “better than last year which 
was good.” 


* OK OK 


Wayne Belting Enters 
Welding Field 


The Wayne Belting and Supply 
Company, Fort Wayne, Indiana, is 
entering the welding equipment field 
and is putting in a stock of cutting 


and welding torches manufactured 
by the Torchweld Equipment Com- 


pany, of Chicago. 


William K. Toole Features 
Slogan 

The new publicity blotters being 
distributed by William K. Toole 
Company, Pawtucket, Rhode Island, 
carry the slogan and cut recom- 
mended by the Joint Merchandising 
Committee of the Mill Supply Busi- 
ness, reading, “Distributors Serve 
Industry Economically.” . 


* * x 
Laib Company Takes on 
New Lines 
The Laib Company, Louisville, 


Kentucky, has recently taken on the 
distribution of Marco Mechanical 
Rubber products and the products of 
the National Twist Drill and Tool 
Company, including a complete stock 
of that company’s drills, reamers, 
metal slitting saws, milling cutters, 
and so on. 
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Frank Prince, of the Western Iron Stores Company, of Milwaukee, is not only a good store manager, but a real genius at 
designing and erecting prize-winning window displays, most of them having motion to intrigue the passerby. Above 
is his latest creation, which has elicited favorable comment from hundreds of individuals and from the newspapers as 


well, 


pile. The slogan, “Business is Good,” 


The stream of orders from the mail-bag above are made to descend slowly but steadily to the already mountainous 
across the window is not merely optimism either, as the company enjoyed a 10 
per cent increase in sales for September, followed by 15 to 18 per cent gain in October. 
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EVEN IN AN  OrF YEAR™ 


Diamond Distributors Inerease Their Sales 








The Diamond Line of 
Mechanical Rubber Goods 
Offers You— 


A PERMANENT SOURCE OF 
SUPPLY 


The line has been sold throughout 
the United States for the past 28 
years. 


UNQUESTIONED QUALITY 


Backed up by a liberally interpreted 
guarantee against defects in material 
and workmanship. 


A SIMPLIFIED LINE 


That can be stocked with a minimum 
investment on your part — supported 
by our stocks at 11 service points. 


PRICES ALWAYS 
COMPETITIVE 


When fair comparison of quality is 
made. 


100% LOYAL COOPERATION 


From your source of supply, in pro- 
moting your sales and profits. 


A CONSTRUCTIVE SALES 
PLAN 


For 1931. Full details on request. 




















OU can find no better proof of the profit-value of the Diamond 
line and the Diamond policy than the 1930 records of Diamond 


Distributors in every part of the United States. 


Here are some typical sales increases made by representative 
Diamond Distributors during the first 9 months of 1930— 


Average Increase 


3 Distributors in Eastern States............ 18% 
3 Distributors in Central States............ 85% 
5 Distributors in Middle Western States..... 74% 
3 Distributors in Southern States... 34% 
3 Distributors on Pacific Coast............ 25% 


Consider your business. Consider what you have done this year and 
last. Then consider what these firms have done with the Diamond 
line—with Diamond codperation. 


CONSIDER—THEN ACT? 





Photo shows Sand Suction Hose, one of the items sold by a Dia- 

mond Distributor in the Middle West whose sales more than 

doubled during 1929, and now show a further increase of 89% 
during the first 9 months of 1930. 


Diamond 


RUBBER BELTING... HOSE... PACKING 





THE DIAMOND RUBBER COMPANY, INC. 
Akron, Ohio 


Branches as follows: 
AKRON ATLANTA KANSAS CITY NEW YORK 
BOSTON PHILADELPHIA DALLAS CHICAGO 
LOS ANGELES . SEATTLE . SAN FRANCISCO 





THE DIAMOND RUBBER CO., INC., AKRON, OHIO 


We are interested in the Diamond line and the Diamond plans for 1931. 
Please send us further information and your proposition for increasing 
distributors’ sales. 


Name 
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ARMSTRONG 


Lines are Complete 
... they sell 
each other 


ARMSTRONG Lines are complete lines—full 
lines of standard tools. They are of uniform high 
quality, give complete satisfaction. Each line 
sells the others. 


The ARMSTRONG Line of Tool Holders in- 
cludes holders for every operation on Lathes, 
Planers, Slotters and Shapers, over 100 sizes and 
shapes, holders that Save All Forging, 70% 
Grinding and 90% High Speed Steel. So out- 
standing is this line that ARMSTRONG Tool 
Holders are used in over 96% of the machine 
shops and tool rooms. ARMSTRONG Wrenches 
are made in 37 types with as many as 73 sizes of 
a single pattern; ARMSTRONG Lathe Dogs 
in 12 styles with up to 14 sizes of each; 
ARMSTRONG Clamps in 7 patterns and all 
practical sizes. The line of ARMSTRONG 
Ratchet Drills is the most comprehensive—16 dif- 
ferent types. ARMSTRONG BROS. Better 
Pipe Tools comprise the most complete line of 
pipe tools made. 


ARMSTRONG Tools are nation- 
ally advertised, have been for gen- 
erations, will be for generations to 
come. The manufacturer stands 
back of his tools and his suppliers ; 
protects prices to insure fair profits ; furnishes 
Counter Displays, Stock Boards, Catalogs, 
Direct Mail Materials and other 
“Dealers Helps.” You can’t go 
wrong on an ARMSTRONG 
Line — write for Catalog B-27. 





MSFRONG 


TOOLS from your 
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ARMSTRONG BROS. TOOL CO. 


**The Tool Holder People’’ 


305 N. Francisco Ave. CHICAGO, U.S.A. 


The ARM.-and- 
HAMMER 
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Frederick Dumas of Nott 
Company Is Dead 

Frederick Dumas, who had been 
associated with the W. S. Nott Com- 
pany, Minneapolis, since its organ- 
ization 50 years ago, died suddenly 
November 16 at his home in Min- 
aeapolis. At the time of his death he 
was vice-president of the company 
and the oldest member, in point of 
service, of the firm. 


He apparently had been in good 
health up until the time of his death 
und that same morning had motored 
out to visit his daughter. Shortly 
after returning from this visit he 
went back into his garage to wipe 
the sleet from his car, and it was 
there he was found later uncon- 
cious, apparently the victim of a 
heart attack. 


Frederick Dumas 


Mr. Dumas was born in New York 
state and came into Minnesota when 
he was 18, settling first at Water- 
ville. About 52 years ago he moved 
to Minneapolis where he became the 
first belt manufacturer in the middle 
Two years later he became 
associated with Mr. Nott in the or- 
ganization of the W. S. Nott Com- 
pany and remained with this firm 
until his death. 


He was a member of the Shrine, 
Ark Masonic Lodge and the Elks 
Club. 


Besides his widow, he is survived 
by a daughter, Mrs. J. H. Peterson, 
Minneapolis; and a son, Dr. D. F. 
Dumas, Deer River, Minnesota. 
There are two brothers, Will and 
George Dumas, Minneapolis, and 
seven grandchildren. 
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The most convincing word that can 
be spoken for any drill does not 
come from its maker—nor from 
users of the drill. It comes from the 
drill itself—while in operation on 
your own presses and machines. 


Our knowledge, based on expe- 
rience, that Cle-Forge High Speed 
Drills deliver more holes per dollar 
of drill costisinvariably corroborated 
by the simple “cost-per-hole” test. 


In an automotive plant, after true 
drilling costs had been calculated 
by the “cost-per-hole” method it 
was found on one job that 197 holes 
could be drilled with a Cle-Forge 
without regrinding. Another drill 
gave only 85 holes per grind. Both 











drills lasted through 48 regrindings, 
But Cle-Forge delivered 9,653 
holes during its production life while 
the other drill gave only 4,165. To 
drill 1000 holes with Cle-Forge cost 
$1.17—with the second drill $2.72. 


In the absence of a “cost-per- 
hole” test, this saving might never 
have been discovered. If you have 
not yet made the “cost-per-hole” 
test in your plant, you may be over- 
looking similar savings. Send for the 
test forms we have drawn up for 
your use in testing Cle-Forge High 
Speed Drills against those you are 
now using. The forms are simple— 
the method is easy —and the results 
absolutely final. There is no obliga- 
tion. Just use the coupon below. 


Copyright, 1930, by The Cleveland Twist Drill Co, 



























THE CLEVELAND TWIST DRILL COMPANY 
1249 E. agth St. ee Cleveland 


We would like to receive your “Cost-per-Hole” 
Test Forms. Also, Digest No. 83. No obligation. 


Name 





Company Name 





Address 
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The Keen Executive 


Chooses Truck Casters 
THAT PAY THEIR OWN WAY 


The machines producing your product; the 


skilled hands operating those machines; all those 


units that enter into producing and selling your 
product—“do they pay their way?” 


Buying truck casters is just one small detail in the 


big job of running the plant, but because the | 


handling of materials is an operation on which | 


you can see no direct profit, isn’t it doubly im- | 


portant to buy the casters you need with the 
view of having them “fit the job” as well as fit | 
the truck? The Bond engineer can | 
help you pick the right caster for | 
the right job. Let him offer you | 





Bond Improved Double Ball Race 
Swivel Type Caster (patented). 





Phila. Office: 617 Arch St. 


this service — with no obligation. 


It pays big dividends—in efficiency. 


Bond Power’ Transmission 
equipment is built to con- 
serve every available ounce 
of power. You would do well 
to have a copy of the Power 
Transmission catalog on file. 
A postcard brings it. 


Foundry & Machine Company | 


Manheim, Lanc. Co., Pa. 


N. Y. Office: 256 Broadway 


Chicago Office: 39 S. Clinton St. 








Frank J. Grab Back On the 
Job 

The Pattison Supply Company, 

Cleveland, is glad to have Frank J. 

Grab well again. He has just recov- 

ered from an appendicitis operation. 








The Caswell Factory Supply Company, 

Oshkosh, Wisconsin, occupies this re- 

modeled building with switch track 

adjoining. George B. Caswell is head 
of the company. 





Harry Bailet Now in 
Wooster 


Harry A. Bailet, who covers the 
eastern and northern territory for 
the Hughes Supply Company, Mans- 
field, Ohio, has moved from Canton 
to Wooster, Ohio. This gives him a 
location in the center of his territory. 


Elected President of Double Sure 
Club 


Thomas Bergen, newly elected presi- 
dent of the Double Sure Club, a social 
and benevolent organization of Charles 
Bond Company employees. The club 
has 85 members and is growing. 





Chandler-Boyd Has New 
Catalog, New Lines 


The Chandler-Boyd Supply Com- 
pany, Pittsburgh, has just received 
its new catalog and is beginning to 
distribute it. It is said that users 
are finding the engineering informa- 
tion contained in it especially val- 
uable. 

Chandler-Boyd has recently been 


ee 


RP ARS ERO 


DECEMBER, 1930 MILL SUPPLIES 47 





Quality and Service 








Discriminating users of small 
tools demand Quality and 
Service —two vital require- 
ments which can be fur- 
nished by the distributors 
handling “National” Twist 


Drills and Tools. 


MANUFACTURERS 


of pARABOLIc 


MILLING CUTTERS 


Be 





TWIST DRILLS - REAMERS - HOBS uae CUTTERS - SPECIAL TOOLS 
NATIONAL TWIST DRILL & TOOL COMPANY 
DETROIT, U. S. A. 


New York, N. Y. Philadelphia, Pa. Chicago, Ill. Indianapolis, Ind. Cleveland, Ohio 
TAP & DIE DIVISION, WINTER BROTHERS CO., WRENTHAM, MASS. 
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On Skinner Oil Reclaimers: 


BRISTO SET SCREWS 


HE Skinner Automo- 

tive Device Co. have 
built their success upon 
the practical application of 
economy in operation, and 
the economical perform- 
ance of the Skinner Oil 
Reclaimer is written into 
the records of many users. 








Figures Talk! 


Look ot these records of the Key System 
Teannt Company 


how much money y 





Skinner Automotive Device Co., 
Dalzelle, Cor. 14th, Detrow, Mach. 





| SKINNER OIL RECLAIMER 





One of a series of business paper advertise- 
ing on Ski Oil 
Reclaimers. 


ments now r 












Skinner Standardizes on Bristo 
Safety Set Screws 
They found that the patented 
dovetailed flute design of the 
Bristo socket and wrench re- 
sulted in a perfect grip, giving 
a quicker, tighter set than is 
possible with any other set 
screw made. 
The centripetal force (toward 
the center) imparted by the 
perfect grip of wrench in 
socket, prevents flaring, split- 
ting, or “rounding out.” No 
pressure, sufficient to firmly 
set the screw, will ever break 
a Bristo. In place of spread- 
ing the socket, abnormal pres- 
sure tends actually to contract 
it. 
Bristo Safety Set Screws set 
up solid and hold in moving 
parts, save assembling time, 
assure a greater measure of 
service to your customers, im- 
prove the appearance of your 
product, increase its efficiency, 
and—cost you no more than 
ordinary set screws. 
We will gladly send you sam- 
ples of Bristos in the sizes 


desired. Write Dept. H. 


appointed distributor in the Pitts- 
burgh district for the products of 
the M. B. Skinner Company, South 
| Bend, Indiana, and of the Western 
Automatic Machine Screw Company, 
Elyria, Ohio. 

x * * 





| Mars Increases Lines 
Handled 
| W. P. and R. S. Mars Company, 
| Duluth, Minnesota, has recently 
| added the following lines to its stock: 
| electric clocks made by the Ham- 
| mond Electric Clock Company, and 
| humidifiers and air conditioners made 
| by the Lewis Corporation of Minne- 
| apolis. 
.** 
Taylor Features Morse Tools 
in Advertising 
The H. D. Taylor Company, Buf- 
falo, is distributing blotters showing 
a picture of one of its showcases 
displaying Morse tools. 
| a 





Bittenbender Company to 
Hold Annual Show 

The Bittenbender Company, Scran- 
ton, Pennsylvania, will hold its an- 
nual machinery show in January. 
Each year this concern invites cus- 
tomers and prospects in its territory 
to attend this exhibit. Factory repre- 
sentatives are to be on hand during 
the evenings to demonstrate their lines 











In this threefold demonstration, J. R. 





Smith, salesman for the Barrett-Christie 
Company, Chicago, is pointing out the 








“4 


THE BRISTOL COMPANY, 
WATERBURY, CONN. 





advantages of a pipe-threader, a bench 
and a reamer, the latter being on the 
floor waiting its turn. 
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When Bolt Threading Costs Must 
Be Cut—Sell a Rapiduction 
Bolt Threader 




















It’s easy to sell the Williams Rapiduction Bolt Threader to the prospect who 
wants to cut production costs because he can see and understand easily why 
its many features make it fast, accurate and easy-to-operate. 


The high speed dies, automatic die release, self-closing die head dual control, 
quick changing die holders, constant oil bath for gears and direct motor drive 
through silent chains are only a few of the many outstanding construction 
features. 


You can sell the Rapiduction Bolt Threader in either the single or double 
spindle type. Either is equally speedy and accurate. Either will pay for itself 


in a short time in production cost savings. 


Write today for complete information 





\||MANUFACTURING) oGpeaTtER | TOOL |) 
| | RATION 
COMPANY SERVICE fore} °4 7e) ih 
Sales Offices: Branch Offices: 
2087 East 61st Place Boston—New York— 
Cleveland, Ohio Philadelphia—Chicago 


Manufacturers of the Most Complete Line of Hand and Power 
Operated Pipe and Bolt Threading Equipment in the World 
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BALL lements PORTABLE |ivvircis 0) show 
BEARING ELECTRIC [i :: | “CLEM- 
Cadillac Deus os tae 
constantly _reache 
BLOWER, through —_advertise- 
ments Vi e these. 
Cash in on _ this | 
publicity. | 
A Rapid 
Seller 
With Liberal } 
Discounts. 
| 
Live | 
} 
Distributors | 
Wanted For J | 
Three Useful Handy | .._.... 
e e f erritories 
Machines in ONE! 
Not Already 
BLOWER 
Covered. 
SUCTION CLEANER 
SP Market 
10 days FREE TRIAL , 
Write for Details Hasn’t Been 
CLEMENTS MFG. CO. | Scratched. 
624 Fulten St., Chicago, Il. 
































| 
| 
| 
| 












BEARING 


Centrifugal 


HE 


Pump here illustrated eliminates the usual 


new Deming - Mueller 
inside pump bearing, which has always de- 
pended for lubrication on the liquid to be 


pumped. This means that on the new Deming 


Let us tell you more about this improved line. 


THE DEMING COMPANY » 


DEMING- 


CONSTRUCTION. 


unit grittiness of the liquid can never cause 
bearing wear. 


for high speeds up te 4000 R. P. M. It is 
suitable for practically any liquid, with or 


} 
| 
| 
| 
The new two-bearing pump is recommended | 
| 
without foreign matter. 


Just write 


Estab. 1880 » SALEM, O. 


MUELLER 





and the place will resemble some 
busy workshop, with men operating 
woodworking machinery, air ham- 
mers, and so on. Customers are 


enthusiastic about the show each year 
and attend in large numbers. 








| Clyde E. Stewart, H. A. Pelle, Norman 
Yost, and C. F. Miller, all of the Graft- 


Pelle Company, Louisville, Kentucky. 

Mr. Graft, and O. F. Stocker were out 

when the Mill Supplies photographer 
called. 





Haverstick Has New 
Salesman 
Haverstick and Company, Incor- 
porated, Rochester, New York, has 
a new salesman—F. M. Nicholl. 
* * OK 


Warren and Bailey in New 
Location 
The Warren and Bailey Company, 
Los Angeles, is building a new store 
and office building next to its new 
warehouse in the Union Pacific In- 


| dustrial Tract, and expects to be in 
| its new location about January 1, 


A VITAL IMPROVEMENT 


1931. 
The address is 350 South Ander- 








The gentleman with the pipe is Fred 

H. Page, president, The Page, Steele 

and Flagg Company, New Haven, Con- 

necticut. With him is George E. Steele, 
treasurer. 








CENTRAL | 
SUPPLY COMPANY | 


Sittle Rock = C tyrkanaas 
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THE 1930 CATALOGUE OF CENTRAL SUPPLY COMPANY OF LITTLE ROCK IS THE 


THIRD GENERAL CATALOGUE ISSUED BY THIS LEADING DISTRIBUTOR THROUGH 


THE DONNELLEY SERVICE IN THE LAST FIFTEEN YEARS 


" ; s ( | e > 
Your Catalogues are the Only Representatives of 


Your House }} Can be Constantly 





©.C.ROse PRESIDENT 
EC Cornis, 






VICE Pre ssoeny 





CENTRAL Supply 
MILL, Ming 


Company 
-Rattway NT: 
AND Facrory 


CHAS Evans 
/8m 





RACTORS | 
Supriirs 
MARKHAM sr "sa ~18 NS Oese: sr 
May 7th 
Lirtte Rock, RH. 
ARK. 7°3 21 

R. R. Donnelley & Sons Co, 

731 Plymouth Court 

Chicago, E22. 
Gentlemen 


Attention Mr. ¢ 
Replyi 


*P.Beezley Jr. 
ng to your a 

to cata 
umbe. 





etter of the 
Ogue Which you made 
ir of years ago: 
It was Satisfactory in all re- 
Spects, It S not Only wel) Printed and 
Well boung but free from errors of all 
inds, 
We take Pleasure in recommendi 
your goog comp, © anyone who may neeq 
a catalog or that character, 
Yours truly, 
CENTRAL SUPPLy COMPANY 
peron Sue —" 
we wee President 
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ONE reason for the 
_ outstanding success 
of Central Supply 
Co. is the helpful 
service rendered to 
its customers. 


Central Supply Co. 
* not only handles a 
“hand-picked” se- 
lection of goods, but 





also furnishes skilled 
engineering knowl- 
edge to see that the 
customers get tools 
and equipment best 
fitted to their indi- 
vidual needs. 








“I don’t see how anyone could run 

a business of this kind without a 

comprehensive catalogue, and the 

best and most economical place 

I know of to eet one is up at your 
° e 9 

printing shop. 


R. DONNELLEY & SONS COMPANY, Chicago 
IT IS BETTER TO SECURE THE BEST CATALOGUE SERVICE THAN TO WISH YOU HAD 











\re You Lxpecting Your 
Salesmen to do the Impossible? 


S A DISTRIBUTOR of mill supplies, you are probably 

handling 3000 or 4000 articles, including specialties. 

Do you believe that it is possible for a salesman to 

maintain adequate and efficient sales representation on 

all of these articles before 200 superintendents, foremen, 
and purchasing agents by oral presentation alone? 

How many of your 3000 or 4000 articles do your sales- 
men know well enough to sell without a catalogue? 

How many of your profitable specialties are being 
overlooked? 

The inevitable “slippage” through incomplete presen- 
tation of your goods in the territories of even four or five 
salesmen would much more than pay for the finest 
catalogue representation built to your measure on the 
Donnelley Unit Selection Plan. 

Five salesmen reinforced with such catalogues will pro- 
duce more business for you—and more profitable business 
—than six salesmen could hope to produce working “bare- 
handed.” 


a 
oo 


\ Ww Sons ( O.. | thiecago 


Compilers of Industrial Supply Catalogues Since 1904 
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son Street. This site offers ample | 
parking and loading facilities, and | 


the company expects to be able to 
give better service than ever before. 








All these men are business getters in 
the mill supply department of the 
Peden Company, San Antonio, Texas. 
Left to right: M. L. Crawford, ma- 
chinery specialist; A. G. Dumas; E. C. 
Reich, in charge of oil well supply; J. 
W. Watts, Junior, who sells oil compa- 
nies in the territory, and D. S. Williams, 
accessories. 





Somers, Fitler and Todd Sells 
New Lines 


Somers, Fitler and Todd Com- 
pany, Pittsburgh, is now selling 
“Kolenium” manufactured by the 
Koppers Products Company, Pitts- 
burgh, and Brattice Cloth made by 
E. I. Du Pont DeNeumors Company, 
Incorporated. “Kolenium” is a wood 
preservative used in mines and also 
industrial plants. 








G. R. Bahnson, vice-president, William 
H. Taylor Company, Allentown, Penn- 
sylvania. 





Specialists for 
Western Iron Stores 


The Western Iron Stores Com- 
pany, Milwaukee, has two new spe- 
cialists, Ralph Koenecke and Fred 
Muehrig.. Mr. Koenecke is concen- 
trating on the sale of Boston gears 
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ALLEN Socket Head 
Shoulder Screws 


in standardized sizes 


DESIGNERS and Die Makers can now utilize standardized 
ALLEN Shoulder Screws to replace weak machine screws 
in their product. All essential sizes in stock —to fit all 
practical needs in machine design. * * Tensile strength 
175,000-200,000 Ibs. per square inch, more than twice 
the test for machine screws. * * This gives the Jobber a com- 
plete line of hollow screws of ALLEN quality and precision. 
Write for tables of dimensional data, prices and other particulars 
for your customers. 


THE ALEZEN Mic. COMPANY 


HaArrrorn, Conn. U.S.A. 
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WALCO 





— 








p< WALWORTH (PATENTED) 


MADE 





NUT 





The Walco Pipe Wrench is an entirely 
new tool of unusual strength, simplicity 
and positive action. It has only four 
parts: Bar, Jaw, Nut and Spring. 


BAR 


WALWORTH 


Walworth Company, General Sales Offices: 60 East 42nd St., New York 


Plants at Boston, Mass.; Kewanee, IIl.; Greensburg, Pa. and Attalla, Ala. 
Walworth Company Limited, 660 St. Catherine Street West, Montreal, P. Q. 
Walworth International Co., 11 Broadway, New York, Foreign Representative 


- Distributors in Principal Cities of the World... 


All parts accurately heat treated for 


ee ee et PO NEL ASRS LL 2 ISLE PN SRE 























DECEMBER, 1930 MILL SUPPLIES 57 








A HUSKY WRENCH FOR HUSKY MEN 


JAW—Drop-forged high grade tool steel; scientifically designed 
to provide maximum strength by proper distribution of metal. 


JAW HOUSING—One piece with bar, drop-forged from high grade 
tool steel; protects nut against damage and loss of adjustment. 


JAW THREADS—Notice the rounded crests of the threads, de- 
signed to resist damage in use and to avoidjamming inside the nut. 


NUT—The new design of the nut provides a raised surface on each 
side of the knurl to protect it from battering. 


a» Ww N mm 


BAR—Drop-forged from high grade tool steel, with metal dis- 
tributed to provide maximum strength, comfortable handgrip. 


TEETH—New design to insure quick, certain grip. Scientific heat 
treatment imparts correct combination of hardness and strength. 


ao wm 


SPRING—Entirely new alloy steel spring provides double action 
e on jaw. Easily replaced without tools. 


greatest possible endurance and strength 
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“There's an unlimited 
sales opportunity in 


MARVEL Blades 


The demand for them, 
and the number of 
users increases daily” 


- 
- 


MARVEL High-Speed-Edge 
Hack Saw Blades have created 
a new standard, a blade that 
does all jobs more efficiently, that 
you can sell for every use know- 
ing that it will cut fast, last long, 
will not break. A blade of 
which you can truth- 

fully say,“‘No more 
breakage of hack 


saw blades.”’ 








Special Alloy 
Heat Treated 


greater 
s 


trength Patented 


Electric 
Weld— 
fused In- 
tegrally 


18% Tungsten High 
Speed Steel Cut- 
ting Edge — fast- 
cutting, long-last- 
ing. 


Guaranteed 
Unbreakable 


even in case of accident 


These are blades that you can sell, that 
have definite, demonstrable sales points; 
blades that you can safely recommend for 
any job, knowing that they will give satis- 
faction and build repeat business. 


Armstrong-Blum Mfg. Co. 
“The Hack Saw People”’ 
353 N. Francisco Ave., Chicago, U.S. A. 

















and Hollowell steel shop equipment. 
Mr. Muehrig is cutting tool engineer 
on drills and taps. Both men will 
cover the entire territory of the com- 


pany. 








To speed up the delivery of merchan- 
dise to regular customers Nick Ligday, 
city desk man, in the mill supply de- 
partment of Raymer Company, St. Paul, 
Minnesota, uses a visible card record 
system which carries the credit rating 
as established and checked periodically 
by the credit manager. 





Beg Your Pardon 

A list of the uses of compressed 
air can be obtained from The Com- 
pressed Air Society, 90 West Street, 
New York City, for fifty cents. This 
list appears in the society’s Trade 
Standards pamphlet. The society has 
no list of users available. 

In the October issue of Mitt Sup- 
PLIES, it was stated erroneously that 
this society was located at 11 Broad- 
way, New York City. 





Frederick A. Read, treasurer and pur- 
chasing agent of Read and Lundy, In- 
| corporated, Providence, Rhode Island. 














‘CASH won 


CHICAGO LINE SALES 


t cstenes Satisfaction 
DISTRIBUTOR PROFITS 


The Chicago Line” 


SUPPLIES BOTH 





DAGGETT 
Ball Bearing Loose Pulleys 


One ofthe CHICAGO LINE 


The steady trend in industry 
today toward increased use of 
ball bearing appliances puts you 
in the way of a large and prof- 
itable business if you are han- 


dling the right line. 


Your customers and prospects 
know — or should know — that 
the CHICAGO line of ball 
bearing appliances can save them 
time, lubricant, friction losses. 


The customer looks for effi- 
ciency and economy — the dis- 
tributor for profit, and the 
CHICAGO line provides both. 


Write to us for descriptive 
material and our distributor 
plan. 


CHICAGO PULLEY 
& SHAFTING CO. 


19 N. Desplaines Street 
CHICAGO 
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Added Strength 


where 1t 1s 


needed most 


AT the points where stress and strain are 
A greatest, a sturdy web of metal assures 
added strength. Where branch lines are for- 
cibly aligned with main lines, the tees must 
withstand the strain set up by the tremendous 
leverage the journey-man can exert on the 
branch lines. Square “Gee” tees now have a 
truss reinforcement in each crotch to assure 





that extra margin of safety. Your customers 
ean SEE this value feature. Show them Trus- 
fittings at no greater cost and you will have 
that differential so vital in commodity selling. 
Trus-fittings are furnished in convenient sized 
cartons. 


THE GRABLER MANUFACTURING COMPANY 
6565 BROADWAY CLEVELAND, OHIO 
Warehouses: NewYork - Chicago - Los Angeles - San Francisco 





YOUR FITTING 


PROBLEM IS SOLVED WHEN YOU SAY 


SQUARE ‘*GEES” 





SQUARE 
Pipe 





MALLEAG LE, CAST IRON 





“GEE” 
Fittings 


ORAINAGE, BRASS 
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a” 
Sell 


Roper Pumps 
Pump direct-connected and mounted on 
the ‘11 common bed-plate with motor. This is 
eoeeee y just one way in which this series can be 
* 
pay you weil 


adapted to particular needs. 





You can’t go wrong fur- ommending Ropers. 
nishing your customers Don’t overlook oppor- 
with Roper rotary’ tunities to sell these 


W. S. Smith and O. H. Huebner, part- 
ners in the Minnesota Machinery Sup- 


ply Company, Minneapolis. 





pumps. For every type pumps. There’s profit and | 
of pump that bears the good-will in every sale. Kries Sells Portable Pumpers 
Roper name (see Catalog 


I 2 Technical and performance = rij 2 
58S) has made a splendid details of Roper Pumps | Henry A. Kries and Sons Com 


record of efficiency, dura- are contained in Catalog _pany, Baltimore, is now selling 
bility and dependability. 58S. Write for your copy Pacific portable pumpers for emer- 
Your customers will wel- today. gency fire fighting, irrigating and 
come the low-cost serv- GEO, D. ROPER CORP. general utility service. These prod- 
ice of Roper pumps, and ROCKFORD - ILLINOIS ucts are made by the Pacific Marine 


will feel that you’ve PHILADELPHIA CHICAGO Supply Company, Seattle. 
served them well by rec- DALLAS SAN FRANCISCO | 





| * ok x 
“ R O * a R | Telephone Efficiency at Beals, 
Gq McCarthy and Rogers 
=—— In the office of Beals, McCarthy 
: and Rogers, Buffalo, there is a tele- 


phone booth which is worth its 
weight in gold to employees and ex- 


Get Your Share who wish to — the 
of These | 
Profits 


Distributors handling CAPITAL | . 
Red Cap Industrial Brooms and | 4 
Brushes make the real profits. | 
For this reason, many of Ameri- | 
ca’s leading distributors handle | 
the CAPITAL Line exclusively. | 


You can make bigger money, more easily, with Red 
Caps than with any other line. If this end of your 
business has not been paying as it should, get our 


proposition. Don’t overlook Red Cap profits for 
1931! 


























‘.. B. aie. on for The a 
mbar ompany, Worcester, Massa- 
INDIANAPOLIS BRUSH as BROOM MFG. , Co. chusetts, believes in taking out sam- 

| ples of new products to demonstrate to 
ESTABLISHED 1890 his customers the practical use to which 
they can be put. Here he has samples 
Indianapolis, Indiana | of two nesting bins. One of his cus- 
tomers after going over the samples 

gave him an order for 500 bins. 


126 Brush Street 
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and all our friends—old and new; to thank you all for 


your cooperation and support; and to sincerely wish you 


A VERY MERRY CHRISTMAS 
and A HAPPY NEW YEAR 


4 


BOSTON WOVEN HOSE & RUBBER CO. 
CAMBRIDGE, MASS. 


Makers of High Grade Mechanical Rubber Goods for More Than 50 Years 
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of Simplex 
| ‘Ss STEEL Vi ses 


Extra Strength 
Where Needed 


‘THE weak point of the average 
machinist’s vise is where the 
Simplex is the strongest. The 
unique steel slide, machined to fit, 
withstands severest strains. Hun- 
dreds of large shops are consistent 
Simplex users. Enjoy some of this 
business. A simple demonstra- 
tion will convince the 
toughest prospect. The 
Simplex sells itself. 





'L \ Qa SLIDE 
N\\ . . 


Create New Business 
with Simplex 
Steel Slide Vises 


Send for illustrated 
Folder and Price List 


Simplex Tool Company 


Woonsocket, Rhode Island 


HYRO 


SHUR-GRIP 


THE FILE HANDLE YOu 
CAN REALLY RECOMMEND 


There isn’t much to say about ordinary file handles. Lect d 
knows their glaring shortcomings. But the HYRO SHUR- 
GRIP is different. Here is a file > pe can whole-heartedly 
recommend, not only because it is infinitely superior, but because 
= ee you an adequate profit that makes handling it worth 
while. 

The SHUR-GRIP screws on. It contains a hardened steel 
spiral that cuts its own thread right into the tang. No more 
pounding and re-pounding. And once on the SHUR-GRIP 
stavson. It won't fly or pull off. Yet it may be unscrewed as 
easily as an electric bulb and used over and over, outlasting 
many files. Nor will it ever split and cause injuries to the hands. 

Hundreds of progressive supply dealers sell SHUR-GRIP—and 
make money doing it. How about you? The coupon will bring 
you information about sizes and prices. Send it now. 


HYRO also makes a SHUR-GRIP handle for solder irons 


Hyro Mfg. Co., Inc. 
205 Varick St., N. Y. 


Please send me full information about HYRO SHUR-GRIP 
handles. 
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HYRO MFG. CO., INC. 
205 Varick Street New York 
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inevitable noise of typewriters, con- 
versation, and so on. It is not un- 
usual to find a booth in the hall or 
corridor, but this one is located 
right in the heart of things. It is 
in use practically all of the time, and 
has improved the transaction of tele- 
phone business considerably. 








Henry L. Michaud of Fall River, Massa- 


chusetts. His company bears his name 
and is a successor to B. W. Anthony 
Company where Mr. Michaud started 
23 years ago at 14 years of age. Since 
then he has taken the business over and 
established it under his own name. 





W. T. Johnston Adds New 
Department 


A pump and air compressor de- 
partment has recently been added to 
the William T. Johnston Company, 
Cincinnati. While the company has 
always sold pumps and air compres- 
sors this is the first time a separate 
department has been developed for 
this equipment. 


* *#* * 


Petty and Wherry Distrib- 
utes New Lines 


Petty and Wherry, Incorporated, 
New York City, has been appointed 
distributor for the Lewellen Manu- 
facturing Company, maker of vari- 
able speed transmissions, and for the 
Vortex Manufacturing Company, 
manufacturer of paint and paint 
spraying equipment. 

2s 


Samuel Harris Issues Larger 
Catalog 


After 57 years of issuing a small 
catalog, Samuel Harris and Com- 
pany, Chicago, is going to have a 
purchasing agents’ catalog containing 
640 pages. The change in size was 
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THere Are No Dutt Times 
For BROWNING Putteys 


Read what this dealer writes: ‘Our 
sales of BROWNING Paper Pulleys 
for the first ten months of this year 
are actually running in dollar volume 
ahead of last year, whereas our busi- 
ness as a whole has suffered from the 
general business depression." 





This frank statement neatly sum- 
marizes the experience of many 


BROWNING Pulley dealers... 
BROWNING Paper Pulleys have 
demonstrated their ability to sell 
when sales are sluggish. No indus- 


ve 
s 
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BROWNING Paper Pulleys are 
efficient and dependable. They put 
added power into belt-driven ma- 
chines. Easy to buy. Easy to install. 
That's why scores of BROWNING 
dealers have profited by undiminished 
pulley sales. YOU may profit also. 
Write or wire your orders today. We 
ship instantly, to you or direct to 
your customers. The Ohio Valley 
Pulley Works, Inc., Maysville, Ky. 





We carry 2,864 sizes always in stock. 
Dealers everywhere carry stocks of popular 
sizes and draw on our complete factory 
stock for other sizes. .. . Write today for 
size and price list. 


BROWNING 
PAPER PULLEYS 
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Build Sales and Profits with 
Milwaukee Industrial Brushes 


A line of superior quality, 
with a brush for every in- 
dustrial requirement, made 
by a company which guar- 
antees its products and helps 
distributors sell them. 


Take, for instance, “Mono- 
Bilt” wire brushes for clean- 
ing, buffing, polishing or 
grinding. They’re fast sell- 
ers and steady repeaters and 


“Mono- 
Bilt” 
Center 





they'll bring you  satisfac- REMEMBER 
tory profits. QUALITY 
WAU 
Write for further details on MIL NAUKEE 
the Milwaukee brush line. MEANS “BRUSH EXCELLENCE” 


THE-MILWAUKEE BRUSH MANUFACTURING Co. 


764-790 SOTH STREET 
MILWAUKEE 
wise 


oOnsSstm 
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necessary because the old catalog 
was too small to give a complete 
listing of the lines carried without 
making it too bulky. 

, 2 « 


Buffalo Mill Supply Sells 
for Jones Foundry 

Vice-president G. W. Hartfield, of 
the Buffalo Mill Supply Company, 
Consolidated, announces the appoint- 
ment of his firm as distributor for 
the W. A. Jones Foundry and Ma- 
chine Company, Chicago, on the 
Jones speed reducers and V-Belt 
drives. 








James C. Evans, general manager of 

Losey and Company, Easton, Pennsyl- 

vania. Mr. Evans has been in the mill 
supply business for 38 years. 





Nine New Distributors’ 
Catalogs 

Nine new distributors’ catalogs 
have been printed recently by R. R. 
Donnelley and Sons Company, Chi- 
cago. The American Machinery and 
Supply Company, Omaha, Nebraska, 
has issued catalog number 30, having 
160 pages covering the company’s 
supply and industrial department. 
The general catalog of the Central 
Supply Company, Little Rock, Ar- 
kansas, has nearly 500 pages cover- 
ing a wide range of industrial sup- 
plies. 

The Clark and Barlow Hardware 
Company, Chicago, has issued cata- 
log “B”, a 356-page book showing 
contractors’ and industrial supplies, 
builders’ hardware, tools, paints and 
janitors’ supplies. The new Naylor- 
Hickey catalog covers supplies for 
boiler and engine rooms, contractors, 
steam fitters and machinists. Al- 
though it has 250 pages, it has been 
issued in such form that the engineer 
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THE BLADE 
WITH THE 


RED BACK 


HIGH SPEED STEEL 
FOR POWER 
MACHINES 















THE BLADE 
THE BLADES 
WITH THE 


RED END 


TUNGSTEN STEEL 









HIGH SPEED STEEL 
ee HAND 
ee 











HERE ARE HACK SAWS 
YOU CAN SELL FASTER 


Known quality and performance are factors which have 
made RED STREAK HACK SAW BLADES #ésales 
leaders wherever efficient metal cutting is essential. Through 
extensive nation-wide publicity and sales plan, SIMONDS 
RED STREAKS ----the blades with the brilliant RED 
ENDS trade mark or the High Speed Steel blades with 
the distinctive RACK OF RED, are known to most hack 
saw users. 


Supply dealers should be in a position to cash-in on these fast 
selling tools. Stock Red Streaks and you sell hack saw blades. 


SIMMONDS 


SAW and STEEL CO. 


“The Hack Saw Makers” 


Established 1832 FITCHBURG, MASS. 














ED STREAK 


HACK SAWS WITH THE RED END OR RED BACK 
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“KNOW 


LINEAR 
Packing” 


Series No. 2 





Linear 


Flax Packings, 


...- Various grades 


—This group of Linear Packings includes 
four grades of Flax and a Jute packing 
of No. 1 quality. (Styles 200, 207, 209, 
211, 215.) 


Fibre length and fineness of texture 
determines the “grade” of flax, the high- 
est grades having maximum length and 
fineness, varying from 22 inches in the 
Style 200 “Extra Long Line” to 8 and 
10 inches in No. 3 Grade, Style 211. 
Styles 203, 217, 221, and 229 contain a 
regular waterproof lubricant and are 
regularly furnished with graphite finish 
unless otherwise specified. 


All of this group are especially lubri- 
cated for Hydraulic Service. Although 
regularly supplied without Graphite, they 
can be had either with outside graphit- 
ing, or graphiting throughout. Also fur- 
nished with hard, medium, or soft water- 
proof treatment when desired. 


We thoroughly recommend this packing 
for all Hydraulic Service, and you may 
do likewise with every assurance of User 
Satisfaction. 

“LINEAR QUALITY BRINGS 
REPEAT ORDERS” 


Samples and Distributor’s Proposition 
sent at request. 


LINEAR 
Linear Packing & Rubber Cone 


PISTON AND SHEET PACKINGS 


State Road and Levick Street 
Philadelphia 








| pointed manager of the mill supply 





can slip it into his pocket and keep 
it for handy reference. This com- 
pany is located in Chicago. 

The new 200-page catalog of the 
U. S. Wind Engine and Pump Com- 
pany, Kansas City, Missouri, covers 
water supply goods, pumps, farm 
machinery, windmills, tools, belting, 
pipe and fittings, valves and so on. 








H. F. Ramsdell and C. Ross Robert- 
son, two representatives of the mill sup- 
ply department of Duncan and Goodell 


Company, Worcester, Massachusetts. 
Mr. Robertson has recently been ap- 


department. 





» WHY 


DART 
IS A 


SURE SELLER 


HINK what it means 

to show a man a 
Union that in point of 
efficiency and long life 
will give him double 
service! And that’s just 
what you can offer him 
with DART unions— 


2 Ordinary Unions 














1 Dart 


mr 





The ‘Heart of the Dart’’ 


is the double bronze ring con- 





Chandler-Boyd Supply Company, 
Pittsburgh, has issued catalog “C” 
containing 368 pages. In the back | 
of the book are several pages of | 
valuable engineering information. 

Edition number 7 of Chase-Parker | 
and Company, Incorporated, Boston, | 
has 602 pages, several of them col- 
ored. The front of the book shows | 
a quick reference index. In this | 
edition is the announcement that | 
R. B. McKim Company of eee | 
and Bangor is now owned and | 
operated by Chase-Parker. 

Catalog “F” of Strong, Carlisle 
and Hammond Company, Cleveland, 
has 608 pages and also has a section 
index in the front. Catalog “A” of 
B. F. Gilmour Company, Incorpora- 
ted, Brooklyn, New York, contains 
192 pages, and is printed on India 
tint paper, bound with a dark brown 
Keratol imitation of leather, stamped 
in orange ink. 


* * * 


New Engineer for Beals, 
McCarthy & Rogers 
Beals, McCarthy and Rogers, Buf- 
falo, has a new specialist engineer, 





George R. Hine. Mr. Hine will con- 


struction. It stands the strain with- 
out weakening. 
Dart Union Sales Points 


Require no re-packing because of 
the Bronze-to-Bronze ground joint 
principle. 


The heavy malleable iron nuts and 
pipe ends do not stretch or crack. 
Require no attention once they are 
in place in the pipe-line. 


Have all the good points of all- 
brass, without the possibility of 
stretching—all the good points of 
all-iron without the danger of rust- 
ing. 


TEES - UNIONS - ELLS 
(Screwed - Flanged) 
Write for Samples and 
our Catalog. 


M. DART MFG. CO. 
PROVIDENCE, R. 1. 


SALES AGENTS 
The Fairbanks Company, New 
York, and all branches. Canadian 
Factory—Dart Union Co., Ltd., 
Toronto, Canada. 
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head / 


to the Whir of ° 
Hectic Wheels 


| eens cycle of intense production activity is just around the 
corner. Far sighted factory executives are preparing now to 
squeeze every last ounce of efficiency out of their plants when pro- 
duction orders. begin to pour in. 





With the Clipper No. 6 Speed Lacer on the job there will be no idle 
wheels and men waiting for a belt to be relaced. 


In just ninety seconds a big six inch belt can be laced with this re- 
markable machine. Just one turn of a crank and a pressure of 
37,500 Ibs. forces a uniform row of hooks into the belt end—abso- 
lutely flush with the surface—yet without damage to the belt fibres. 


This wonderful lacer weighs only 5642 Ibs. and is operated easily 
by a single shopman. 
Listen ahead to tomorrow—and standardize on the Clipper No. 6. 
it will solve your belt lacing problems for all time. 
Whatever your shop requirements, there’s a Clipper Lacer to meet them effi- 
chently—lacing the smallest of belts up to the heavier and wider ones. And 


the use of Clipper Pins and Clipper Hooks ensures a perfect, lasting joint. 
For complete demonstration communicate with your nearest dealer or with the 


Clipper Belt [acer 


GRAND RAPIDS _gV _ MICHIGAN 





7 Price $75.00 


in United States of America 
Furnished with stand 
at an additional cost 
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“What's Selling 
in My Territory?” 


Based on reports from dis- 
tributors, comparing vol- 
ume of business for the 
month ending November 
15, 1930, with business 
during the corresponding 
period of 1929. 


NEW 
Item 


Decrease Increase 


Belting, Conveyor 


Compressors 


Concrete Forms, Road, 
Curb, etc. 


Conveyors, Portable 
Cranes and Shovels 


Electric Tools— 
Drills, Hammers, etc. 


Engines, Gas, etc. 


Grinding Wheels, Wire 
Wheels, Brushes, etc. 


| Hand Tools—Saws, Hame 


mers, etc. 
Hoists—Chain, Electric, 
etc. 
Machine Tools and Equip- 
_ment 


Mechanical Rubber Goods 
—Belting, Hose, etc. 


Nuts, Bolts, and Rivets 
Paint Spraying Equipment 


Pavers and Mixers 


Pipe, Valves and Fittings 


Pneumatic Tools 
Pumps 


Safety Equipment—Fire Ex- 
tinguishers, Masks, etc. 


Shop Supplies—Brooms, 
Brushes, Pails, Waste 


Tools, Pipe Threading 
Tractors and Graders 


Transmission Equipment— 
Belting, Pulleys, etc. 


“V”"-Belt Drives 


Wheelbarrows, Shovels, 
etc. 





Wire Rope 


| MIDDLE 
ENGLAND | ATLANTIC, CENTRAL 


Decrease Increase | 


— 


EAST 


Decrease Increase 








| 

| | 

ee] 
| eq 
— 





KEY TO CHART 

= No Change 
Increase 
5% increase 
Decrease 
5% decrease 
*Better comparison than last month 











WEST 
CENTRAL 

















Decrease Increase 


SOUTHERN| WESTERN | 











Decrease Increase | Decrease Increase 
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ALL LOOK GOOD AT THE START! 


T THE sound of the pistol they’re off. And as is always 
true, there is one that stands out—he is the winner. 


Mill Supply Distributors may not be interested in a foot- 
race but they are interested in a line of goods which proves 


to be the winner in the form of greater profits. OTHER 


INDUSTRIAL PRODUCTS 
Graton & Knight Leather and Rubber Belting, Leather <n 


* - 4 Rubber Transmission, Conveyor 
Products and Mechanical Rubber Goods are giving greater andl Eioemaa tiie 


profits to Mill Supply Distributors everywhere. Because Mechanical Rubber Goods 
° P Lace Leather 
the Graton & Knight products have been the recognized heund Midites 
standard for quality, reliability and long service since 1851, Belt Cements and Dressings 
P P ° Leather Pickers 
there has been a constant increase in the wide-spread con- 1,4, and other Loom eps 
fidence in these products. Woven Textile Lug Straps 
Leather Link “*V”’ Belting 
In order to help you increase your profits, we have a _— cain: 
special cooperative selling plan which includes the personal Hand Leathers 
assistance of our salesmen. i a 


. i : Textile Aprons 
Write today for our catalog and full information on 


“How to Increase My Profits” with these Graton & Knight 
profit making products. 






7 Get 
YOUR 
Free Copy! 


Address 
Department 
U-30 


Graton & Knight Company 


Worcester, Mass. 





GRATON \ 
KNIGHT J 





Send for your free copy of the catalogue 
showing the Graton & Knight line of Rubber 
Belting and Mechanical Rubber Goods. 
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tact the company’s customers along 
the lines of engineering and service. 
He will confer with prospective pur- 

chasers, analyzing their needs and 
«HOLLOW» furnishing layouts. He will also fol- 
low up after installations to see that 


D roducts operation is satisfactory. 





foo * * * 
‘HUN St SCREWS of high grade Chrome McArdle Brothers with 
Nickel Alloy plus a HOLO-KROME Franklin Hardware 


heat treating process that results in a Joseph F. McArdle and Harry A. 
completed product possessing elements of McArdle, formerly of Brady and 
pen gan the wer Gough, Incorporated, New York 
i; ls Sane on, City, “are-now with the Franklin 
every particular iin. Hardware Company, Incorporated, 
HOLO-KROME SET SCREW as sales representatives. 
. .. the kind you want to sell. 


HOLO-KROME 


Screw Corporation 
Hartford, Connecticut 


SALES OFFICES 
407 Broome Street, New York, N.Y. 
3360 Pasadena Ave., Detroit, Mich. 
815 Mulford Street, Evanston, Ill. 


aq We advocate and operate through 
: tndustrial distributors 





Every single Holo-Krome Screw 
inspected by Hand _ 











"This NEW SKILSAW SANDER 


offers quick sales....a ready market! 




















a ppp es ee 4 a Bw ee. nag en 
: : ill and Mine Su ompany, Knox- 
lightweight SANDER— belt type— ville, Seantenes. 
tool your sales- 





portable — powerful — 
fool proof! 


iat Bickford Men Break Records 
SKILSAW re F. C. Morton, manager, and 
overcomes all previous ca . 
sander complaints. It | William Adams, engineer, of the 
is perfectly balanced. | Bickford and Francis Belting Com- 
Produces a perfectly pany, Buffalo, suddenly decided to 
smooth surface without | give the once over to one of those 
ripples. It is silent in | miniature golf courses of which they 
operation. had heard so much. They picked out 
SKILSAW SANDER | 42 particularly sporty nine hole layout 
is made with cast alu- | and began to play. At the eighth 


minum frame ... light | hole they woke up to the fact that 
in weight...strong...de- 


men can intro- 
duce everywhere. 





A tremendous market awaits 
SKILSAW products 


“ iy gee the proprietor was following them 
are distributed a ave fo sas os i — _— used | around with a rather dazed expres- 
through Mill Supply hepa everywhere. Note con- ~ : ae 

Jobbers... backed by industrial plants, wood- pier nota et ny tbe sion on his face. Thinking they had 
the nameand fame of working shops, metal indus- * | forgotten to pay their admission, 
SKILSAW ... aide ; di ‘ SKILSAW SANDER : 

by hearty factory co- tries, buildings, and in the opens up a big new market they asked him what was wrong. 

operation. construction field. for you. Send for details. 


“Nothing at all,” said he, “except 
SKILSAW, Inc. ’ 3304 Elston Avenue Chicago that you fellows are both breaking 


eS : the course record, and I am keeping 
af ee SA ND FE R tab on you so that you will get your 


prizes.” This sounded pretty good 
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HE founder of this organiza- 
tion thoroughly appreciated 
the obligation of carrying 


adequate stocks, of maintain- 





ing prompt production and 
delivery. Quality of service 
was equally essential with quality of product. 
Richard J. Stockham, a son of the founder, 
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today maintains the family responsibility in 
this tremendously vital factor of our business. 
Not simply the Stockham name, but in very 
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fact Stockham service is personalized in every 
order that comes into, in every shipment 
which goes out from our plant. 


STOCKHAM PIPE & FITTINGS CO., Birmingham, cAla. 
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USED and APPROVED 
in EVERY LOCALITY 





STEAM. 


GAS, 
Specialties 





To the North, South, East or West, wher- 
ever you go—you will find Kieley & Mueller 
Specialties serving exclusively on the steam, 
water, air, gas and oil lines of leading indus- 
trial plants. 


This widespread use and acceptance was not 
accomplished in a day, but over a period of 
fifty years of painstaking but sure develop- 
ment. 

Distributors 


The Kieley & Mueller Line is OK’d by authorita- 
tive engineers. Easy to sell and very profitable. 


KIELEY & MUELLER, INC. 


34 WEST 13TH ST., N. Y¥. CITY 


Low Pressure 
Reducing Valve 








THE RIGHT CHAIN LINE | ~ 
IN 1931 


Will mean money to Distributors | 


>>> Co in on the 


increased chain | 

business that is bound to come in 1931 | 

by stocking and selling TAYLOR-MADE | 

chain. TAYLOR-MADE is safe, sure, eco- | 
nomical and efficient. It has been sold through 

mill supply houses for 50 years and has always | 
been found highly profitable. Our centrally located 

plant insures prompt service to distributors. 


Write now for Catalog A and our distributor terms. 





POEs Sah hi UN SEN 





Chain Co. 


Hammond, Ind. 


S. G. Taylor 


P. O. Box 1297-A 





for a couple of beginners. and at the 
last writing, Messrs. Morton and 
Adams were happily awaiting the 
distribution of awards. 

* * x 


Frick-Reid Has New Line 


The Frick-Reid Corporation, Pitts- 
burgh, who has been for several 
years a distributor of the Van Dorn 
electric tools, has now supplemented 
this line with the new Van Dorn- 
Black and Decker heavy duty grind- 
ers and buffers. This line was 
formerly made by the Marshke 
Manufacturing Company. This type 
of equipment is being covered by a 
special electric and tool representa- 
tive. 








E. M. Hanson, Jr., president, and Allan 


M. Pyle, treasurer, E. M. Hanson and 
Company, Philadelphia. 





Progress of Canton Supply 
Company 

In connection with its program of 
expansion for the coming year, The 
Canton Supply Company, Canton, 
Ohio, has recently added a stock of 
Leschen’s red strand wire rope to its 
line of factory and mill supplies. 

This concern has a large new brick 
addition, 55 x 400 feet, with all mod- 
ern equipment for handling heavy 
materials, giving approximately 
25,000 square feet of warehouse fioor 
space and 900 feet of office room. 

The territory covered by three 
salesmen includes Canton, Stark 
County and nine other surrounding 
counties. Five trucks take care of 
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aN “AYN LAND 


& SESSIONS CO. 


CLEVELAND, OHIO 


Plants at Clevelund and Kent, Ohio; Chicago and Birmingham 


LAMSON 
bolts arrive on 
time. . in good 
condition 


Bolt and nut users can not get 
better service than Lamson & 
Sessions give their customers. 
With plants located in the cen- 
ters of the greatest industrial 
areas—in Cleveland and Kent, 
Ohio; Chicago and Birmingham 
—Lamson & Sessions offer cus- 
tomers the advantage of proxim- 
ity to the source of supply and 
invite them to expect unusual 
promptness in handling orders. 

Manufacturing the most com- 
plete line of bolt and nut prod- 
ucts in the world, with great 
stocks ready for shipment at all 
times, Lamson service can be 
depended on to meet present 
day conditions. 

Lamson products are well- 
packaged and carefully shipped. 
When a case of Lamson bolts is 
opened, you can be sure that 
those bolts are representative of 
a line famous for quality. 

THE 


LAMSON & SESSIONS CO. 


General Offices 
Cleveland, Ohio 
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“POWER PLANT 5 
SEMGINEFRING | 


Fi 
Hie ST AeTO: 


310,000 Salesmen 
Help Jobbers Sell 


SARCO 
STEAM TRAPS 


More than 310,000 copies of the above 
and other leading publications go every 
month to engineers, factory owners, etc., 
like a staff of that many salesmen, and 
show them our forceful advertisements. 
This is not a half-hearted advertising cam- 
paign, for we have been pounding away 
at buyers for years and years. 


This advertising has created’ a big de- 
mand for Sarco Steam Traps. Over a 
million have been sold. Did you get your 
share of the profit on those traps? If not, 
better write us now for our liberal jobber 
proposition and add a handsome profit to 
your business. 

We will give you every cooperaiion in 
the form of attractive printed matter, bear- 
ing your name in place of ours. Write for 
our proposition while you think of it. Also 
ask for Booklet No. 95. 


For further information see our advertisement in 


Mill Supplies Catalog © Directory. 


SARCO.' && .. 
CO., Inc. f= 


183 Madison Ave., 
New York, N. Y. . 


Branches in Principal 
Cities } 


Walker, Crosweller & Co., 
20 Queen Elizabeth St., 
London, S.E.1 











There is plenty of teamwork at Morley 
Brothers, Incorporated, Saginaw, Mich- 
igan, and these men form one of the 


teams. On the left is A. O. Rathke, 
head of the mill supply department, with 
Frank J. Keenan, Theirs is a very old 
company, now grown to giant propor- 
tions and handling a large number of 
| various mechanical lines. 


| —_ 

| Canton and nearby cities, while the 
| remaining territory is served by rail- 
| road shipments. 

| The Canton Supply Company was 
established in 1891 by R. Frank Fife 
as president, who has continued in 
that capacity for the last 39 years. 
For the first five years, only direct 
factory shipments were made. As 
business grew the first item pur- 
chased for stock was waste and pack- 
ing. Mr. Fife was the purchasing 
agent, salesman and at times also 
handled the deliveries in a one-horse 
wagon. 

The company now carries approxi- 
mately 9,000 different items, and sells 
to many different types of plants. The 
officers are: R. Frank Fife, presi- 
dent; Harry E. Fife, vice-president ; 
and R. P. Christian, secretary and 
treasurer. 











The pulley in this picture is mounted 


in the window of the Bickford and 
Francis Belting Company, Buffalo. It 
weighs 265 pounds, and is displayed to 
show the efficiency of ball bearings. 
The slight push of the fingers starts the 
wheel and it is then revolved steadily 
around by the breeze of a 16-inch desk 
fan. The demonstration attracts con- 
stant attention, as the company is located 





in a district where many out of town 
customers pass by. 
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Independent Chucks 


‘‘The Incomparble’’ 
Do you know why 
our Nos. 14 and 214 


Chucks are incompar- 
able? 


The New Catalogue 
No. 47, 
tells a great deal about 
these Chucks which is 
now known only to 
those who are using 
them. 


They Know 


The advantages of 
our exclusively Cush- 
man Two-Piece Thrust 
Bearings which cannot 
fail to align and will 
never injure the 
screws; 

What it means when 
the Screws are of 
Chrome Nickel Steel, 
heat-treated; 

How much longer 
the Jaws will last if the 
threads as well as all 
other surfaces are 
hardened; 

They like real inter- 
changeability of parts 
(no questions to be 
asked about dimen- 
sions when _re-order- 
ing) ; 

But you should read 
the catalogue as to 
these and other good 
reasons why 

“The Incomparable” 


Chucks are incompar- 
able. 
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A REAL MAINTENANCE SET 


BONNEY 
HEAVY DUTY SET 


of *C.N. (Chrome Vanadium) Wrenches 
- 































BVERY FACTORY, machine shop, industrial 

plant, etc., should have this set in their main- 
tenance department. It is especially designed for 
extremely hard service. The use of Chrome Vana- 
dium makes the wrenches light in weight, but with 
unbreakable strength. 


This set contains 10 sockets of sizes from 15/16’ 
to 1-5/8" openings, except 1-3/16"and 1-5/16’—a 
ratchet handle, a short extension, a long extension 
and sliding T handle. Each set is packed in a sub-: 
stantial black enameled carrying case. 


The leading Jobbers carry these wrenches in stock 





"CV is a Bonney = BONNEY FORGE & TOOL WORKS Chrome 


trademark 


registered in ALLENTOWN, PA. Vanadium 


the U. S. Patent Makers of Special Service Wrenches of Chrome Vanadium, Carbon registered 
Office Steel Drop Forged Wrenches, Pipe Wrenches, and Drop Forgings August 11, 1925 


Patents Pending 
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DUXBAK 


BELTING 
will help to hold 
business in other 
lines, too! 


It does pay to handle an outstand- 
ing brand of belting. Duxbak Belt- 
ing has grown on its record of ser- 
vice in every industry. Buyers know 
the name instantly and associate 
you with the prestige of quality 
that has grown up around the name. 


Reputation and service are the 
backbone of the mill supply busi- 
ness. If you handle Duxbak Belting, 
which the buyer knows as an article 
of definite value and service, he will 
conclude that your other lines, too, 
are on the same basis. One well 
known line helps to get business in 
other lines and to hold it! 


We will be glad to talk over the 
situation with you and to outline a 
sales promotion plan suited to your 
individual requirements. No obliga- 
tion on either side. 











Tanners 
Belt Manufacturers 
42 FERRY STREET . NEW YORK 





CHAS. A. SCHIEREN COMPANY 
OF CANADA 

711 St. James Street, Montreal, P. Q. 
64-66 Front Street, W., Toronto, Ont. 
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Efficient Better Service Com- 
mittee at Charles Bond 

A great many industrial firms 
have tried having committees of em- 
ployees to make suggestions to bet- 
ter the service of the company in 
its internal workings and in its con- 
tact with prospects and customers. 

Usually these committees start 
off with enthusiasm, taper down to 
just “meetings,” and then resolve 
themselves into mere 


they never contain much meat. 


One can hardly blame these com- | 


mittees for not making startling in- 
novations. They have been given 
a job which, in many cases, has 
stumped the executives so the com- 
mittee fails to meet, fades away or 
merely contents itself with welfare 
work. 

Not so, however, with the Better 
Service Committee of the Charles 
Bond Company of Philadelphia. 
There is an esprit de corps to the 
Bond organization of some 250 em- 
ployees that many other firms need. 

The reason is very evident when 


| 


suggestion | 
boxes, and, like many of those boxes, | 





one meets the founder and president | 


of the company, Charles Bond, 
whose kindliness and consideration 
has a very decided effect on the 
morale of all employees. So, when 
two years ago it was decided to form 
a Better Service Committee for con- 
structive criticism and suggestion, 
the members went to it with a will 
to do. 

Every branch of the company’s 
activities is gone over at regular in- 
tervals with a fine tooth comb. All 





Charles Templeton, president and treas- 
urer of Chas. T. Templeton, Incorpor- 


ated, Waterbury, Connecticut. Mr. 
Templeton is a former governor of 
Connecticut. 








STANDARD 


**POWER PLUS’ 


Electric Drills, 
Grinding, Polishing and 
Buffing Machines 





% in. and * in. Heavy Duty Drills. Also 
made in various sizes up to 1% in. capac- 
ity. General Electric Universal Motors. 





DISC GRINDER 


40° Motor and push button control. 
SKF Ball Bearings. 
capacity, 


G. E. 
Made in 2, 3, 5 and 
7% H. P. 






3 and 6 SKF 
H. P. ~ —_ 
Giese earings 


FLOOR GRINDER 
G. E. 40° motors and Push Button Control, 





PROPER SPEED BALL BEARING 
BUFFERS AND POLISHERS 
Made in 3, 5, 
Cog Belt Drive. G. E 
Motor. 
type. 


7% and 10 H. P. Dayton 
40° Ball Bearing 
Also made in two motors in base 


Write to-day for Catalog 


THE STANDARD 
ELECTRICAL TOOL CO. 


1950 W. Eighth St., CINCINNATI, OHIO 
Estab. 1912 
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"eM AEG.USPAT.OF. om @n, 


<TONCAN> 


F mo: *LYB-DEN-UM 


IRON PIPE 


witha YARDSTICK 


OF 365 DAYS 


By no other standard can the true value of Toncan Iron Pipe be gauged 
properly. Compared with ordinary pipe—in measurements of 365 days 
—the longer life of Toncan Iron Pipe is most convincing. It is a trouble- 


free pipe of highly refined iron, copper and molybdenum, with per- 





manence processed into every tiny grain of metal. Use the 365-day 





yardstick to determine how much any pipe will cost—and Toncan Iron 


Pipe certainly will cost less. 





Supply houses interested in a longer-lasting iron pipe will find it 
profitable to investigate the sales possibilities of Toncan Iron Pipe. 


Details on request. 


The story of Toncan Iron Pipe for Permanence 


will be sent to pipe users gratis upon request. 


spoon REPUBLIC STEEL CORPORATION 





to you 
we mark it GENERAL OFFICES ==pge> YOUNGSTOWN, OHIO 
BLUE BIRMINGHAM PHILADELPHIA PITTSBURGH CHICAGO CINCINNATI CLEVELAND DALLAS TULSA 


DENVER BOSTON BUFFALO INDIANAPOLIS MILWAUKEE LOS ANGELES NEW YORK TOLEDO 
DETROIT EL PASO SAWN FRANCISCO SEATTLE ST PAUL ST. LOUIS 
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The Stamp 
of Quality and Service 


Mr. Supply Dealer: 


We manufacture 
supplies as listed 


Belting & Accessories 


Leather Belting 


Flat, Solid, 
Twist, Oak, 
Chrome, Raw- 
hide. 


Lace Leather 
(Sides and Cut) 


Rawhide, Indian 
Tan, Chrome. 


Rawhide Round 
(Safety Lace) 
Rawhide Pins 


Mechanical Leathers 


Packings, Wash- 
ers. 


Leather Specialties 


Straps, 
Covers. 


Rawhide Mallets & Hammers 


“‘If it’s made of Leather for 
Mechanical Purposes 
5M HM sks 


Joint 


Gears and Pinions 
(Spur, Spiral or 
Bevel.) 
(Non-Metallic) 
Rawhide, Fab- 
roid, Bakelite. 


(Metal) 


Iron, 


Steel, 
Brass. 


“Perfect” Oil Seals 
The 


CHICAGO RAWHIDE 
MANUFACTURING CO. 
CHICAGO 
ILL. 

2 a ae 

















James H. Presbey, city counter sales- 

man for the mill supply division of 

Moore-Handley Hardware Company, 
Birmingham. 





the routine from receiving orderts 
to shipping them—billing, corre- 
spondence, advertising, production— 
all come under the magnifying glass 
of this committee for analysis. 

Needless to say, the results of the 
work of such a committee do not 
stand out flamboyantly. Hardly one 
outstanding accomplishment can be 
pointed out to as a shining example, 
but the sum total of many little 
things amounts to much worth when 
they are analyzed. 


An example of the work of the | 


Bureau came when drastic parking 
regulations were put into effect in 
Philadelphia. Confusion was caused 
among motorists, and business houses 
were somewhat reluctant to send 
their trucks or cars to the center of 
the city for fear of arrest. 

To a slight extent this was felt on 
the counter sales of the Bond Com- 
pany, whose store is situated on a 
main traffic artery. The Better Serv- 
ice Committee was ready with a solu- 
tion almost as soon as the problem 
was encountered. Parking was per- 
mitted one hour in front of the com- 
pany’s store though the public at 
large did not know it. 

A city sign was posted on a pole in 
front of the store, and customers who 
pulled up to make a purchase had a 
flaming red tag attached to the auto- 
mobile or truck bearing the inscrip- 
tion “Not Parking but Doing Busi- 
ness with the Charles Bond Com- 
pany.” These tags were mailed to 
all customers and prospects within a 
radius of 50 miles of the store. 

With 38 salesmen in and out of the 
office continually and frequently being 
called by customers, it was a problem 











Well, What Do 
You Want? 


You want what belongs to you—co- 
operation from the manufacturer. 
It makes fast sales faster. 


The QUEEN Sales Franchise assures 
you three-fold: a proved quick- 
seller; a good profit in every sale; 
complete sales-protection. 


QUEEN Fire Extinguishing Equip- 
ment, a leader for 25 years, is ad- 
vertised in the publications your 
prospective trade reads. Every in- 
quiry which that advertising brings 
to the manufacturer is immediately 
sent to the Distributor in whose ter- 
ritory it originated. Every order, 
likewise, is always filled by the local 
Distributor! 


Some profitable ter- 
ritory still available. 


Write Dept. MS-12 
for Franchise de- 
tails. 


Harker Mfg. Company 
121-123 West Third St. 
Cincinnati, Ohio 


EXTINGUISHERS 


FOR EVERY FIRE HAZARD 


“Fortify for Fire Fighting” 
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—is extremely desirable for supplementary use fs \ ny 


to the regular traveling crane or monorail track, 
or for individual use in bays, on side of 
shops, etc. 


—the hinge plates are steel and fitted with 
Hyatt Roller Bearings. The double tie rods 
give added strength and are connected to the 


ve 


Ty... PITTANGSS. 
gh hs ; 








CHAIN HOISTS—TROLLEYS—TRAVELING CRANES sa 
eee) Wat | tte OD. Mi | nt COLO), Wa. @) od 
HOISTS—TWIN HOOK HOISTS—HAND WINCHES, Ete. 


You can secure WRIGHT Equipment from your Jobber 
WRITE FOR NEW CATALOG 


WRIGHT MANUFACTURING COMPANY 
BRIDGEPORT, CONNECTICUT. 
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A Wide Market— 
A Good Product— 


A Handsome Profit 


No.15 
IMPERIAL 


Welding and Cutting 
Outfit 




















— Your Customers’ Welding and 
Cutting Problems—and Pays You Hand- 
somely for Your Selling Efforts. 


MPERIAL NO. 15 takes care of all weld- 
ing and cutting jobs, from the lightest to 
the heaviest, in a way that delights the user. 
All torches and regulators are chromium 
finished, and welding tips have choke taper 
bore. 


Write today for our distributor 
sales plan 


ALSO MAKERS OF 


IMPERIAL S.A.E. 
Flared Tube Cou- 
plings and Compres- 
sion Couplings. 


““STANDARD OF THE TRADE’’ 


Imperial 


BRASS MFG. CO. 


511 S. Racine Ave. 
CHICAGO, ILL. 











In this group from the Farquhar Machinery Company, Jacksonville, Florida, are: 


Dave Houston, E. D. 


Evans, sales department; R. L. Tuten, Fairbanks Company; 


Miss A. M. Stockwell; L. J. Larzelere, president and general manager; D. 
Goodling, purchasing agent; G. M. O’Neal, J. H. Hallman; and J. B. Wallis. 





for the telephone operator to keep 
track of whether they were in or out. 
The Beiter Service Committee solved 
that problem by having every sales- 
man as he came into the office reg- 
ister that he was “in” by a flip of a 
finger on a specially purchased indi- 
cator. He followed the same prac- 
tice when he left the office, saving 
both customers who called and the 


office force needless waste of time 
finding out if So and So was in. 

Work having to do with forms, 
straight line routing of work worthy 
of an efficiency expert, has been rec- 
ommended and put into effect by this 
committee to the great benefit of the 
company. 

To get the outside viewpoint, three 
salesmen are asked to attend each 











The photographer told these people that the best pictures are taken where it is 
very warm so they all walked down by the shipping room door and stood in 


front of the big boiler, as if it was not hot enough in New Orleans. They rep- 

resent the Dixie Mill Supply Company of that city. Reading from left to right, 

standing, are: W. V. Hewson, William Clark, Mercedes Laine, Jake Seelig, 

Vera Jourdan, and A. H. Douglas. Kneeling are: H. M. Schmidt, William 
Tricou, P. C. Stuart, E. Suiter, and E. W. Calongne. 
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CONVINCING REASONS 


Why Jomes Speed Reducers Are A 
Good Line for the Distributor » » » 


v¥ 











] Because modern transmission engji- 2 Because JONES speed reducers have 

*neering demands efficient, long last- *a reputation among users for long, 

ing and economical drives, there is a wide satisfactory service and small maintenance 

and constantly expanding market for cost that is in itself a great selling argu- 

JONES speed reducers. ment. . 

3 Because JONES is active in the de- Because JONES speed reducers bring 
"velopment of speed reducer sales “good profits and repeat business. 
through mill supply distributors—a logical Every individual sale means substantial 


profit for the distributor. 





sales outlet. 








= Because JONES believes in the mill Ba ae 6 Because JONES engineering service 
0 *supply distributor and protects him. “is available for distributors. 
SPEED REDUCERS 


my Because JONES provides a special advertising plan 
4 * to establish distributors in their territories. 


You, too, can sell JONES—"The Ideal Drives." 
Let us give you the details of our distributor policy. 


For further information about our product see our catalog exhibit in the 
1930-1931 edition of the MILL SUPPLIES CATALOG & DIRECTORY. 


W. A. Jones Foundry & Machine Co. 


4401 Roosevelt Road m om «m « m « Chicago, llinois 
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FOLEY sim 
SAW FILER 


This ONE 
Machine Files = 
Band Saws, Circular Saws 
and ALL Hand Saws 

Machine saw-filing with 
the Foley Automatic Saw 
Filer has made hand fil- 
ing an obsolete method. 
The Foley files with me- 
chanical accuracy, even- 
ing up large and small 
teeth to a uniform height, size 
and spacing. Every tooth cuts! 
It eliminates all eye-strain. 
When the saw is set in the 
machine, just turn on the 
power and it files automati- 
cally. 


The Foley Filer is a proven 
machine, used in hundreds of 
industrial plants. Many saw 
users are getting better filed 
saws on the Foley at lower 
saw-filing costs—saws that in- 
crease their production from 
25% to 40%. 





Write for complete infor ti and di on Foley Saw Filer. 
It offers you a new and growing sales opportunity. 


FOLEY MANUFACTURING CO. 
46 Main St. N. E. MINNEAPOLIS, MINN. 























Remember this— 


$$and ¢ add a lot to your satisfaction when 
shown in the gain column of your profit and 
loss statement. 


Unfailing in their guarantee of accomplish- 
ment in service and value, as well as in profit 
earning, Marathon “O.K.” Grinders continue to 
be leaders with Industrial Supply Houses. 


Various Models are available in bronze sleeve 
and ball bearing types. 

















Write for our proposition 


MARATHON 
ELECTRIC MFG.CO. 


BOX 440 


Wausau, Wisconsin 


Marathon ‘“‘OK’’ Grinders 














R. C. Brock, president and general 


manager, Kokomo Su ply Company, 
diana. 


Kokomo, In 





meeting. Every branch of the com- 
pany’s activities is represented. The 
method of procedure by which the 
committee works is very simple. After 
each meeting the recommendations 
of the committee are sent to the Ex- 
ecutive Committee consisting of offi- 
cers of the firm of the Charles Bond 
Company who pass on them and 
order the recommendation put into 
effect, postponed or rejected. 
Members of the committee are: 
Miss E. I. Binner, auditor; Miss 
E. M. DeFrehn, secretary; M. N. 
Pike, manager of supply department ; 
C. T. Oliver, manager transmission 
department; T. Bergen, manager 
Reeves transmission department; 
Miss L. F. Groff, manager collection 
and credit department; Miss F. E. 
Ziegler, manager adjustment depart- 
ment; S. C. Bryce, manager motor 
department; C. F. Cludius, manager 
gear department; S. A. Dickson, 
sales department; L. Flack, super- 
intendent belting and leather shop; 
A. Freeland, manager truck and 


caster department; F. L. Hughes, 
purchasing agent; H. L. Martin, 
transmission department; G. Niven, 


head shipper, and William Schulze, 
stock department. 








Nelson W. Bijornson, 
sales manager, J. H. 
Buffalo. 


secretary and 
Ruckel and Son, 
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Plants like iis know 


the meaning of 
DRop FORGED! 


—_—- = 4 ave reate ROE gee “ tie : ~~ 














t 





Only drop forging definitely assures valves and fit- 
tings of fine grain structure free entirely of hidden 
defects so common in poured metals. Where high 
pressures and temperatures 


are involved there is just one 
dependable, metallurgically . 
correct valve and fitting and O 

that ts 


Vogt Drop Forged 
HENRY voct macuine co. Drop Forged Steel 


Incorporated 


LOUISVILLE, KY. 
New York Chicago Cleveland Dallas Philadelphia 


Manufacturers of: Oil Refinery Equipment, Drop Forged 


Steel Valves and Fittings, Water Tube and Horizontal 
Return Tubular Boilers, Ice Making and Refriger- 
ating Machinery, Heat Exchangers. 
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Efficient, Durable, Economical 


— The Mill-wright’s Favorite 
For Forty Years—the Best 











The Ohio Valley Pulley Works, Inc. 


\ 
} DIVISION GENERAL FIBRE PRODUCTS, INC. 
} 
\ 


| Maysville, Ky., U. S. A. 





Hone 





San aaa eae 












































COPPER Heater Tubes 


These copper tubes are used in storage tanks 
for heating water. We bend them to speci- 
fications to fit any tank. This is profitable 
renewal business that can be handled by dis- 
tributors. 





In our copper department we have special equip- 
ment for making coils and bends for every pur- 
pose. We e them in copper, brass, pure nickel, 
aluminum and monel metal. Plated when required. 


Ask for illustrated folder. 


ARTHUR HARRIS & CO., COPPERSMITHS 
210-218 N. Curtis Street, Chicago 
































INDUSTRIAL 
DISTRIBUTION 


¢ ¢ 
PAST—PRESENT— FUTURE 
¢ ¢ 


MILL SUPPLIES will observe its twenty 
years of service to the field in January with 
the outstanding issue of its career. The 
theme will be "Twenty Years of Progress in 
Industrial Distribution." 


What have been the trends, the changes 
in this great field during the last two dec- 
ades? Leaders in the industry will discuss 
them authoritatively in the January issue. 


What is the situation today and what 
does the future hold in store? Read what 
outstanding men have to say—in the Jan- 
uary issue. . 


MILL SUPPLIES has gone the limit in 
effort and expense to make this issue its 
supreme effort. The magazine will be unusu- 
ally attractive—in colors. It will contain 
hundreds of pictures. The lighter side of the 
last twenty years will not be neglected—nor 
will the regular monthly features. 


Every industrial distributor and his sales- 
men will find much information of interest 
and value to them in this Twentieth Anni- 
versary Issue. If you're not on the list to. 
receive the January issue, you'll do well to 
send in your subscription to Mill Supplies 
now. 
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In this demonstration at Haverstick and 
Company, Incorporated, Rochester, 
New York, attention is focused on the 
toughness of the shovel as shown by 
the ability of the blade to make nicks 
in the side of %4-inch sheet steel plate. 





Hutchisson to Represent 
Factories 
Harry Hutchisson, 508 Cuyahoga 
Building, Cleveland, will operate a 
manufacturer’s agency under his 
own name. He expects to cover 
Ohio, Indiana, Pennsylvania and 


New York. Just now he is pre- | 


pared to handle one or two addi- 
tional lines either in hardware, elec- 
trical or kindred merchandise. For 
many years Mr. Hutchisson was 
president of the Luetkemeyer Com- 
pany. Other connections were as 
city sales manager with the George 
Worthington Company, and as pres- 
ident of Davis, Hunt and Collister 
Company. 

He has also been treasurer of the 
Electrical League of Cleveland, and 
is well known in the hardware and 
electrical fields. 





J. P. Farnum, representative Cleveland | 


Twist Drill Company, with A. E. 
Myers, buyer for Phillips Hardware and 
Supply Company, Columbus, Georgia. 
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Quality plus Salability 
Means 


PROFITS! 


and that’s what 
LAY INDUSTRIAL 
| BROOMS 
Offer the 


Distributor 











HALF century of better broom 

manufacture is back of the re- 
doubtable LAY line of metal case in- 
dustrial brooms. That guarantees qual- 
ity and salability. 





UR modern new home in Port- 

land provides the best produc- 
tion facilities and enables us to fill your 
order for a dozen or a carload of 
brooms on quick notice. 


RITE for the details of our 

distributor policy and let 
us tell you of the profit possibili- 
ties in handling this fast selling 
line. 














_ THE JOSEPH LAY CO. 


PORTLAND ....... INDIANA 


RRUSHES 
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OHelp YouSell 
(his Ladle 


A continuous program of pro- 
motion emphasizing to prospec- 
tive users the decided advan- 
tages of the Bottom Pour Ladle 
is being carried out—to break 
down sales resistance. 
















The safety feature of 
the Rowell Bottom Pour 
Ladle is one of its best 
selling points. Today 
this ladle is standard 
equipment in many in, 
dustrial plants. Not only 
is it safe, but it saves time, labor and 
metal. It pours from the. bottom— 
not the top. 


Investigate the Bottom Pour Ladle 
now and its sales possibilities! 


GIANT GRIP MFG. CO. 
Oshkosh, Wisconsin 


UWELL 

















THE RANKING 
IT 


DESERVES 


The “TOLEDO” line of Quality Pipe Tools is the 
fastest selling, most complete line of pipe tools on 
the market today. 


*TOLEDOS” represent the highest Quality in Pipe 
Tools that money can buy. 


Dealers know that “TOLEDO” quality tools are 


easily sold and that “TOLEDO” results bring 
repeat orders. 


Standardize on “TOLEDOS,” the Quality line of 








Pipe Tools. 


THE TOLEDO PIPE THREADING 
MACHINE CO. TOLEDO, OHIO 


New York Office, 72 LaFayette St. 








Who’s Who 
(Continued from page 26) 
yarns was brought out and the auc- 
tioneer called for a bid. 

To the other people present the lot 
represented only so much waste yarn 
that would have to be cut from the 
spindles. But Mr. Bond knew that 
the yarn could be easily unwound and 
rewound again in a condition that 
would make it readily salable. Ac- 
cordingly, he bid 50 dollars. Another 
man bid 75 dollars. Without hesita- 
tion, Mr. Bond offered his hundred. 
The auctioneer harangued the crowd 
but as neither he, nor they, knew the 
possibilities of the lot, the hammer 
fell and Mr. Bond’s first important 
business deal was completed. For he 
knew that the yarn could be unwound 
without much trouble and he also 
knew where he could dispose of the 
goods. This incident simply proves 
the truth of his rule for success, “Ac- 
quire knowledge; apply knowledge.” 

The goods purchased at this sale 
for 100 doliars were soon disposed of 
for 3,000 dollars. With this added 
working capital, the company ex- 
panded rapidly and soon went into 
the business of manufacturing as well 
as the sale of supplies. 

Today, in their own buildings, the 
Bond Company manufactures belting, 
textile leather, gears, water turbines, 
linoleum manufacturing equipment, 
pretzel making machinery, power 
transmission appliances, truck casters, 
and other products that now have a 
national market. Bond - controlled 
plants are located in Philadelphia, 
Manheim, and Christiana, Pennsyl- 
vania, and Toronto, Canada. 

Mr. Bond’s daughter and three 
sons take an active interest in the 
business, Miss Florence Bond being 
treasurer; Carter Bond, managing 
director ; Joseph Bond, sales manager, 
and Louis Bond, manager of the 
Christiana Foundry and Machine 
Company. 

In common with many other suc- 
cessful business men who started 
without capital, Mr. Bond married 
the first year he was in business. 
Emma Mary Burr, of an old Ameri- 
can family, was the lady of his choice. 


That he never gave up, no matter 
how discouraging conditions appeared, 
is a factor in Mr. Bond’s success, but 
most important is his thirst for 
knowledge. “And knowledge is so 
easy to obtain,” Mr. Bond points out. 
“Anyone will gladly give it to you for 
the asking.” 
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E are prone to look upon business as the very 


W 


it all, the urge of fellow feeling that makes business 


lifeblood of our own existence, but let us never 
forget the heart itself—the motivation behind 


not merely selfish, but a cooperative undertaking after 
all. Mankind is interdependent, which keeps us 
aware that the other man’s welfare is ultimately our 


own. 


Forget business, then, for this 1930 Christmas Day, 
and enjoy the spirit that leads to happiness. 
That is the Whitehead message to you. 


<, = . 


4 
_ Con eee 


The Whitehead Bros.Rubber Go. 
<ear> MECHANICA L RUBPER GOODS, SINCE [875 <—e 


Trenton,New Jersey 
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Manufacturers News 


A department where manufacturers may announce 
new literature, changes in personnel, news of 
executives or salesmen, changes in quarters, or 
any other facts of interest to the trade. Photo- 
graphs or cuts are especially desirable 





mV. 





Lunkenheimer Holds Distrib- 
utors’ Sales Conference 
VERY 
A tors’ sales 
held by the 
Company, Cincinnati, on November 
17, 18 and 19, for the purpose of 
giving distributors’ representatives a 
thorough first-hand knowledge of 
Lunkenheimer products. 

The visiting distributors went 
through the various Lunkenheimer 
plants, going to the Fairmount 
Works on Monday and Tuesday and 
the Carthage Works on Wednesday. 
The visitors were royally entertained 


distribu- 
conference was 
Lunkenheimer 


successful 


throughout the conference, the final 
event being a dinner on the evening 
of the last day. In addition to the 
regular guests, there were present at 
this dinner: C. A. Channon, Great 
Lakes Supply Company; M. O. 
Lokensgard, McGraw-Hill Publish- 


mg Company; A. M. Morris, MILy 
Suppties; B. P. Mast, Mill and Fac- 
tory Ilustrated; and A. E. Paxton 


and H. W. 
Distributors 
three-day _ sales 


Barclay, Mitt SupPLiEs. 
who attended the 

conference were: 
Martin Schmitz, Alert Pipe and Sup- 
ply Company: George H. Annable, 
Barclay, Ayers and Bertsch Company :; 


v— 


Dan Connor, Mr. Huse and Mr. 
Hutchings, Central Supply Company ; 
W. Mooney, English Brothers Ma- 
chinery Company; Ivan Holder, 
Evansville Supply Company; J. A. 
Galloup and Frank Kellogg, Galloup 
Pipe and Supply Company; Joe W. 
Morgan, W. C. Brown, Lou Kam- 
ber, Harry Weichmar, Benjamin 
Ortlund, Frank Piepho; George W. 
Thompson, and Charles M. Tungate, 
Globe Machinery and Supply Com- 
pany; E. W. Best, O. E. Rahn, and 
R. S. Williams, Indianapolis Belting 
and Supply Company ; H. R. Ireland, 
Ralph McQuade, Thomas E. Raab, 





At the Lunkenheimer Sales Conference 
Appearing in the order indicated by the numbers, the following men were present at the Lunkenheimer sales conference 


held recently in Cincinnati: 


McLeod, Richardson, Beyer, Orth, Schlamp, Sharer, Huse, Abrell, Bennett, Tierney, Perkins, 


Ratcliff, Layritz, Regensburger, Burdorf, Annable, Kamber, Ortlund, Snyder, Lawrence, Rahn, Mooney, Best, Williams, 
Frayling, Price, Kellogg, Hukle, Goodwin, Humphrey, Brown, Berling, Morgan, Evans, Isekeit, Reid, Thompson, Meyer, 
Bohrer, Travis, Galloup, Schmitz, Hutchings, Weichman, Piepho, Bradford, Connor, Meck, Raab, Tungate, Holder, Scott 


and McQuade. 
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William Reid and L. H. Scott, In- 
dustrial Supply Company; John 
Lawrence, Interstate Machinery and 
Supply Company ; Jack Abrell, Neal 
Perkins and Wilbur Price, Knapp 
Supply Company; James Mack and 
Russell Ratcliff, Kokomo Supply 
Company; Lowell Bennett, Elmer 
Bohrer, and Louis Hukill, Queen 
City Supply Company, and D. G. 
McLeod, Harold Goodwin and Paul 
H. Humphrey, Murray W. Sales and 
(Company. 

The Lunkenheimer representatives 
were: Albert F. Meyer, Des Moines ; 
Luke J. Snyder, Indianapolis; Don- 
ald D. Sharer, Detroit ; Ed W. Fray- 


ling and Robert E. Travis, Chicago; | 
Francis H. Beyer, Philadelphia, and | 


Charles A. Richardson, Pittsburgh, 
Pennsvlvania. 


* * * 


Holo-Krome Screw Men Visit 
Mill Supplies 

Mitt Suppties had a call Novem- 
ber 22, from Bill Purtell, Bill Stau- 
ble, and Russ Gregory of the Holo- 
Krome Screw Corporation, and 
Charlie Gartner of Hibbard-Spencer- 
Bartlett and Company. They dropped 
in on their way to the Northwestern- 
Notre Dame game. 


Personnel Changes in Chain 
Belt Company 


C. F. Messinger, vice-president of | 


the Chain Belt Company, Milwaukee, 
has been elected general manager. 
H. S. Greene, formerly with the 
Barber-Greene Company, Aurora, 
Illinois, who joined the Chain Belt 
Company in 1929, succeeds Mr. Mes- 
singer as general sales manager. 
Brinton Weiser, formerly secretary, 
was elected director and vice-presi- 
dent. J. C. Merwin was re-elected 
vice-president. .\. RK. Abelt was 
made secretary of the company, and 
continues in charge of chain sales. 
W. H. Brandt, formerly assistant 
secretary, becomes assistant to the 
president. 


With the exception of Mr. Greene, | 


all of the officers elected have been 
with the company for a period of at 
last 15 years. Since Mr. Greene 
joined the company, he has been in 
charge of the coordination of sales 
and distribution work and will con- 
tinue to carry this on as general sales 
manager. 














A 


LUBRICATION is probably of more general 
interest to industry than any other one subject. 
Maintenance men, and those who watch main- 
tenance and production costs can take a leaf 
from the book of experience of thousands of 
exacting-operating men by studying the results 
of Dixon’s Flake Graphite lubrication. 


For more than 100 years Dixon’s Flake Graph- 
ite has been spreading its smooth unctuous 
veneer over contacting surfaces, reducing fric- 
tion and wear to a minimum—producing dead 
smooth bearing surfaces that are so necessary 
to cool running and long life. 


The results of this century of experience in 
handling pure Flake Graphite and the various 
greases compounded with graphite are yours 


for the asking. Send today for Booklet No. 
16 KP. 


DIXON’S N 


GRAPHITE i i 
he tow bh Joseph Dixon Crucible Co. 
eegies te te Jersey City DOK New Jersey 
—— Graphite Est. 1827 

rease 


Silica-Graphite Paint 
Boiler Graphite 
Graphite Spring Oil 
Graphite Seal* 

Pipe Joint Compound 
*An entirely new and im- 
proved type of graphite seal- 
ing paste especially prepared 
for use on screw thread, 
flange, and gasket joints and 
valves of pipe lines carrying 
hot or cold mineral, vege- 
table and animal oils, gaso- 
line, benzine, naphtha, creo- 
sote, tar, etc. 
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Holiday Greetings 


salesmen and manufacturers, and wish them a Very Merry Christmas. 


| N the same spirit we extend our sincere wishes for a Happy and Pros- 


perous New Year. 


if year 1931, we believe, will bring greater business and larger 
protits to both distributors and manufacturers, and increased recog- 


nition of the important function of the supply house in industrial dis- 
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Mra SUPPLIES will continue to serve the field of industrial dis- 


tribution in 1931 as it has during the last twenty years, but on a larger 


os and even more effective scale. 


\W/ E thank our readers, contributors and advertisers for past co- 


o 


operation and earnestly solicit a continuance thereof during !931. 


"The Magazine of Industrial Distribution’ 
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Waldvogel Dies Suddenly of 
Pneumonia 
After a four-day illness Edward 
Conrad Waldvogel, a director and 
vice-president of The Yale and 
Towne Manufacturing Company, 
passed away at his residence in New 
York, during the forenoon of No- 
vember 13. Death was due to pneu- 
monia growing out of what seemed 
at first an ordinary cold. 


Edward C. Waldvogel 


For over a quarter of a century | 


Mr. Waldvogel’s ability and loyalty 


were constantly manifested in the | 


service of The Yale and 
Manufacturing Company. 


Towne 
Officials 

















and many others associated with him | 


in various capacities were profoundly 
shocked on receiving the news of his 
death. 


Mr. Waldvogel was born in To- | 


ledo, Ohio, and entered the Yale 
service in 1905 as a traveling sales- 
man. He came with an extensive 
experience and a reputation for ac- 
complishment among large distribut- 
ing houses. In 1910 he was trans- 


ferred to New York as assistant te | 


the general manager. In 1912 he was 
officially appointed assistant general 
manager. He succeeded Walter C. 
Allen, the present president of the 
company, as general manager in 1916. 

On March 11, 1920, Mr. Wald- 
vogel was elected a director of Yale 
and Towne, and on March 8, 1923, 











CONSIDER! 


the Sales Policy back 
of the Goods you Sell 


INVESTIGATE 
FAIRBANKS! 


VALVES 


Bronze and Iron 
Body—for Air, Gas, 


Steam, etc. 








HAND TRUCKS 


Two-wheel and 
Four-wheel types to 
meet every com- 

mercial need. 


WHEELBARROWS 


Both wood and steel 
frame types, for Mortar, 
Concrete, Coal, Coke, etc. 





DRAG SCRAPERS 


In three, five and seven 
cubic foot capacities; with 
runners or with double 
bottoms. 
Also Fresno scrapers. 





TRUCK CASTERS 


Practically anything required in 

Rigid and Swivel types—with Plain 

Iron, Rubber Tired, Divine Cushion 
and other types of wheels. 





“ALL LEADERS IN THEIR LINES” 


The FAIRBANKS Company 


Boston New York Pittsburgh 


Distribution Everywhere 
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he was appointed vice-president of 
the company with the division of 
sales as his particular directive task. 

On April 1, 1930, Mr. Waldvogel 
retired from active directive service, 
still remaining a director and vice- 
president. It was announced on this 
date that he would give part of his 
time to Yale and Towne in an advis- 
ory capacity. 








PROFITABLE - - 


- - and what a seller! 





W. Waldvogel, he is survived by his 
|sons, Edward C., Jr., and Roy, and 
| Mrs. William Weltmer, a daughter. 


“BOSS" female coupling | * o* x 


with I. P.T. Spud New Name for 
Luther, Incorporated 


| Grinder and Tool Company. 
| though a complete change in man- 
agement and a shop reorganization 





CADMIUM PLATED | 
RUST-PROOF | 


tinuing the policy followed under the 
former name. 

According to the company’s an- 
| nouncement, the entire line is being 
| uniformly improved in quality and 

value. At the present time there will 
| be no changes in the sales force. 
* 





* 


| Templeton, Kenly Has Poster 

| Stamp for Distributors 

. A poster stamp bearing the slo- 

“BOSS” male coupling gan, “The Foundation of Economi- 

: cal Service is the Distributor,” has 

with I. P.T. | been prepared by Templeton, Kenly 

|and Company, Chicago, for their 

| distributors to emphasize their serv- 

ice facilities. 

nize the service and dependabil- | The stamp is a colorful oblong 

ity of “BOSS COUPLINGS.” 


| about one inch by one and a half 
They know the “BOSS” | inches, showing the sort of jack that 
stands up under all conditions of 


appears on playing cards holding 
one of the Templeton jacks. 





Users of hose in mills, mines, 
factories and contractors recog- 


steam, air or water, and always 


retains its bright, clean, silvery 
re | New Clements Plant 
| The Clements Manufacturin 
Rust-proof threads make for | : ent “ 6 


| Company, Chicago, is erecting a new 


ease in coupling and uncoupling. factory at 66th Place and Narra- 


| 
The Dixon Line is a sure fire | 
seller that produces distributor | 
profits. 


Clearing industrial district. 

This new plant will occupy an 
area of 24,000 square feet of land 
| with 21,000 feet of factory floor 
| space, and will be served by the Belt 
Railway Company of Chicago on a 
private switch track. 


| 
| approved equipment including a 
| sprinkler system will be used 


throughout the factory, which is of 
VALVE & COUPLING CO. | 


Monitor type construction. One of 
PHILADELPHIA, PA. | the features of this modern industrial 


Manufacturers of Couplings 
for the Distributors 


Besides his wife, Mrs. Adelaide | 


Luther, Incorporated, Milwaukee, | 
| has changed its name to Luther | 
Al- | 


| has been made, the company is con- | 


gansett Avenue in the heart of the | 


Most modern | 





JOB 


| There’s an electric driven 
tool of CLARK manufac- 
ture to meet every indus- 
| trial requirement. 

| 

| 


Your customers want the 
right tool at the right time. 
You can supply it from the 
complete CLARK line, 


which includes: 


Portable Drills 

Portable Grinders 

Clark Grinders and 
Buffers 

Automatic Screw 
Drivers 

Portable Sanders 

and others 








PORTABLE HAND GRINDER 


| 
| 










Que of the 
“Clark” Leaders 


All CLARK tools are 
handy to handle and easy 
to sell. They reach the 
heights of quality and 
dependability. Alluring 
protits and repeat busi- 
ness reward distributors 
who push the CLARK 
line aggressively. 








| 


| 
| 


| Write to us at once concern- 


ing desirable territory still 
| open. 


JAS.CLARK JR. 





ELECTRIC CO. 


| 605 BERGMAN ST. 
_ LOUISVILLE KENTUCKY 
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structure will be a large steel sash 
taking up a large section of the wall 
area thus affording the maximum of 





It PAYS to Handle a 


daylight space throughout. | e 
The company will occupy its new | ine 
plant about February 1, 1931. | & 


| 
Officers of the company are: | 
George Clements, president; W. J. | 
Clements vice-president; J. S. | 
Mogenson, treasurer, and J. J. | 
Downs, secretary, all eminent and | 
capable leaders in the technique of | 
vacuum and electric cleaning equip- | 
ment manufacture. 
* 2s 


Byrne Resigns from Simonds | 
Saw and Steel 

W. E. Byrne, for several years | 
purchasing agent for the Simonds | 
Saw and Steel Company, Chicago, | 
has resigned. He will join the sales | 
force of the Abrasive Company of | 
Philadelphia in the Chicago district. 


* * * 


Williams Builds Factory 
Addition 

J. H. Williams & Co., manufac- 
turers of drop-forgings and drop- 
forged tools, have just closed con- 
tracts for an addition to their plant 
at Buffalo. The extension will 
provide an increase of approximately 
30,000 square feet of floor space, to 
be used for additional heat-treating 
facilities, and also for finishing, as- 
sembling and storing the company’s 
standard stock products. 

Williams has recently introduced 
a complete new line of detachable 
socket wrenches, the demand for 
which, it is said, is at least partly 
responsible for the extension of their 
facilities. 

a 


, | ¥ 
General Electric Promotes | 


Cusato 

The General Electric Company has 
apointed L. S. Cusato superintendent 
of division 1, Pittsfield, Massachu- 
setts, plant, succeeding A. M. Jones, 
who is to be assigned to the staff of 
general superintendent. 

Mr. Cusato started with the com- 
pany as office boy at Schenectady 
when he was only 14 years old. In 
1908 he entered the apprentice train- 
ing class and graduated in 1912. He 
graduated from Union College in 
1921 with an electrical engineering 
degree, was with the Erie plant for 
three years, and has been at Pitts- 
field since 1926. 


Regulators 


Damper 

Excess Boiler Feed Line 

Pressure . 

Fan Engine 

Water Pressure 

OI aesctine 

(OPE aiecitine 

Air Pressure 

Steam Pressure 

Back Pressure 

Hydraulic 

Pump Pressure 

Vacuum ; 

Speed Governor 
Float Valves 
Strainers 

Air 

Steam 

Water 


Packaged 
_ for your 
(Oey kus: 





They’re all in our catalog. Send for a copy and our proposition. 


MASON REGULATOR CO. 


1190 Adams St., Dorchester Centre Station 
BOSTON, MASS. 









SILLALOES 


In Canada: MASON REGULATOR COMPANY of 
CANADA, Ltd., 686 Notre Dame St., W., 
MONTREAL, QUEBEC. 
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A 
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Extinguishers 
Safety Cans? 


Excelsior and Oily 
Waste Cans 

















GEO. W. DIENER MFG. CO. 
416 N. Monticello Ave. Chicago, Illinois 














Distributor 
Executives— 


Are your salesmen getting the benefit of the 
two important series of articles which began 
in the October issue—on successfully selling— 


12 Important Lines 
and 
12 Important Industries 


For only 4c a month per man, you can equip each of your salesmen 
with vital and practical selling information that will put them on their 
toes and send them out into the field confident of their ability to do a 
bigger and more profitable business. 


Write to the Circulation Manager, MILL SUPPLIES, 520 No. Michi- 
gan Avenue, Chicago, for complete details. 




















| George E. Purple Dead 


George E. Purple, president of the 
Flexible Steel Lacing Company, 
passed away November 3, at La 
Grange, Illinois. 

Mr. Purple was born in 1864 in 
Wellington, Ohio, and moved with 
his pioneer parents to Knoxville, 
Tennessee, and later to Kidder, Mis- 
souri. 


When still a young man, he came 
to Chicago and occupied several posi- 
| tions as a tool and machine designer. 








George E. Purple 


In March, 1907, Messrs. Purple, 
A. B. Beach and P. S. Rinaldo, 
founded the Flexible Steel Lacing 
Company. Mr. Purple held the posi- 
tion of president until his death. 

His long energetic business career, 
his active work in the Congrega- 
tional Church and in many charitable 
| undertakings, made for him hosts of 
| friends. 
| Funeral services were held Wednes- 
| day, November 5, at his late resi- 
dence 338 Sunset Avenue, LaGrange, 
| Illinois. Interment was at Kidder, 
| Missouri. 





| He is survived by his wife, Jean 
| Sutor Purple; a son, George; a 
| daughter, Helen, of LaGrange, IIli- 
nois, and his brother, Fred, of Canan- 
daigua, New York. 
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Persons Leaves American | 


Steel and Wire 
Oren H. Persons, formerly assist- 
ant manager of sales for the Ameri- 
can Steel and Wire Company, Phila- 
delphia, has resigned. He is to be 
general manager of sales of the 





Edgecomb Steel Company, Philadel- | 
phia, steel distributor. 


* * * 


William Piez Pneumonia 
Victim 

William Piez, European corre- | 
spondent of Link-Belt Company, | 
and a brother of Charles Piez, | 
chairman of the board, Link-Belt | 
Company, died at Brussels, Belgium, 
November 2, after a week’s illness. 

Previous to his association with 
Link-Belt Company, Mr. Piez was 
district manager of the Concrete 
Steel Company, Chicago. Since 1928 
he had lived in Paris, France. He 
was born at Newark, New Jersey, 
in 1878. 


* * * 


Wahlgren Sales Manager 
New York Belting 
The New York Belting and Pack- 
ing Company announces the appoint- 
ment of John A. Wahlgren as gen- 
eral sales manager. Mr. Wahlgren 
has been associated with the rubber 
business for the past 12 years and 
brings to his new position a wide 
experience in sales activities. 
The naming of Mr. Wahlgren 
presages a strenuous campaign in the 





sale of mechanical rubber goods. 
x * | 


Colley Resigns from 
Westinghouse 
William E. Colley has resigned | 
from the marine sales department of 
the Westinghouse Electric and Man- | 
ufacturing Company. He will become 
sales engineer with the Kingsbury 
Machine Works, Philadelphia. He 
had been with the Westinghouse com- | 
pany for 11 years, and has had ex- | 
tensive experience in marine work. 


* * * 


New Heads for Worthington | 
District Offices 


Edward Stauverman has returned 
to the Worthington Pump and Ma- 
chinery Corporation as manager of 
the Atlanta office, succeeding Wil- 
liam E. Wechter, who is now dis- 
trict sales manager at Detroit, a 
position which had been filled by 


BRA 


Dollar Makers 


“UNBRAKO”’ 
Hollow Set Screw 


“Unbrako” Screws have become such 
favorites everywhere that not to handle 
them is equivalent to throwing away a 
great many profitable sales. 


And our many salesmen continually 
working with and for Dealers to increase 
their sales, demonstrate that we practice 
what we preach—Co-operation. 








“UNBRAKO’’ 
Socket Head Cap Screw 








We Also Make 


*“HALLOWELL” Steel Work-Benches 
“HALLOWELL” Steel Work-Tables 
“HALLOWELL” Steel Work-Benches, 
Semi-Portable 
*“*HALLOWELL?” Steel-Wood Work Benches 
“HALLOWELL” Steel-Wood Work-Tables 
“HALLOWELL” Steel Bench Drawers 
“HALLOWELL?” Steel Chairs and Stools 
“HALLOWELL” Foremen’s Desks 
“HALLOWELL” Steel Shop-Furniture 
*“HALLOWELL” Steel Floor Trucks 
“HALLOWELL?” Steel Lift-Truck Platforms 











STANDARD PRESSED STEEL CO. 








BRANCHES 
BOSTON 
CHICAGO 


alte BOX 519 


JENKINTOWN, PENNA. 


BRANCHES 
NEW YORK 
SAN FRANCISCO 
ST.LOUIS 
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William E. Doll, who recently re-| 
signed. | 
Mr. Stauverman has _ spent the | 
1100 greater part of his business life | 
he with the Worthington organization, | 
coming to the company on his grad-| 
/uation from high school in 1902. | 
When he left Worthington in 1924} 
to join the Florida Machinery and_| 
Supply Company, he had been serv- | 
ing as manager of the former Bir- 
mingham office of Worthington. 


2000 
} SERIES 


] 


When valve is shut 
off, pressure beyond 


the coupling is auto 





matically bled. 





1000 
SERIES 


a 

J 
a 
| { 
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SERIES SERIES 


A New Way 
to Get More 


Business 
Quick-As'‘Wink Valves and 


Valve Couplings are selling 

wherever shown. 

Almost every smoke-stack 

marks a user of compressed air 
and a prospect for this new 

line. 





Run down a list of the indus- 
tries in your locality. Figure 
how extensively they are using 
air-tools and you can estimate 
the market for Quick-As-Wink 
Valves and Valve Couplings. 

Sales run from 3 or 4 sets to 
small automotive service sta- 
tions to as high as 300 sets in 


some of the big industrial 
plants. 


Many Supply Houses are cata- 
loging this Quick-As-Wink 
line—-putting our special pages 
in salesmen’s price books and 
even having carry 
samples. 


salesmen 


Any way you look at it-—this is an 
interesting invention that makes 
sales wherever air is used. 

See the typical Quick-As-Wink 
page in Mill Supplies Catalog and 
Directory and send for cuts, price 
book pages, etc. 


C.B. HUNT & SON 


645 McKinley Ave. 
SALEM, OHIO 


Quick-As-Wink 


VALVES and VALVE COUPLINGS 











Mr. Wechter has been’ with 
Worthington 1923 when he 
graduated from Purdue, and was a 
resident salesman in Florida until he 
was called to Atlanta as manager in 
August, 1929. 

Mr. Doll has been associated with 
the Worthington sales organization 
in various capacities since 1914. In) 
1920 he was appointed manager of | 
St. Louis district sales, and, in 1927, 
district sales manager at Detroit. 


since 


A. H. Beale Dies Suddenly 

A. H. Beale, president of the 
3vers Wrought Iron Company, 
Pittsburgh, died suddenly on Octo- 
ber 28. He was passing through 
Chicago en route to the northwest | 
for a hunting trip when stricken with 
heart disease, and died at the home 
of his son, H. W. Beale, in Chicago. 

Before coming to the Wrought 
[ron company five years ago he had 
been general manager of the Youngs- 
town Sheet and Tube Company at 
East Chicago. 

During his entire term of service 
with the Byers company, he was en- 
gaged in a modernization program, 
which culminated with the comple- 
tion of the new wrought iron plant 
near Ambridge, Pennsylvania, which 
was dedicated three weeks before his | 
death. 

Mr. Beale had been prominently 
identified with the iron and _ steel 
industry for nearly 30 years. He 
began his business life with the old | 
Apollo Iron Company from which 
he went to the American Sheet Steel 
Company at Vandergrift, Pennsyl- 
vania, as open-hearth superintendent. 

In 1905 he became general man- 
ager of the Eastern Steel Company, 
but two and a half years later was 
recalled to the American Sheet and 
Tin Plate Company as district man- 
ager of the Kiskiminetas Valley 
plants at Vandergrift, Hyde Park, 
Leechburg, and Saltsburg, Pennsyl- 
vania. Mr. Beale joined the Mark 


U. S. Multispeed Buffer 
(Pat. No. 1477052. Other Pats. Pend.) 


FOUR 
Buffin 
Speeds! 


NUSUAL interest everywhere 

is being shown the U. S. Multi- 
speed Buffer, and for many reasons. 
It’s the only buffer to provide four 
different wheel speeds from 2,000 to 
3,000 r.p.m. It’s the only buffer to 
embody the famous Gibbs V-Disc 
Transmission of GRAPHITIZED MIl- 
CARTA. It operates on alternating 
current, is highly efficient, dependable 
and economical. Write for interest- 
ing facts today. 


The famous Gibbs Transmis- 
sion is also embodied in U. S. 
Variable Speed A. C. Grinders 
which maintain constant wheel 
surface speed regardless of 
wheel wear! Sold only 
through distributors. 


The UNITED STATES 
ELECTRICAL TOOL CO. 


2498 West Sixth Street 
CINCINNATI, OHIO. 


MAPLE LEAF ELECTRIC TOOLS, Ltd., 
Toronto 
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Manufacturing Company in Chicago 
in 1918, and was immediately con- 
cerned with the construction of a 
steel mill at Indiana Harbor, Indiana. 

At the same time he was also in 


charge of modernization work in the | 
Bessemer and blast furnace depart- | 


ment of the Iroquois Iron Works at 
South Chicago. When these plants 
were merged in the Steel and Tube 
Company of America, he continued 
as vice-president in charge of opera- 
tions and construction for that com- 
pany. When the Steel and Tube 
company became a part of the 


Youngstown Sheet and Tube Com- | 


pany, Mr. Beale resigned and en- 

gaged in consulting work, but later 

became president of the Lebanon 

Iron Company, Lebanon, Pennsyl- 

vania, which was the position he held 

before coming to the Byers company. 
* ¢ « 


Over 400 Exhibitors at 
Power Show 
The Ninth National Exposition of 
Power and Mechanical Engineering 
being held December 1-6 in Grand 
Central Palace, New York City, 
comes at an auspicious time, just 


now when the bottom of the busi- | 


ness depression has been reached and 
the business machinery of the coun- 
try is about to go ahead. 

There will be more than 400 ex- 
hibitors at the 1930 show, represent- 
ing quite an increase over the 105 
that displayed their products in the 
first one. Almost every exhibitor 
has notified the show management 
that they are either to show entirely 
new machines embracing new ideas, 
or improvements on old machines. 

Special effort has been put into 
making this year’s show as compre- 
hensive as possible since there will be 
no Power Show in 1931. 





Annual meetings of the American | 


Society of Mechanical Engineers 
and the American Society of Refrig- 


erating Engineers parallel the dates | 


for the show. 

The exposition is under the man- 
agement of the International Expo- 
sition Company with offices in Grand 
Central Palace, New York; Charles 
F. Roth is manager. 

Among the exhibitors are: Alex- 
ander Brothers, Incorporated ; Amer- 
ican Pulley Company; Black and 
Decker Manufacturing Company; 
Bond Foundry and Machine Com- 
pany; Bonney Forge and _ Tool 
Works; The Borden Company; 
Chisholm-Moore Hoist Corporation ; 





To beat out the rest-- 








marks the VICTO R 





SEE oy an | 
ind es Cy aN 
ees a . Bg ae pS 


Horse Racing, one of America's greatest sports, is an 
excellent example of endurance, skill, speed and the 
necessary experience that enables the horse and rider 
to take first honors. 


From an even start the best horse will beat out the rest, 
proving the winner and victor. 

When buying metal cutting saws, ask to have Victor 
included in your order and you will soon find that they 
beat out the rest in any cutting job, because they stand 
up under punishment and hard usage, cutting faster and 
lasting longer than any saw you have ever tried. 


They are supreme in every test and a trial will convince 
you that VICTOR SAWS will always be your choice. 


Buy from your distributor 


VICTOR SAW WORKS, Inc. 
Middletown N.Y. 
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ALLIGATOR 


TRADE MARK REG.U.S. PAT.OFFICE 


STEEL BELT LACING 





Alligator Steel Belt Lacing is equally effi- 
cient on any thickness of leather and fabric 
belts. Made in 11 sizes to join any belt 
from jy, inch to % inch thickness. 


Orders for Alligator oe a Lacing are 
orders of profit for the jobbe 

Flexible Steel Lacing — 
4633 Lexington Street CHICAGO, ILL. 
in England at 135 Finsbury Pavement, London E. C. 2 


















For Your 
Protection and Ours 


Accept No Substitutes — 


























They Stay Sold 


time, 
means 
to the 
manufacturer. 





29X 
Machinists’ 
Swivel Base 
Vise. Best for 
all types of 
work. 


feeling that it is going to stay sold. 


the bench. 
earned reputation for a lifetime of service. 
in all sizes. 


SEVEN POINTS OF PREFERENCE 


The guarantee of performance 


PARKER VISES | 


THE CHARLES PARKER CO., Master Vise Makers 
MERIDEN, CONN. 
N. Y¥. Salesroom, 25 Murray St., N. ¥. C. 


Makers of the Famous Parker Gun 


gt Eden 


"Oa <a 


Parker Vises save 
and time 
money 
thrifty 


When you sell a Parker Vise you have that satisfied 
It has every 
feature possible to make it popular with the men at 
Sturdily built—unusually so—with a well | 
Available | 


Clements Manufacturing Company ; 
Clipper Belt Lacer Company; Co- 
lumbus McKinnon Chain Corpora- 
tion; Joseph Dixon Crucible Com- 
pany; Foley Manufacturing Com- 
pany; Greenfield Tap and Die Cor- 
poration; Kieley and Mueller Incor- 


porated; Millers Falls Company; 
Morse Chain Company; National 
Tube Company; Sarco Company, 


Incorporated; S. K. F. Industries 
Incorporated; Stockham Pipe and 
Fittings Company; Stanley Electric 
Tool Company; The L. S. Starrett 
Company, Incorporated ; Templeton- 
Kenly Company; Toledo Pipe 
Threading and Machine Company; 
Torchweld Equipment Company ; 
The U. S. Electrical Tool Com- 
pany; Van Dorn Electric Tool Com- 


| pany; Walworth Company ; Yale and 
| Towne Manufacturing Company. 


* * * 


Holloway Succeeds Scott in 
Wheeling Steel 


Isaac M. Scott, president of the 
Wheeling Steel Corporation, Wheel- 
ing, West Virginia, since its organ- 
ization in 1920, has resigned. W. W. 


| Holloway has been elected to succeed 
| him. 


Mr. Scott began his career in the 
steel industry in 1883 with the old 
Aetna Iron and Nail Company, 
Bridgeport, Connecticut, and contin- 
ued with this firm and its successor, 
Aetna-Standard Iron and Steel Com- 
pany, until 1893, serving successively 
as paymaster, invoice clerk, book- 
keeper and assistant secretary. He 
then went with the Beaver Tin Plate 
Company, Lisbon, Ohio, as secretary- 
treasurer, but returned to the Aetna- 
Standard company in 1898 as secre- 
tary. When it was bought by the 
American Sheet Steel Company in 
1889, he was made auditor of the 
latter company, and continued in that 
capacity until 1903, when he became 
treasurer of the La Belle Iron Works, 
Steubenville, Ohio. The following 
year he was elected president. 


He left this company to organize 


| the Yorkville Tin Plate Company, 


and when it was taken over by the 


| Wheeling Steel and Iron Company, 
| he was made president and served 








in that capacity until the organization 
of the Wheeling Steel Corporation. 

Mr. Holloway was born at Wheel- 
ing in 1886, a son of the late James 
J. Holloway, who was a pioneer in 
the iron and steel industry in the 
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Ohio Valley, and has spent his en- 
tire business career with the Wheel- 
ing company, its predecessors and 
subsidiaries, with the exception of 
two years in the Ordnance Depart- 
ment of the U. S. Army during the 
World War. He received his formal 
technical education at the Sheffield 
Scientific School of Yale University, 
class of 1907. 


In 1912 he became assistant su- | 


perintendent of the Martin’s Ferry, 


Ohio, plant of the Wheeling Cor- | 


rugating Company; in 1915 he was 
made general manager of the cor- 
rugating company and the next year 


assistant to the president of the | 


Whitaker-Glessner Company, Ports- 
mouth, Ohio, where he served until 
the war. 


In 1919 he returned to Wheeling | 
as general manager of the corru- | 
gating company, and in 1921 was | 
made vice-president. In 1922 he | 
became president of the Whitaker- | 
Glessner Company, then operating | 


as a subsidiary of the Wheeling Steel 

Corporation, but the following year 

he returned to the corrugating com- 

pany as president. Mr. Holloway 

has been a director of the parent 

company for a number of years. 
es 


Cameron Manager General 
Electric District Office 
pointed manager of the Detroit office 
of the General Electric Company, 
succeeding the late J. H. Livsey, 


according to an announcement made 


by W. O. Batchelder, manager of 
the central district. Mr. Cameron 
had been assistant manager of the 
Detroit office since 1927. 


ee si 

Annual Meeting of Leather 
Belting Association 

The annual meeting of the Ameri- 


can Leather Belting Association will | 


be held at the Hotel Commodore, 
New York, on December 3, at 10 
A. M. Officers and executive com- 
mittee will be elected at this meeting. 
President J. Edgar Rhoads will pre- 
side. 

Included in the program will be a 
preliminary report of tests being 
made at Cornell University of the 
relative efficiency of various types of 
short center drives. This report is to 
be given by the chairman of the spe- 
cial committee having charge of these 
tests, a joint committee made up of 
members of the American Leather 


W. D. Cameron has been ap- | 








NE 


| Buckeye Bronze Bars 


A REAL bronze bar service to offer your customers. 
2 Complete in three grades—“Commercial”—“Lu- 
brico”—“Hy-Speed”. 154 sizes to select from in both 
12” and 18” lengths. 





OvRr distributor policy, based on a quality product and sales 
cooperation, means profits for the distributor. The BUCK- 
EYE display board furnished free—with the distributor’s name on 
each bar if desired. 


OUR dealer policy provides distributors with exclusive repre- 
sentation in their territories. 


S= our page 249 in the MILL SUPPLIES CATALOG & DI- 
RECTORY for immediate information. 


The Buckeye Brass & Mfg. Co. 


(Home of Quality Bronzes Since 1900) 
6410 Hawthorne Ave. Cleveland, Ohio 











SAFE - 

» SANITARY . 

» » DEPENDABLE 
and PROFITABLE! 
“Blue Grass” Wiping Cloths 


are guaranteed 100% sanitary and satisfactory for exacting use. 





Here is top quality at no higher price for your customers. 


Produced from cotton cloth from which all buttons and fasteners 
have been removed—boiled, chemically treated and baked in ovens 
until thoroughly dry — your customers 
can depend on their cleanliness and high 
quality. Profits for 

Distributors 


LOUISVILLE SANITARY | xm sit te macy’ 


distributors. They will in- 








crease your wiping cloth 


WIPERS CO., » » INC. | “ 


We back you with a fair 
distributor plan. Write to 
us for detail. 











‘LOUISVILLE - - KENTUCKY 
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IMICO 


GATE VALVES 


Have malleable iron wheels, 
malleable iron glands and cru- 
cible bronze stems. Length of 
thread in wheel nut, depth of 
stufing box, size of spindles 
and corrugated packing sur- 
faces all contribute to long life 
of IMICO Gate Valves. 


ILLINOIS NLA 
MALLEABLE 
IRON CO. erin 


PRODUCTS 
1801 DIVERSEY PARKWAY CHICAGO, ILL. 


























Forty Years of “QUALITY SUPREME” 
Stands back of 


GALVA CAP 


Industrial Brooms 


In the center of the Broom Corn West, 
the World’s Largest Broom Factory is espe- 
cially favored by every condition for LOW 
COST and HIGH QUALITY productions. 


DISTRIBUTORS SERVE INDUSTRY 
ECONOMICALLY, when they furnish 
GALVA CAP BROOMS. 


Mr. Consumer—If your Dealer does not 
handle GALVA CAP BROOMS, let us 


know and we will tell you why. 


Mr. Dealer—If you are selling a good 
broom, maybe GALVA CAP is better. 





Price and Quality Satisfaction guaranteed 
or returnable at our expense. 


DESHLER BROOM FACTORY 


Dept. G. C. 
DESHLER, NEBRASKA 








IRON BODY 


Belting Association and the Phila- 


| delphia Belt Club. 


On December 1 and 2 the adver- 
_ tising men of the leather belting 
| industry will hold a special confer- 
ence to discuss a comprehensive plan 
for cooperative advertising. This con- 
ference will be in charge of John R. 
Hopkins of the Chicago Belting 
| Company, who is chairman of the 
| advertising committee. 
* * * 
New All-Steel-Equip Com- 
pany Catalog 
The new catalog of the All-Steel- 


| Equip Company covers the complete 


line of A-S-E lockers, cabinets, steel 
boxes, filing devices, factory and spe- 
cial equipment. In addition, it details 
a number of prominent A-S-E instal- 
lations, and the use of A-S-E prod- 


ucts in leading manufacturing plants. 
. ¢ @ 


Spencer Kellogg and Sons 
Booklet 

Spencer Kellogg and Sons Sales 
Corporation, Buffalo, has issued a 
unique booklet emphasizing the per- 
sonal service offered by the company. 
An interesting feature of the folder 
is an industrial “family tree” which 
presents the company’s facilities in 


the form used to show genealogy. 
* * x 


Coppus Engineering Makes 
Appointments 

Announcement has just been made 
by the Coppus Engineering Corpora- 
tion, Worcester, Massachusetts, of 
the appointment of G. H. Bolle as 
district representative for the com- 
pany in New York territory. 

Mr. Bolle has served this company 
for a great many years and is well 


| grounded in the design and manu- 
| facture of fans, blowers, turbines, 


pumps, and so on, as well as their 


| application to specific problems in 


various industries. 
His headquarters will be at 120 
Liberty Street, New York City. 
x * x 
Lufkin Company in Fine New 
Offices 


The Lufkin Foundry and Ma- 


| chine Company, Lufkin, Texas, re- 


cently moved into a new two-story 
brick office building, a modern 
structure especially designed to fit 


| its requirements. The company now 
| serves all industries but in the early 
| days it specialized in the manufac- 


ture of saw-mill machinery. The 
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excellent use of beautiful lumber in 
the interior finishing of the office, 
and the many logging and timber 
scenes decorating the walls give evi- 
dence of this. 


This new structure contains the | 


drafting rooms and offices for the 
Engineering Department as well as 
the private and general offices. 
Besides the new office building, the 
company has recently completed an 
up-to-date pattern shop and storage 


building, and has built a modern | 
wash and locker room for its shop | 


employees. 
* * x 
James P. Marsh Make 
Appointments 
A. D. Rose, general sales manager 
of James P. Marsh and Company, 


Chicago, announces the appointment 
of the following divisional sales man- 


agers: in the eastern district, A. S. | 
Bain, heating division, with head- | 


quarters at Washington, D. C., and 


R. S. Gaisford, industrial instruments | 


and staple sales, at New York City; 
in the central district, Tom Kenney, 
Chicago; and in the western district, 
Paul W. Beggs, Chicago. 

National sales are under the direc- 


tron of O. William Hage for indus- | 


trial instruments and staples and H. 
W. Butsch for heating systems. 

R. P. Kenney has been appointed 
sales manager of the company in the 
Pittsburgh district. His headquarters 


will be at 1120 Empire Building, | 


Pittsburgh. 
. + + 


Linde Exhibit at Power Show | 


The strength and dependability of 
power piping and equipment fabri- 


cated by oxy-acetylene welding will | 


be the theme of The Linde Air Prod- 


ucts Company exhibit, in booths | 
334-335, at the ninth annual exposi- | 


tion of Power and Mechanical Engi- 
neering at the Grand Central Palace, 
New York, December 1 to 6. 

Complicated headers and pressure 
vessel joints fabricated by oxwelding 
will be displayed. 

The Oxweld Type W-17 welding 
blowpipe with cutting attachment 
will be exhibited. A large map will 
show the nation-wide distribution 
facilities of The Linde Air Products 
Company and affiliated companies, 
Units of Union Carbide and Carbon 
Corporation. 

J. R. Payden, H. H. Griffith and 
T. G. Schwartz will be the represen- 
tatives present. 








ESTABLISHED 1905 
F LEXIBLE SHAFTS AND EQUIPMENTS 


The World’s Largest Exclusive Builders 


Type 4 to 2-H.P. Type 
MS4—%-H.P. Vertical MS—4-H.P. 


Type 
RE-M4—%4-H.P. 








oe 





Type 
M6-C—4-H.P. 
4 


We build many attachments for these machines fitting into hundreds of operations 
and many more types of equipments, capacities from g to 2 h. p. Send for catalog. 


Manufactured by 


N. A. STRAND A co. 


5001-5009 NORTH LINCOLN STREET - - - CHICAGO 








PROFIT 
in 1931 


D ECEMBER is the time when all progressive 
distributors are planning their 1931 sales 
activities. Above all, you are thinking in terms 
of lines which are good sellers and produce sub- 
stantial profits. 

Such a line is the TORCHWELD line of gas 
welding and cutting equipment, accessories and 
supplies. Its efficiency and its patented safety fea- 
tures make it exceedingly salable to an almost 
unlimited market. 

TORCHWELD has an exclusive, money mak- 
ing proportion for distributors. Why not make 
money with the TORCHWELD line in 1931? 





May we hear from you? 


TORCHWELD EQUIPMENT CoOmpPpANY 
224 N. Carpenter St., - - - - Chicago 


For 1931 Profits~Sell TRE 
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New and Improved Industrial Products 








HE development 

of two new is-inch 
electric drills has just 
been announced by 
The Stanley Electric 
Tool Company, New 
Britain, Connecticut. 
They are production 
drills, weighing 3% 
pounds, and are 8% 
inches long. They are 
particularly adapted 
for working in places 
hard to get at. The 


A LEAD = hammer 
developed by The 
Bunting Brass and 
Bronze Company, To- 
ledo, is being introduced 
to the market. This 
new lead hammer is 
made in the 2%-pound 
size and is securely as- 
sembled to a 10-inch 
handle. It supplements 
the line of copper- 
bronze hammers recent- 


ly announced by the 
Bunting Company, 
which is the result of re- 
search in developing soft 
metal hammers. 


| 
| 
difference in the two drills, is in the housing. Number 361 shown | 
in the diagram, has an aluminum alloy housing not liable to 
damage if dropped. The housing of number 301B is made of a 
special composition that insulates against heat. 

















HE Black and Decker Manufacturing Company, 


Towson, Maryland, has just announced the latest | HE Westcott Chuck Company, Oneida, 
addition to its portable electric tool line—the Univer- New York, announces that it has perfected 
sal Twins, consisting of a is-inch electric drill and a new line of bevel geared, scroll universal 
a small electric screw driver. These tools have been lathe chucks. Among the features stressed are: 


designed for doing tedious jobs and working in close 
quarters. They are very short in length and the in smaller sizes, 3-inch, 4-inch, 5-inch, and 6- 
diameter of the body is small with the exterior sur- inch; and special steels used in jaws, scrolls, 
faces rounded to afford easy grasp. and pinions. 


one piece bodies; steel forgings used exclusively 





HE number 3 

spray finishing 
outfit made by the 
Binks Manufacturing 
Company, Chicago, 
is a complete unit in- 
troduced for use on 
small production 
work. The spray 
gun, number 68, fur- 
nished with this out- 
fit is a syphon type 
gun which sprays 
both light and heavy 
material, and can be 
operated at either 
high or low pres- 
sures. It has two 
air nozzles, one for 
flat spray used for 
spraying larger sur- 
faces, and one for 
round spray used for 
spraying narrow or 
j small areas. | 





HE new 5-, 7%- and 10-horse power 
grinders made by The Hisey-Wolf Ma- 
chine Company, Cincinnati, have several 
improvements—adjustable steel plate 
guards, heavy steel tool grinding rests, etc. 
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An Unbeatable Combination for Cutting 







f . 
rf 


— 
re eee 


Knives Fully 
Feed Self-Contained 
Automatically No Loose Parts 


No. 104 BEAVER 
Square-end Cutter 


A “one-piece” tool—with no loose parts! Self-centering 
“V" jaws center tool accurately . powerful springs 
force the knives through the pipe wall—quickly and auto- 
matically almost impossible to break knives : 
nickel semi-steel castings— practically unbreakable . . . 
nothing to get out of order so simple ANYONE 
can operate—either by hand or power . no other 
tool compares with the new Beaver No. 104 in simplicity— 
ruggedness—dependability. This “fool-proof” tool will pay 
for itself on one job! 


and Threading 21% to 4 inch Pipe! 








No. 41-E BEAVER Die Stock 
Semi-Self-Contained—Adjustable 
IMPROVED MODEL 


The new No. 41-E Beaver is an outstanding improvement. 
Gears are fully encased and packed in graphite grease. 
Impossible for dirt, sand, mud or chips to get in and wedge 
between the gear and pinion teeth and cause expensive 
repairs. No other tool offers this great advantage. 


The use of our own special grade of nickel-semi-steel in 
the gear case—instead of cast iron, as in the past is another 
improvement which means greater strength and reduced 
repair bills. 


The lower end of the pinion rides in a bronze-bushing— 
rigidly supported by the over-all cover plate of the gear 
housing. This plate is also of nickel semi-steel which pro- 
vides greater rigidity—better threads and longer life. 





Now Equipped with 


UNIVERSAL 
MOTOR 


Cuts and Threads 
From 14” to 12” inclusive 


To satisfy the demand for Beaver 
Drives that can be used on either 
A.C. or D.C. current—and which 
will “reverse”-—the No. 46 Beaver 
Power Drive is now announced. 


a tremendous amount of abuse. 


Drives never give trouble! Ask any user! 





And the Beaver Power Drive 


It is simple, fool-proof, strong and will stand 
Beaver Power 














Buy Them Through 
511 Dana Ave., Warren, Ohio, U.S. A. 


The Borden Company 


Your Jobber 
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New and Improved Industrial Products 











delphia, is now offering to the trade its complete 
line of “Boss” couplings rust-proofed by the electro- 
lytic application of cadmium. It is a positive’ re- 
sistant to rust and corrosion under all sorts of cli- | 
| matic conditions, making it possible for the parts | 
| to retain their bright silvery finish. The rust- | 
| proof threads also make for ease in coupling or | 
uncoupling. 


HE Dixon Valve and Coupling Company, Phila- | 
| 


HE Foley Manu- 

facturing Com- 
pany, Incorporated, 
Minneapolis, has | 
just announced a 
new model F-24 au- 
tomatic saw filer. 
This model is de- | 
signed with all bear- | 
ing surfaces above 5 
the level of the file, 
so that no metal par- 








. 








HE new number 91 bench punch being made by 
the W. A. Whitney Manufacturing Company, 
— — is weed latest addition to this com- 
Se gee all pany’s line of lever punches. It has a rated capacity 
prcighoas oe of %-inch hole through %4-inch plate, 1-inch hole 
ton +h. mee through ic-inch plate and 2-inch hole through %- 
model & endened inch plate. Stock sizes of punches range from % to 
alk a Shae seer. 2 inches. Three sizes of interchangeable, self-align- 
on tink: aaa eatin ing bolster plates are the means by which this range 
aisha: taal ted ain of holes is obtained. A special feature of this punch 
and all types of oa is the notching punch and die which is sold as an 
chien san be tee accessory, and which cuts a 90-degree notch in angle 
; iron up to 14x1%x inch. 











NM ANY new features | 
1 are incorporated in 
the drop forged conveyor | 
chain now being made by 
the Detroit Forging Com- 
pany, Detroit. The milled 
bearings of the center 
links, the broached bear- 
ings of the side links, and 
the accurately coined pins 
are said to reduce wear to 
the minimum. The chain 
is made in all standard 
sizes with a complete line 





of chain attachments for HE Dayton Rubber Manufacturing Company, Dayton, 
each size. Ohio, has announced that it has just completed nego- 

It is said that special tiations with The Roderwald Company of Berlin, Germany, 
care has been given to the for the manufacturing and distributing rights in North, South 
selection of steel, and to and Central America of the new V-shaped Link-Wedge 
the forging and finishing belt. It is constructed of fabric and rubber, has integral 


of each link. cogs on the inside and runs on a standard V-shaped pulley. 
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| Safety Belt Lacer Reports | 

| Sales Increase PO W. E R 
| O. B. Briggs, president of the 

Safety Belt Lacer Company, Toledo, ‘6 99 
Ohio, has just announced a 77 per The “BADGER 
cent increase in sales in October over Car Mover 
the previous month, September. This | powerful compound 
increase in sales is convincing evi- | (6veraee provides a 
dence of the fact that manufacturers al panty ranma 









‘ 7 ste TEs! 
BUY IT FROM THE DIZ TRIBUTOR » >» 










| 
| 
| 





are preparing for a revival of busi- go | of weight 
° . e e . ve 
ness by putting their equipment in | industrial plant” 
en order with a siding 


needs this 
e+ & «& “one-man” 


mover. 





you talk 
Filestoa 
Customer ! 


American Swiss’ 
30 years of experi- 
ence in making qual- 
ity precision files is 
an effective talking 
point. 

American Swiss 
files are used by 
many of the largest 
and most discriminat- 
ing file users in the 
country. 


Hundreds of letters 
are on file from these 
users telling of 25% 
to 30% saving in fil- 
ing costs by Ameri- 
can Swiss files. 

American Swiss 
files lighten  sales- 
burdens and 
make life-long cus- 
tomers. You will find 
that talking Ameri- 
can Swiss pays — in 


men’s 


increased orders. 


AMERICAN SWISS 
FILE & TOOL CO. 


410-416 Trumbull Street 
pi ELIZABETH, N. J. 


MERIC 


> 
= 
m 
z 
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> 
z 
a) 
BS 
7) 
7) 


2400 


different sizes, 


shapes and cuts 


of American 
Swiss Files 


to 
choose 
from 


Pewee 





files of precision 


















Kester Solder Distributes 
Unusual Broadside 
A broadside that is being issued by 
the Kester Solder Company, Chicago, 
features a spread picturing the maga- 
zines through which Kester adver- 
tises its products. 


This release is being sent out in 
connection with the company’s pres- 
ent advertising campaign. 


* * * 


Detroit Forging Catalog 

In connection with the introduc- 
tion of “Defco” drop forged con- 
veyor chain, the Detroit Forging 
Company, Detroit, has issued a highly 
illustrated catalog that is full of 
valuable information for buyers and 
users of conveyor chain. 


* * 


Youngstown Sheet and Tube 
Promotes Underwood 

Lawrence H. Underwood, general 
superintendent of the Indiana Har- 
bor plant of the Youngstown Sheet 
and Tube Company, has been made 
district manager for Youngstown in 
the Middle West. 

Mr. Underwood came to the 
Youngstown company in 1915 from 
the employ of the Illinois Steel Com- 
pany. At first he was blast furnace 


* 


superintendent in the Ohio plant, and | 


in 1925 came to Gary. From Gary 
he was transferred to the Indiana 
Harbor plant. 


* *K 


K. W. Atkins Married to 
Memphis Girl 

Keyes W. Atkins, a vice-president 
| of E. C. Atkins and Company, In- 
dianapolis, was married on Novem- 
ber 6 to Miss Eleanor Tracy Mitch- 
ell at the home of her parents in 
Memphis, Tennessee. Mrs. Atkins 
is an active member of the Cotillion 
Club and the Memphis Junior 
League. She is a graduate of Miss 


* 











Plus 


SAFETY 





The “ADVANCE” 
Safety Car Wrench 


automatically ad- 
justs itself to any 
size winding taps 
on hopper bot- 
tom cars— 
SAFEand 
SURE. 


AR 


ON 











GURE winners when they’re sold 
together, Mr. Distributor, the 

“BADGER” Car Mover and the 

“ADVANCE?” Safety Car Wrench 

will net you profits—customer sat- 

isfaction—repeat orders. 

Write for our selling plan. 


gs INDUSTRY XB Co 


Sire 


BUY IT antes THE DIT Thu 


Bretniscton >> 





ADVANCE CAR MOVER CO. 





APPLETON WISCONSIN 
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New and Improved Industrial Products. 














NEW portable polisher is being introduced by 
the United States Electrical Tool Company, 
Cincinnati. A powerful universal motor, for alter- 
nating or direct current, turns the polisher at 900 


r.p.m., and operates on ordinary lighting current 
from any light socket. The tool is ball bearing 
throughout. 





HE Foxboro Company, Foxboro, Massachusetts, 

has perfected an alloy-steel helical spring move- 
ment for its recording gauges. This new gauge 
movement is of one-piece tubing, all steel and all 
welded. The three joints are welded. 





eee J 


XWELD Acetylene Company, New York, an- 

nounces the Oxweld portable tensile testing 
machine, designed to facilitate the testing of welds in 
the field or shop. 











BR pect C. Heintz and Company, Cleveland, has 
designed and perfected a portable vulcanizer 
for repairing and splicing rubber belts. Injuries in 
belts up to 60 inches in width may be repaired in the 
field and permanently vulcanized with this outfit. 
Splices up to 21 inches in width may be made. 





66 HE Sutherland,” 

a new wall clock 
of the synchronous type 
being made by _ the 
Hamilton-Sangamo Cor- 
poration, Lancaster 
Pennsylvania, is a 12- 
inch design in mahog- 
any finish. It is fitted 
with railroad type dial 
and second hand indi- 
cator. It resets and 
restarts in virtually one 
operation from the front of the clock. The Hamilton- 
Sangamo slow-speed motor is one of the outstanding 
features. 





NEW type of 

rotary-stem re- 
ducing or back pres- 
sure regulator for 
high temperatures 
and pressures is now 
being made by Neilan 
Company, Limited, 
Los Angeles. This 
regulator is made 
with a rotary stem 
because it is easier 
to keep tightly packed 
at high temperatures 
and pressures than 
the sliding stem type. 
Special types of 
stufing boxes are 
furnished for every 
different operating 
condition. The valve 
bodies are made 
of high strength 
chrome~-alloy cast 
steel. Many other 
parts are of stainless 
steel. 
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Hutchinson’s School, and of Holton 
Arms School in Washington. 


Mr. Atkins attended the Sheffield 
Scientific School at Yale University, 
and is a member of the University 
Club of Indianapolis, and the Coun- 
trv Club of Memphis. He is a 
grandson of the founder of his 
company, 
a son of the president, 


Henry C. 
Atkins. 





What’s the Answer to This | 


Problem of Distribution? 
(Continued from page 35) 


The local distributor usually has | 
all the standard commodities a plant | 
And usually these items are | 
made by the same manufacturer | 
from whom the plant will order in | 


needs. 


an out-of-town market. 


“Prompt delivery of supplies is of 
vital necessity to an orderly main- 
tenance program. The longer it 
takes to obtain an article, the greater 
the amount that has to be purchased 
and carried in stock as insurance 
against production delays. 


“With the necessary commodities 
in the local distributor’s warehouse, 
users are relieved of investment in | 
space, personnel, and insurance.” 


LLEN G. MEADE, director of 


purchases of the 35 plants of | 


the Continental Can Company, says: 


“The mill supply distributor ren- 
ders an extraordinary service to in- 
dustry. It is now quite possible for 
a plant to reduce supplies inven- 
tories 50%. 


has come to stay.” 


7. Delays which tie up production 
are eliminated. 
any manufacturing business, there 
are always a number of unavoidable 
and unanticipated delays in transpor- 
tation, and changes in production 
schedules causing shortages on one 
or more essential items. In emer- 


gencies, the entire line of production | 
would be tied up if it were not pos- | 


sible to obtain supplies of such mate- 
rial on short notices from the dis- 
tributor. Distributors fill a very im- 
portant place by meeting such emer- 
gencies. Occasionally some part on 
a machine may break at a time when 


that machine is vitally needed. Very | 


the late E. C. Atkins, and | 


The distributor system | 


In the conduct of | 


“CHICAGO Safety Plus” 
Socket Set Screws 





A Consistent Seller 
for Distributors 
“CHICAGO SAFETY PLUS” 


socket set screws are made of se- 
lected alloy steel, carefully heat 
treated to give maximum strength 
and durability. Packed especially 
for distributors. A fast moving, 
quality line that makes distribu- 
tors’ sales efforts well worth the 
while. Steady repeat orders as- 
sured. 


The Chicago Screw Co. 


1026 South Homan Ave. Chicago, Illinois 
“‘Buy It From Your Distributor’’ 


ELECTR 
Baie 





RIC A Fast —— Product 
ABBIT T A Very Broad Market 


No question about it. The distributor who handles 
nickel and copper hardened Thermo-Lectric Babbitt metal 
has the bull by the horns—An A-No. 1 product, an exten- 
sive buying field and a satisfactory profit. There are still 
some good territories open. Write to us concerning them. 





Eight Points of Superiority 


1. Improved Structures 
2. Higher Compression 
3. Uniform Hardness 

4, Extreme Toughness 


5. Greater Safety 

6. Less Wear 

7. Reduced Shrinkage makes for closer 
bond between lines and shell. 

8. Pours with ease; clean, free-running. 











Thermo-Lectric Babbitt is made in electric fur- 
naces under automatic control, and will carry 
great loads at high speeds with a minimum of 
wear. Thermo-Lectric Babbitt is the result of a 
superior process of manufacture, not a change 
in tried and proved formulas. 

| 


| Buffalo Foundry & Machine Co. 


Buffalo, New York 
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MYERS 
WATER SYSTEMS 


Water systems for country and 
suburban homes, farms and coun- 
try estates—for summer cottages, 
hotels, camp sites, service stations, 
parks and golf courses—for cream- 
eries, dairies, centralized schools, 
colleges and sanitariums — for 


mills, mines or factories. 





Dependable styles and sizes to 
fit all conditions up to ten thou- 
sand gallons of water per hour. 


For deep or shallow wells. Opera- 


hand, 


tion by wind, engine or 


motor. 





Fig. 2510 


Information and catalog on request 


THE F. E. MYERS & 
BRO. CO. 
Ashland, Ohio 


PUMPS—WATER SYSTEMS—HAY 
TOOLS—DOOR HANGERS 











| often the distributor is in a position 
| to supply such parts and get the ma- 
chine and the plant back into produc- 
| tion where delay would result in a 


| serious loss. 


E. E. Kretschmer, director of pur- 
| chases, Chicago Rapid Transit Com- 
pany and Allied Roads, says: 

| “Our established purchasing policy 
| is to buy a certain group of main- 
tenance supplies from established 
mill supply distributors. We prefer 
to let the distributor carry our stocks 
of supplies rather than to have 
enormous stocks in our own ware- 
houses, and we are willing to pay 
him for the expense of carrying this 
stock, 

“If we purchased direct on many 
of these items, we would have to in- 
crease our warehousing and stores 
department both as to floor place and 
equipment for storing materials ac- 
cessibly. Our carting expense would 
be multiplied without securing any 
definite advantage, for we would be 
constantly running to the freight de- | 
pot to pick up small shipments of | 
freight. Every shipment would have | 
to be checked several times, where | 
two checkings on an order from a| 
mill supply distributor ends the mat- 
ter. Then also we would have the 
troubles arising from shortages, and 
damaged shipments which would 
have to be adjusted by correspond- 
ence. We would increase our num- | 
ber of orders tremendously. Instead | 
of procuring 20 items on one order, | 
we would have to write out 20 sepa- | 
rate orders. This would mean that | 
we would also have to pay 20 sepa- | 
| rate bills. This multiplication of ex- 
| pense is out of proportion to the} 
| small savings which might be se- | 
cured. | 

“By turning over to the distributor | 
| those jobs on which he is a specialist, | 
| we are able to concentrate on our | 
main problem of providing better | 
transportation.” | 

These facts together with the ex- | 
perience of a number of purchasing 
agents leads us to the conclusion that | 
| distributors are in a position to ren- | 
| der a very worthwhile service to the | 
| purchasing department of any plant, 
| not only on maintenance supplies, but 
| also on many items of supplies and | 
| materials used in production. 
| tributors can give the users the bene- 
| fit of immediate delivery from stock 
| at equal or better prices. 














BRASS &@ BRONZE 
BOLTS—NUTS— WASHERS 


Brass Cap Screws 
—Hex. Hd. 


—from % to 3%” diam. 
Lengths % to 3”. 


S. F. Hex. Brass Nuts 
—from %s—24 to 14—6. 


Brass Washers 

—from No. 3 to No. 34 machine 
screw size and from &% to 1” bolt 
size. 


Brass Wing Nuts 
—from 6—32 to %4—18. 


Just a few items from our com- 
plete line of BRASS & BRONZE 
—Bolts, Nuts and Washers. All 
carried in stock. 


Write for catalog 


H. M. HARPER CO. 
2622 Fletcher St. 
Chicago Illinois 











Dis- | 


| Detroit * 
| Then too, through the efficiencies | 





CUSTOMER SATISFACTION 
BACKS 





INJECTORS 


ONTINUED reliable serv- 
.; ice has built up an ex- 

cellent reputation among 
the 700.000 satisfied users of 
this safety device. You, Mr. 
Distributor, can profit from 
this prestige. 
U. S. INJECTORS utilize raw 
steam to maintain proper 
water level, and take the place 
of boiler feed pumps. 
Let us send you details of 
our distributor plan. 


AMERICAN 


INJECTOR 


COMPANY 








Michigan 
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“Give us a place 
to stand 
...and we will move 


the carth’ 


We haven't yet found a perch 
from which to demonstrate this 
old slogan of ours, but we have 
had many occasions to show 
that the Atlas moves 100-ton 
cars like nobody’s business—and 
100-ton cars are about as large 
as men have been asked to move 
to date. 

The Atlas has the 
Are you selling it? 


APPLETON 
CAR MOVER 
COMPANY 


APPLETON, 
WIS. 





e 


POWER. 













| 


Specializing on Power Trans- | 


‘stock turn-over for distributors. 








arising because the distributor per- | 
forms the same function for a large! 
number of users, it is possible, | 


| through purchases from the distribu- | 


tor, for the user actually to make| 
big savings in his follow-up depart-| 





‘ment on freight and drayage, to- 


gether with a reduction in inventory 


‘and stockroom operations. At the| 
‘same time by patronizing the dis-| 


tributor, users get the benefit of serv- | 
ice which will eliminate expensive 


| 
delays in production. 





And so, as E. H. Reed, director of 
the purchasing department, Electric | 
Auto-Lite Company, Toledo, puts it, | 
“the distributor’s services are ipod, 
ing so much more valuable each year, | 
that he continues to maintain and | 
strengthen his foothold in’ the eco-| 
nomic scheme of things.” | 

| 


mission Products is Profitable | 
(Continued from page 25) 


against $4,569; and electric motors 
$61,300, against $5,333. | 
Specialization has also increased | 
On 
a typical line, for example ball bear- 
ings, the average turn-over of non- 
specialized distributors is 3.67 an- 
nually. Specialization has increased 
the turn-over of ball bearings to an 
average of 7.5 for specialized dis-| 
tributors. A similar increase in turn- | 
over has been obtained by distribu- | 
| 

| 


tors on other lines to which special- 
ized selling has been applied. 





The effect of increased sales and 
turn-over has been to prove to dis-! 
tributors that modernization of in-| 
dustrial power transmission equip- | 
ment is one field in which specialized | 
selling will produce certain and val- | 
uable returns. Consequently, indi- | 
vidual houses plan to extend this | 
sales effort to include additional | 
products, as well as increasing stocks | 
of products which they are now sell- | 
ing by specialization. Sixty-two per | 
cent of the specialized distributors | 
selling electric motors report that | 
they expect to increase both stocks | 
carried and sales during 1931. | 

| 

In discussing the points developed | 
by this survey, several distributors | 
have indicated that the volume se-| 


|cured. from individual lines, such as | 
speed reducers or gears, would not | 

















STEEL TRUCKS 


No. 3020-E Open-Side Steel Truck. 
One end has stationary casters. Other 
end has pivoting casters for easy guiding. 
capacity, 1,200 to 2,000 lbs. Size 30” 


high. 
No. 74-61 Rack Truck 
for handling bulky 
merchandise. Built of 


heavy Angle Steel for 
bed and end uprights. 
Loading space 74” 
long by 18” wide by 
61” high. Over all 
height 73”. 4” 
swivel and 5” sta- 
tionary casters. Riv- 
eted construction. 
Finished olive green 
lacquer. Shipped set- 
up. 


Load 
by 35” 

















No. 24-24-40 Box Truck. MHand-riveted joints. 
Heavy casters, stationary on one end and revolvy- 
ing on other. Load capacity 1,500 Ibs. Size 
24’'x40”x33” high. 
No. 3020-F 
Truck, Stur- 
dily braced 
with sub- 
stantial sized 
casters. 
Heavy sheet 
steel with 
heavy angle 
steel corner 
posts and 
frames. Ca- 
pacity 1,200 
to 2,000 Ibs. 
Size 30” x 
20” x 35” 
high. Made 
in other sizes 
as specified. 
We also manufacture: Work Benches; 


Bench Seats; Tool Boxes; Buses; Cabinets; 
Chairs; Desks; Lathe and Chip Pans; Bar 
Storage Racks; Stools; Waste Cans; Bench 
Legs: Machine Tenders, etc. 


Write for catalog ““C-MS”’ and price list 
No. 501. 


See our 24-page advertisement in the cur 


rent issue of Mitt Suppries Catatoc & 
D1RECTORY. 


ANGLE STEEL 
STOOL COMPANY 


Manufacturers of Angle Steel and 
Sheet Metal Equipment for 
Factory and Office 


Plainwell, Michigan 
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HACKSAW 
BLADES 


Where would the Iron and 
Steel industry be without 
them? Distributors make 
generous profits on Barnes 
Red Arrow Blades, with 
steady repeat business. Get 
details today on Distributor 
Plan. 


W.O.BARNES CO.., 


1297 Terminal Ave. 
DETROIT, MICH. 











SHEET METAL TRUCK 
STYLE 44 





CHASE 


» A Service Line 
that sells >» » » 
ADE under rigid er- 

M vision, CHASE Trucks 


are strongly constructed, 
smooth running and easy to 


handle. Their high quality 
insures dependability and long 
life. 


C HASE products are excep- 
tionally easy for distribu- 
tors and their salesmen to 


sell. 











Send for catalog No. 300 


THE CHASE FOUNDRY & MFG. CO. 
COLUMBUS, OHIO 


Manufacturers of Roller Bearing Trucks and 
Industrial Cars of all kinds 


| tact 
| of sales nor the profits obtained from | 


produce sufficient profits to justify 
specializing on these lines. This point 
has been taken into consideration, 
and the recommendation of distribu- 
tors who have been successful in 
specialized selling is based upon the 
f that while neither the volume 


| selling one line alone would justify 


| . . . | 
specialization ; the volume and prof- 


| its gained from the entire group of 


transmission products make it pos- 
sible to carry on a comprehensive 


| specialization program successfully, 
| provided the salesman is thoroughly 


informed on the correct application 


| of those products, and has a broad 


| men 
| about application of products to in- | 


| group of affiliated items to sell. 


Because modern power transmis- 
sion products involve technical prob- 
lems of application, distributors and 
salesmen have often hesitated to 
make recommendations to buyers. 
Manufacturers of these products are 
rapidly becoming aware of the ne- 
cessity of arming distributors’ sales- 
with adequate information 


| dustrial problems, and it is now pos- 
| sible to secure simplified data which 


will enable salesmen to select, with | 


a minimum of difficulty, the proper 
products for use on each type of in- 
dustrial service. Distributors who 
are having difficulty with problems 
of application of modern products, 
should get in touch with manufac- 


turers who can provide them with 
| sufficient information. 


The present situation on 


portunities for distributors. 


reduce power transmission costs. 


Users need and want these products. | 
Manufacturers, on the other hand, | 


want and need distribution for these 


| products. 


Specialized selling has been proven 
practical and profitable. Whether or 
not these profits exist for every dis- 
tributor depends upon the ability of 
each distributor’s salesman to meet 


| the requirements of individual buy- 
| ers. Every buyer wants lower power 


| 
| 
| 
| 





transmission costs and will consider 
installation of products which will 
bring the desired results. 
Distributors who set up methods 
for carrying forward a progressive 
selling program, based upon selling 
economy in maintenance and produc- 
tion costs, will secure a substantial 
return in increased sales and profits 


PP ggg | uring 1931. 


power | 
transmission lines holds unusual op- | 
New | 
products have been developed which | 


ARM +> HAMMER 


“Wrot Tron Anvils 


| 
| CRUCIBLE STEEL FACE 


TR I TENS 
- are 





Sold Through 


Distributors 


Prompt Shipments 
Made from Stock 


COLUMBUS ANVIL AND 
FORGING CO. 


Main Office and Plant 
115-129 FRANKFORT STREET 
COLUMBUS OHIO 


General Forgings 
of Wrought Iron and Steel 














TESTED 


Davis AutomaticValve Specialties 
have been proved accurate and 
thoroughly dependable in every 
form of pressure regulation by 
years of satisfactory perform- 
ance.The simplicity and effective- 
ness of design is responsible for 
this performance and creates 
wide acceptance. 


Most distributors find the com- 
plete Davis line a profitable one 
to handle. 


DAVIS REGULATOR COMPANY 
2544 South Washtenaw Avenue 
CHICAGO - ILLINOIS 














MS12—Gray 
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Seay 


Socket 
Head 








SET SCREWS 


Headless Set Screws 


(In Machine Screw Sizes) 


Special Screw Machine 
Products Made to Order 


Send Us Your Inquiries 


ECONOMY MACHINE 


PRODUCTS COMPANY 


5214 Lawrence Avenue 
Chicago, illinois 








When Mr. S. Claus 
Sends His Bill 


It’s not so hard to pay out cold 
cash when you know where more’s 
to come from. The 
Dayton Safety Lad- 
der brings the cash 
in fast. It’s just 
naturally a best-sell- 
er. Priced for profit ; 
nationally adver- 
tised. Sizes 3 to 16 
feet. 


Full information about 
still-open, big sales 
territory from Dept. 
MS-12. 


The Dayton Safety Ladder Co. 


121-123 W. Third St. Cincinnati, Ohio 














DAYTON 


Safety Ladder 


(Patented) | | 





(eg cond, 93) | 


Merchandising Committee 
Authorizes Plan for 
Going Ahead 


(Continued from page 19) 


The cost of the research program is 


not to exceed $5,000. 


Following the report of the re- 
search committee, the following reso- 
lutions were adopted concerning the 
future activities of the advertising 
committee : 


1. That the Reed G. Landis Com- 
pany, Chicago, be engaged at once. 

2. That a campaign, not to exceed 
$3,000, to prospective subscribers 
be launched to obtain additional sub- 
scriptions. 


3. That an advertising . program 
including proper media and copy, 
based on facts already obtained from 

















the Research Committee, be prepared 
for publication not later than Febru- 
ary. The advertising program, of 


| funds available. 


| EFORE the committee  ad- 

journed it was decided to hold 
| the next meeting at the Signal 
Mountain House, Chattanooga, Ten- 
nessee, on Monday, February 9. This 
next meeting should be a most con- 
structive one for considerable prog- 
ress on research and advertising will 
have been made by then. 





| The following committee members 
| and guests were present at the Cin- 
| cinnati meeting: F. M. Archer, C. 
| A. Channon, H. R. Ireland, D. W. 
McAllen, A. E. Paxton, J. L. Pitts, 
L. G. Puchta, R. W. Procter, R. K. 
Hanson, H. W. Barclay, Reed G. 
Landis, A. M. Morris, B. P. Mast, 
M. O. Lokensgard, Merritt Lum, and 
D. C. Jones. 





What Is Salesmanship? 


(Continued from page 38) 


“Smith you are always harping on 
the lack of salesmanship in this field. 
I have been taking orders for mill 
supplies for over 15 years, and, now, 
I am asking you how I can learn to 
sell mill supplies.” 


My reply to this man was to quote 
the advice of an old college pro- 
fessor, that “the way to learn to 
remember is to remember.” The way 
to learn to sell is to try to sell and 
keep on trying. 





course, is to be in keeping with the | 








| 
| 
| 















DISTRIBUTORS 
HERE IS A FAST SELLING 
AND PROFITABLE 
LINE 


Ball Bearing 
Portable Electric 
Blower 


The new “Marvel” Model 
No. 2 Air Cooled Ball 
Bearing Blower outfit for 
$45 list. Designed espe- 
cially for all classes of 
industrial use and in big 
demand by your custom. 
ers for blowing dust and 
dirt out of machinery, 
motors, generators, 
switch boards, looms, etc. 
Liberal aes and fast 
turn ove 
ye ‘Ne. 
$60.0 








3 Sells for 


Electric 
Blower 
Company 


352 Atlantic Ave., 
Boston 9, Mass., 
U.S. A. 











A Complete 
Metal Service 
for Distributors 


Distributors selling our bear- 
ing metals are not required to 
look to several sources to se- 
cure the different grades that 
a supply house must be ready 
to furnish. 

A glance at the list of our 
products shows its complete- 
ness. Other formulas _re- 
quired will be made to specifi- 
cation, enabling distributors to 
satisfy every customer, what- 
ever his requirements may be. 


Ask for booklet, “Concerning 
Frictionless Metals” 


Frictionless Metal 
Company 


1458-60 Collins St. - St. Louis, Mo. 





“Frictionless” Metal 

Nickel Genuine Metal 

Genuine Babbitt (Gov. Formula) 
Copper Hardened Metal 

Industrial Metal 

Nos. 1, 2, 3 and 4 Hardware Grades 
Special Formulas 

Solder. 
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BUSINESS TIPS 


ABILENE, KANS.— United 
Light and Power Co. will build a 
one-story, 40x 100 ft. and 48x 140 
ft. automobile service building, gar- 
age and repair shop, at an estimated 
cost of $40,000. 

* ok * 

AIKEN, S. C.—Board of Public 
Works has plans for extensions and 
improvements in municipal electric 
light and power plant, to include in- 
stallation of additional equipment. 


Engineer is Burns and McDonnel 
Engineering Co., Interstate Bldg., 
Kansas City, Mo. 


* * x 


AMHERST, WIS.—L. A. Han- 
son, clerk of the village, closed bids 
Nov. 28 for new pumping station, 
25 x 36 ft. Station will require two 
300-400 gal. per min. centrifugal 
pumps with industrial gas engine 
drive. Consulting engineer is W. G. 
Kirchhoffer, Madison, Wisconsin. 

* Ok Ok 


AUGUSTA, ME.—Augusta Mo- 
tor Sales Co., Powhattan St., will 
build a 2-story, 70x 100 ft. service 
garage on State St., at an estimated 
cost of $50,000. Architect is Edwards 
Sales Co., 443 Congress St., Port- 
land. 

. 8 

BALTIMORE, MD.—Crown 
Cork and Seal Co., Highlandtown, 
plans to rebuild part of plant recently 
destroyed by fire. Plant included 
one-story grinding unit and storage 
and distributing plant. Loss estimated 
over $100,000. 


* *K * 


BEAVER DAM, WIS.—Foundry 
of F. Rassmann Mfg. Co., which 
was damaged by fire on Nov. 12, will 
have to be completely rebuilt. 

* 2 2 


BILLINGS, MONT.—A. N. 
Eaton Metal Products Co. will build 
new one-story plant, primarily for 
production of steel culverts for 
roads, to cost about $30,000 with 
machinery. General contract has 
been awarded to Frank Jacoby, Bill- 
ings. 

x Ok Ox 

BRIDGEPORT, CONN.—Moore 
Special Tool Co. will build a 35x 70 
ft. addition to plant, at an estimated 


New Factories and Additions, 
Under Way or Contemplated, 
Which Carry Sales Possibilities 
for the Distributor of Industrial 
Supplies and Equipment. 








cost of $15,000. Machine shop equip- 
ment will be purchased later. 
* ¢ @ 

BUFFALO, N. Y.—Buffalo Auto 
Spring Co., Inc., has leased part of 
building now being built at 1450 
Michigan Ave., and will establish 
plant for automobile spring produc- 
tion and repair. This company was 
recently organized. 

* * 

CHICAGO, ILL.— Howe Mfg. 
Co., 219 St. Johns Court, has leased 
a one-story building, 50 x 108 ft., 
for expansion. 

+“ 9 

CINCINNATI, O.—Kentucky 
Chemical Mfg. Co. has plans for 8 
one- and two-story units, to .include 
power house, for manufacture of in- 
dustrial chemicals. Project will cost 
over $100,000 with machinery. Harry 
Hake, 2400 Gilbert Ave. is the archi- 
tect. 

x * x 

CLEVELAND, O.— Cleveland 
Trencher Co., 20100 St. Clair Ave., 
has let general contract to George 
L. Craig, Inc., 4614 Prospect Ave., 
for one-story addition for storage 
and distribution, to cost about $30,000 
with equipment. Architect is Paul S. 
Schmidt, 4500 Euclid Ave. 

* * « 

COLUMBUS, O.—Bids on gen- 
eral contract have been asked by 
Kroger Grocery and Baking Co., 457 
Cleveland Ave., for 2-story addition 
ie power plant, to cost over $50,000 
with equipment. 

* * 

DETROIT, MICH.— General 
Hydro Carbon Co. has plans under 
way for initial unit of new plant in 
Ecorse district, to cost over $65,000 
with equipment. Company repre- 
sentative is Alvon F. Traxler, 918 
Buhl Bldg. 

* *. * 

FT. WAYNE, IN D.—Fisher 
3rothers Paper Co., 118 W. Colum- 
bia St., has plans for a new 3-story 


and basement factory, 35 x 150 ft., to 
cost over $65,000 with equipment. 
A. M. Strauss, Cal-Wayne Bldg., is 
architect. 

* * * 

FREEMANS POINT, N. H— 
Atlantic Gypsum Products Co. plant 
was recently destroyed by fire with 
loss close to $100,000 including equip- 
ment. Company plans to rebuild. 

-* * 

FRESNO, CAL.— Fresno Con- 
sumers Ice Co., 702 P St., will re- 
build part of ice-manufacturing plant 
recently destroyed by fire, to cost 
about $40,000 with equipment. Gen- 
eral contract has been awarded to 
W. W. Williamson, 320 Market St., 
San Francisco. 

* * x 

GALION, O.—Hayes Body Corp., 
Grand Rapids, is closing arrange- 
ments for purchase of Central Ohio 
Steel Products Co., manufacturer of 
steel truck bodies, steel burial vaults, 
etc., and will operate as a subsidiary. 
Hayes corporation plans bond issue 
of $1,000,000 to provide for purchase 
and expansion. 

*K 1K * 

HANOVER, PA.—Eastern Valve 
Co. plans operation of local factory 
for manufacture of valves and kin- 
dred engineering specialties. This 
company was recently organized by 
J. V. Emig, Hanover, and associates 
with a capital of $30,000. Frank 
Drais, Highland Township, Adams 
County, Pa., will be one of the heads 
of the new company. 

* * x 

HOLLYWOOD, FLA. — Holly- 
wood Machine and Iron Co. plans to 
rebuild part of plant recently de- 
stroyed by fire, with loss over $50,- 
000, including equipment. 

; ¢ 2 2 . 
INDIANAPOLIS, IND.— Mars 
Hill Wood Products Co. has taken 
over two factory buildings in Mars 
Hill section, totaling about * 20,000 
sq. ft. floor space, for production of 
battery trays for railroads and kin- 
dred specialties. This company is 
newly organized. James A. Daugherty 
is president, and H. J. Davry, Jr., 
vice-president and general manager. 
‘es 

JERSEY CITY, N. J.—Board of 
City Commissioners, City Hall, is ar- 
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ranging for 3-story and basement 
power plant and mechanical laundry, 
40 x 63 ft., to cost over $85,000 with 
equipment. General contract has 
been awarded to Auf Der Heide Con- 
tracting Co., 443 Sixteenth St., West 
New York, N. J. John T. Rowland, 
30 Journal Square, Jersey City, is 
architect. Frank Sutton, 140 Cedar 
St., New York, is mechanical engi- 
neer. 


es 
JOHNSTOWN, PA.— Baltimore 
and Ohio Railroad Co. has bought 
city block as part of site to be used 
for new freight terminal with storage 
and distributing units, mechanical- 
handling and other equipment to cost 
over $250,000. Company engineering 
department is in charge. 
.* s 
LEXINGTON, KY.— Board of | 
Trustees, University of Kentucky, | 
will build a new 2-story farm engi- | 
neering building, with two one-story 
wings, to cost about $75,000 with | 
equipment. Hugh Meriwether, De- 
partment of Buildings and Grounds, | 
is architect. | 


| 
| 
* *K * 


MILWAUKEE, WIS—A. E. 
Martin Foundry and Machine Co., 


BOLTS 
NUTS 


SCREWS 


A COMPLETE AND DEPENDABLE LINE 
AT THE RIGHT PRICES 
EXCEPTIONALLY PROMPT SERVICE 


76 YEARS ARE BACK OF EVERY PIECE PRODUCED 











CLARK BRosoLr (0 , 


Black Ave., Milldale, Conn. 





1521 W. Bruce St., plans to rebuild | 
unit of gray iron foundry destroyed | 
by fire on Nov. 8 at a loss of $40,000. | 
Company specializes in motorcycle | 
and airplane engine castings. | 

+. * 


MT. VERNON, ILL.—Mt. Ver- 















The Wolves of Lenox 
How their name spread the width and 
breadth of land. In fearsome chorus of 
barks and savagely snapping jaws they 
broke from the Highland forests of old 
Scotland and rushed with the speed of the 
wind down thru pastured flocks. Noth- 
ing stood before their super strength, 
speed and clean cutting teeth—when the 





non Tube Sign and Mfg. Co., Second 

















Wolves of Lenox were on the job! 








and Watson Sts., plans operation of 
local factory for manufacture of elec- 
tric signs and displays. This company 
was formed recently with a capital of 
$30,000. L. L. and R. E. Benoist 
head the new organization. 
* * | 
NEWARK, N. J.— Starrett In- 
vesting Corp., 101 Park Ave., N. Y., 
will award erection contract to Star- 
rett Bros. and Eken, Inc., for a 20- 
story industrial building for light and 
heavy manufacture on Ogden St., to 
cost $8,500,000. Part of structure 
will be designed for storage and dis- 
tributing service, with mechanical- 
handling facilities. Yasuo Matsui, 
101 Park Ave., New York, is archi- 
tect. 


K 








* * x 


NEW ORLEANS, LA.—A new 
trades school for colored students, to 
cost more than $300,000 with equip- 
ment is to be erected by Orleans 
Parish School Board. Plans are also | 
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‘Popularity that 
Assures Greater 
HACK SAW Profits! 


Popularity that has spread to 
every corner of the land—a de- 
mand for “the tools in the 
plaid box”—from shops and 
men to whom hack saw blades 
of super-strong, quick cutting 
and long lasting qualities are 
essential. : 
Stock up on Wolves of Lenox. 
Watch your profits shoot up too. 
Our special sales plan will hel 
you get these blades started in 
your territory. Write for par- ; 
ticulars today. 
The Tools in the Plaid Box 


American Saw & Mfg. Co. 


Springfield t= Mass. 
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GROBET SWISS 
FILES 


Here is a file with a 
widely established rep- 
utation—GROBET 
SWISS FILES 
satisfy the most 
discriminating 
workmen 


for these files are 


backed by 
a century of 
manufacturing 
experience. There 
can be no mistake 
in your selection of 
GROBET SWISS 
Ww FILES. 

A complete stock is on hand 

to meet your requirements. 





GROBET FILE CORPORATION 
OF AMERICA 
PARK PLACE NEW YORK CITY 











IN 1931 


GENUINE 
HETTRICK 
STITCHED CANVAS 
BELTING — 


Should be one of your fast 
selling lines! There are special 
sales opportunities in all seasons 
on HETTRICK STITCHED 
CANVAS BELTING.  Re- 
member this — you gentlemen 
of the front line — salesmen 
for up and doing Mill Supply 
Distributors. 


See our page (156) in 
Mill Supplies Catalog and 
Directory, then write us 
for complete information. 


THE HETTRICK MFG.CO. 
Summit and Magnolia Sts. 
TOLEDO, OHIO 











|being considered for a new voca- 
|tional school center for white stu- 


‘dents on former site of Presbyterian 


| Hospital, to cost over $250,000. 
| es | 
| OKLAHOMA CITY, OKLA.—| 
| Fluid Packed Pump Co., 29th and 
|Santa Fe Sts., South, will build| 
| 2-story storage and distributing plant | 
ito cost about $25,000 with equip- 
iment. General contract has _ been| 
|awarded to Harry Reynolds Con-| 
| struction Co., 636 E. Seventh St. 

| * *K ok 

| ORLEANS, NEB. — Western} 
| Public Service Co., Scottbluff, Neb., | 
|plans a new steam-operated electric | 
power plant to cost about $100,000) 
| with machinery. Company also plans | 
|to erect high-tension line from Or-| 
‘leans to Holdrege, Neb., to cost| 
| about $40,000. | 





* * * 


| PEKIN, ILL—oO. L. Cotting- 
ham, 420 Elizabeth St., will build a} 
one-story, 70x95 ft. garage, at an 
estimated cost of $40,000. Contract 
has been awarded. 

ok * * 





Olsen Testing Machine Co., 500 N. 
12th St., will build one-story addition | 
to be used in part for storage and| 
i distribution, to cost $69,000 with 
equipment. General contract has been | 
awarded to Franklin M. Harris and | 
|Co., 1520 Parrish St. George S. 
|Idell, Corn Exchange Bldg., is archi-| 
| tect. 





* * * 


PONTIAC, MICH. — Varnish | 
|Enamel Paint Co., 555 Going St.,| 
was recently organized with a capital | 
of $100,000 and plans operation of | 
| local paint and varnish factory. John | 
|G. Wood is head of the company. 
i = 

POUGHKEEPSIE, N. Y.— 
Waterproof Super Metal Products 
Co., Inc., will operate local plant for 
manufacture of line of metal goods. 
This company has just been organ- 
ized by John R. Phillips, 194 Wini- 
kee Ave., and associates, with capital 
of $250,000. Lizern L. Snyder, | 
Poughkeepsie, is interested in the| 
company. | 





+ + & 


PUEBLO, COLO.—International 
Rubber Co., Denver, has asked bids 
on general contract for a new plant 
at Pueblo to cost close to $175,000. 
Additional equipment will be pro- 
vided for increased output. Company 








Reduce 
Labor 
Costs 


Because the flux 
is right in the 
core, you elimin- 
ate one operation 
in every sheet 
metal job by using KES- 
TER Flux-Core SOLDERS. 
Beside reducing labor costs 
you make a definite saving 
in time and material—with- 
out in any way sacrificing 
quality. 

There is a specific KESTER 
SOLDER for every indus- 
trial soldering need. The 
complete line includes 48,- 
000 flux-core solders in ad- 
dition to many bar and wire 
forms. Our Research Labor- 
atory is at your command 
—to help you solve your 
soldering problems. Sam- 
ples on request. 


a. Insist on KESTER. 
KESTER SOLDER COMPANY 


4215 Wrightwood Ave. 
Chicago 
Incorporated 1899 





























| PHILADELPHIA, PA.—Tinius| = 








ARPLYS 
V SHAFT 


Lushai 
'B ULL 





Applied with the bare hands—No tools 
of any kind required—Installed or re- 
moved six times as quickly as ordinary 
types—Positive connection between 
shafts afforded—Strongly made of semi- 
steel, and accurately machined — Pat- 
ented design which employs no bolts, 
screws, keys, pins or other projections 
that might cause accidents—“Bull Dog” 
Couplings are used exclusively in many 
of the leading industrial plants of the 
country. ; 


Standard sizes for shafts from 1-1/16 
to 4-11/16 inches, with special sizes or 


| reducing couplings to order. 


_ Bulletins and distributor’s proposi- 
tion on request, 


HURON INDUSTRIES, INC. 
ALPENA, MICH. 
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Cannot work loose be- 
cause they are cast on. 


No need of fussing and 
filing to make replace- 
ment jaws fit with Yost 
Vises because the steel 
jaws last as long as the 
vise, and that’s years. 


ELL YOST FOR 
ATISFACTION 


Yost Mfg. Co., 
MEADVILLE, PA. 

















DISTRIBUTORS 


Sell Your Trade 


£LL5 


ROLLER 
BEARING 


HANGERS 





AND YOU 
g) SHU. THEM 

AW) SATISFACTION 
14 

YS 


Xe 


“ROLLERINE”’ 


For Lubrication of 
Roller and Ball 
Bearings. Has Given 
Excellent Service for 
Years. Tell Your 
Trade About It. 


“0 


Royersford 
Foundry & Machine Co. 


Royersford, Pa. 

















plans to move to 


Pueblo. 


Denver plant 


* * X 


ROSEBURG, ORE.—Oregon 
Hardwood Lumber Co. plans to build 
a complete saw mill, planing mill and 
factory. 

$9 © 

SACO, ME.—York Mfg. Co. will 
install electrical power equipment 
and machinery in connection with 
expansion and improvements at cot- 
ton mill to cost over $500,000. This 
company is operated by New Eng- 
land Public Service Co., 131 State 
St., Boston. 

eu a 

ST. LOUIS, MO.— Flexwood 
Co., 919 North Michigan Ave., Chi- 
cago, is having preliminary plans 
prepared for the construction of a 
veneer factory at Clara Ave. and 
Terminal Belt Line, at an estimated 
cost of $250,000. Company can be 
reached by addressing R. E. Pickrel, 
4025 Clara Ave., St. Louis. 

* ok x 

SAINT MARYS, PA.—Speer 
Carbon Co. will make a one-story 
addition, 80x 120 ft., to cost about 
$35,000 with equipment. General 
contract has been awarded to Rogers 
Structural Steel Co., Corry, Pa. 

eve 

SAN BENITO, CAL.—Atchison 
Produce Co., 595 Sam Houston 
Blvd., will build a new one-story 
packing plant, 50x 200 ft. with cold 
storage facilities, to cost over $75,000 
with equipment. Bids on general 
contract have been asked. 

a 

SAN DIEGO, CAL.—Bureau of 
Yards and Docks, Navy Dept., plans 
to build a metal aircraft structures 
shop. 

es @ 

SEATTLE, WASH. — Publix 
Garage, Inc., has asked bids on gen- 
eral contract for a 5-story and base- 
ment automobile service, repair and 
garage building, 116 x 120 ft., to cost 
$175,000 with equipment. Architects 
are Schack and Young, Central Bldg. 

es 3 

SOUTH BEND, IND.—South 
Bend Bait Co., manufacturer of fish- 
ing tackle, reels, etc., will build one- 
story addition, 100x 100 ft., to cost 
over $65,000 with equipment. Gen- 
eral contract has been awarded to R. 


Sollitt and Sons, 518 E. Sample St. 
SS 


SWAINESBORO, GA. — Coca- | 


Cola Bottling Co., Atlanta, has plans 








| <€ 
| 
| 
| 


| 1451 Central Ave. 


Wire Brushes for every 
Heater or Boiler 


J WORCESTER HN 
' FLUE-BRUSH 





SERA EER ON 
Watcsy by May 
AERIS 





\, 2 “A \ \ ‘ RAN 


Boiler Tube Cleaners— 
Sectional and House Heat- 
ing Flue Brushes. 


Write for samples and 
prices on this economical 
and efficient line. 


WORCESTER 
BRUSH & SCRAPER CO. 


34 Austin Street Worcester, Mass. 














Copper Tubing 


Seamless. Sizes—from 75 to 1% 
in, O. D. any gauge. 


Brass Tubing 


Seamless. Sizes—from ys to 144 
in. O. D. any gauge. 


Aluminum Tubing 


Seamless. Sizes—from 7; to 1144 
in. O. D. any gauge. 


Coils and Bends 


—all shapes and sizes which use 
tube from 3; to 144 in. outside 
diameter, any gauge. Unbrazed 
lengths up to 100 feet. 


Fabricated Parts 
and Complete 
Assemblies 


—manufactured to your specifi- 
cations. Send your blue prints 
for prices. 


WOLVERINE 









Detroit, Mich. 





116 


MILL SUPPLIES 








REGRINDING 


Yo VALVES 


that help 
you make 
new sales 





RODUCTS like Williams Re- 
grinding Valves, containing 
every desirable sales feature, help 
you make new and more sales. 
Low cost of operation, safety, 
and dependability help you secure 
repeat orders. 


Let us hear from you today. 


THE 
D.T. WILLIAMS VALVE CO. | 


CINCINNATI, 








| Lockwood Green Engineers, Inc., 100 
} E. 42nd St. 


| and engineer. 


| 


| to gasoline refinery 
about $50,000 with equipment. 
| * 


OHIO | | 


| for new 2-story plant with installa- | 


| handling equipment, etc., to cost over | 


| Supply Co., 


77) 


| municipal electric light and power 


tion of automatic bottling machinery, | 


$40,000. Pringle and Smith, Norris | 
Bldg., Atlanta, are architects. 
. © & 

TRENTON, N. J.—Bids have 
been asked by Trenton Potteries Co., 
N. Clinton and Ott Sts., on general 
contract for a one-story addition, to 
cost over $45,000 with equipment. | 





Permanent 
Business 


Your men need sell Vincent's but once. 
The satisfaction they give keeps them sold. 

And the price is right— with a good 
profit for you. 

a san packaged. 
We believe in the mill supply distribu- 
nd sell only through him. 


New York, is architect 


* 


TULSA, 


* * 


O K LA.—Plumbers’ 
323 W. First St., will 
build a one-story and basement stor- | 
age and distributing plant, with pipe | 
and mechanical shop, 50 x 165 ft., to | 
cost about $25,000 with equipment. | | tor a 
General contract has been awarded to | 
Patterson Steel Co., 

x 

VENTURA, CAL. — Standard 
Gasoline Co. plans to erect addition 
No. 2 to cost 





The Vincent Steel Process Co., 
2434 Bellevue Ave. 
Detroit, Mich. 
HIGH 


*Uincentz, 


hin 


Write for our proposition. 
| 
| 

* | 

| 


* x 





oard of City 
| Trustees, will soon select engineer to 
prepare plans for a steam-operated 

















plant, to include transmission and 

distributing system. Bond issue of || GUARANTEED 
$3,900,000 has recently been ap- |] tg contain 
proved. City engineering | depart- || no Resin 

ment will supervise erection and | 


most of equipment purchases. | 
‘ * 


se 
ok 


WAR, 


voted for $175,000 for a new high 
| school for Big Creek Consolidated 


W. VA.—Bonds have been | 





Smith-Courtney Co. 
Richmond, Va., sold 


ninety gross of 





TOLEDO HORSES 
SELL FAST 


Contractors, roadbuilders, foun- 
dries, machine shops, garages, fac- 
tories—all buy this rigid, strong, 
indestructible horse. Show it— 
demonstrate it—you’ll find it a 
quick seller, a good _ repeater. 
Comes folded compactly in strong 
carton. Eight heights—18 to 60 
in. Ask for prices and discounts. 


ToLepo Presseo Steet Co. 
TOLEDO, OHIO 

| SE eee 
ae aoam a x 


vay 





| School District. It is planned to in- 
| stall manual training equipment. 


| mington Packing Co., 
| build 
| recently destroyed by fire, to cost 
| over $50,000 with equipment. 


|; Thomas Mulcare, Inc., 


| Ice and Ice Cream Co., 


2-story 
| ating and ice cream plant, 


| tect and engineer. 


| 

| 

| WIZARD in 1929 

| Not a Single Consumer 


is on Our Books 
That means that our distribu- 
tion is 100% through the sup- 
ply trade. 
Many jobbers in the U. S., 
England, Canada and the 
Philippines are getting good 


* Ok Ox 

WILMINGTON, MASS. — Wil- 
Inc., will re- 
3-story meat-packing plant 
Gen- 
eral contract has been awarded to 
66 Western 


Ave., Brighton, Mass. | results from our system of 
* 9 6 || mailing samples of WIZARD 
WICHITA, KANS. — Steffen’s |] to their customers. The plan 


First Na- 
tional Bank Bldg., has plans for a 
and basement ice, 


will work as well for you as 
for them. 


refriger- 
90x200 
ft. Estimated cost is over $200,000 
including tanks, conveying and other 
equipment. C. G. Schoelch, Syndi- 
cate Trust Bldg., St. Louis, is archi- 


Write for our proposition. 


RICHMOND BELT DRESSING 


MFG. CO.. Inc. 
Richmond, Va. 
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The MARION Dolly 


—a good repeater 


Handles boxes, barrels, crates, rolls, 
clumsy and odd shaped packages up 
to 4000 pounds. Strong as a bull, it’s 
as agile as an eel in difficult aisles. 
It turns on a dime—stays put while 
one man loads and unloads. 

Every plant’s a prospect—and when 
they buy one they usually buy more. 
Hundreds are in use. 


The margin of profit is attractive. 
Write us today for our dealer prop- 
osition and descriptive literature. 


Marion Malleable Iron Works 


920 Miller Ave., Marion, Ind. 


Made in 6 models- 


low wheel, high wheel 
and flat top 


a model for every purpose. 




















MONARCH 
Ball Metal 
The Steel Process Babbitt 


PRODUCT that sells for 

the Distributor, backed by 
a policy that provides him with 
absolute protection. 


LL users of babbitt know 

MONARCH BALL Metal. 
Selling problems are elimin- 
ated. 


There is a Demand. 
There is a _ Profit. 


Witt you Capitalize on 
it? 


MONARCH METAL COMPANY 
Established 1895 
119 S. Lincoln St., Chicago 








| 
| 
| 
| 


We Buy 80% of Our Supplies 
From Distributors 


(Continued from page 16) 


him on important calls, so we can 
learn the technical advantages of 
| products as applied to our particular 
requirements. 


After a standardization plan is ap- 
proved, we consider the proposals of 
industrial distributors. We usually 
make arrangements by contract, to 
cover requirements for six months. 
Since we know approximately what 
volume of products will be consumed 
during this period, we can show the 
distributor the amount of business 
which he can expect. After we have 
arrived at a satisfactory agreement, 
we place our orders in a routine fash- 
ion, thus eliminating a lot of selling 
expense for the distributor, as well 
as considerable purchasing expense 
for ourselves. 


HE important thing to be un- 
"hl heel in connection with our 
method of purchasing is that the sys- 
tem is progressive in nature. It does 
not close any sales opportunities to 
progressive or specialized distrib- 
utors. In many cases, it makes it dif- 
ficult for a distributor to get business 


| when he is not able to show us prod- 


| vantage. 


ucts which have a definite service ad- 
This disadvantage, however, 


| is more than offset by the fact that 
| it enables us to give full and proper 
| consideration to distributors who spe- 
| cialize in selling products with which 


superior performance can be ob- 
tained. For such distributors, our 
procedure offers definite advantages, 
because it eliminates unnecessary 
confusion resulting from considera- 
tion of low prices as the only basis 
for purchasing. Through progressive 
steps, taken month by month, it is 


| possible for distributors to aid us in 


| low. 


| which the consideration of efficiency | 
or performance, 


maintaining modernized production 
and maintenance methods through 


the use of new and improved tools, | 


supplies and equipment which will 


lower costs and increase efficiency of | 


plant operation. Modern methods of 


production, as well as modern meth- | 


ods of purchasing, indicate a clearly 
defined path for distributors to fol- 
It appears to us to be the path 
of offering specialized service in 
rather than low 
price is the true index of merit. 








THEIR 
EXTREME 


SIMPLICITY 


MAKES THEM EASY TO SELL 





Class B. 
Class C. 
Sidelug. 


1 to 20 Ibs. 
20 to 70 lbs. 
40 to 150 lbs. 


Distributors and their salesmen will find 
Nason Time Tested Traps and other spe- 
cialties increasingly profitable to handle. 
Write us for catalogs and other sales helps 
we are prepared to offer. 


NASON MFG. CO. 


71 FULTON ST., NEW YORK CITY 


NASON 


TIME-TESTED SINCE 1841 


STEAM TRAPS” 


KEEP UPKEEP DOWN 














‘‘Gold Medal’’ 
SAFETY 





Ge se 
3 

a 

e 

~ 

° 


Platform Ladder 


Heads this 
Standard Line: 


Safety Extension Tres- 
tles 

Featherweight Stage 

The “Underwriter” 





Step Ladder 
Broad enclosed Portable Telescoping 
platform. Hard- Tower 
wood top a be 
handy tool- Safety Extension 
rack. Light and Ladder 
strong con- . 
caatiet: New Single Ladder 
Write us for Safety Ladder Feet 


full details. 

“Gold Medal” Safety Exten- 
tion Trestles. Safely adjusta- 
ble to various working heights. 


Easily transported. Comgaety 
stored. 














Listed as 
Standard 


writers’ 
Labora- 
tories 





THE PATENT 
CHICAGO 
1550 Dayton St. 


seems co. 
EW YORK 
sez Sherman St., 
L. I. City 
Boston Atlanta Philadelphia St. Louis 
Pittsburgh Dallas San Francisco 
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BUY ADVERTISED PRODUCTS 


A Classified Index to the Products of Advertisers in This Issue 


Index to Advertisements on Page 128 
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ANVILS 
Columbus Anvil & Forging Co. 
Yost Mfg. Co. 

APRONS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Chas. A. Schieren Co. 


ARBORS 
Brown & Sharpe Mfg. Co. 
Cleveland Twist Drili Co. 
Morse Twist Drill & Machine Co. 
Whitman & Barnes, Inc. 


AWLS 
Goodell-Pratt Co. 

BABBITT METALS 
Buffalo Fdy. & Machine Co. 
Dodge Manufacturing Corporation 
Frictionless Metal Company 
Monarch Metal Co. 


BARRELS, TUMBLING 
Royersford Foundry & Machine Co. 
BARROWS 

The Fairbanks Company 


BEARINGS, BALL AND ROLLER 
S K F Industries, Incorporated 


BEARINGS, SHAFT, BABBITTED 

Bond Foundry & Machine Co. 

Lodge Manufacturing Corporation 

a Foundry & Machine Co. 
Wood’s Sons Co. 


parsed SHAFT, BALL 
Chicago Pulley & Shafting Co. 
S K F Industries, Incorporated 
T. B. Wood's Sons Co. 


BEARINGS, SHAFT, OILLESS 
Arguto Oilless Bearing Co 
BEARINGS, SHAFT, ROLLER 
Bond Foundry & Machine Ca. 
Dodge Manufacturing Corporation 
Royersford Foundry & Machine Co. 
S K F Industries, Incorporated 
BELT DRESSING 
E. C. Atkins & Co. 
Chicago Rawhide Mfg. Co. 
Joseph Dixon Crucible Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Richmond Belt Dressing Mfg. Co., 


Inc. 
Chas. A. Schieren Co. 
BELT FASTENERS 
The Bristol Company 
Clipper Belt Lacer Company 
Flexible Steel Lacing Co. 
Safety Belt Lacer Co. 

BELT LACINGS, LEATHER 
Chicago Rawhide Mfg. Co 
Graton & Knight Co. 

Geo. Rahmann & Co. 
Chas. A. Schieren Co. 
BELT SHIFTERS 
T. B. Wood’s Sons Co. 
BELT TIGHTENERS 
Dodge Manufacturing Corporation 
T. B. Wood’s Sons Co. 


BELTING CANVAS 
Hettrick Mfg. Co. 


BELTING, CONVEYOR 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Liamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., 
Graton & Knight Co. 
Hettrick Mfg. Co. 

The Mechanical Rubber Co. 
Pioneer Rubber Mills 

The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


BELTING, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. Rahmann & Co. 
Chas. A. Schieren Co. 


BELTING, LINK 
Chas. A. Schieren Co. 
Graton & Knight Co. 

BELTING, ROUND 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co, 
Geo. Rahmann & Co. 
Chas. A. Schieren Co. 


Inc. 


BELTING, RUBBER 

Boston Woven Hose & Rubber Co. 
Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 
The Republic Rubber Co. 
Thermoid Rubber Co. 

Whitehead Bros. Rubber Co. 


BELTING, THRESHER 
The Cincinnati Rubber Mfg. Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
Hettrick Mfg. Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 
Chas. A. Schieren Co. 
Thermoid Rubber Co. 


BELTING, TWISTED 
Graton & Knight Co. 
Chas. A. Schieren Co. 


BELTING, “Vv” 
Allis-Chalmers Mfg. Co. 
Chicago Rawhide Mfg. Co. 
L. H. Gilmer Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
Chas. A. Schieren Co. 


BELTS, WELL DRILLING 
Goodyear Tire & Rubber Co., Inc. 
Thermoid Rubber Co. 


BENCHES (WORK), JEWELERS’ 
Leiman Bros. 
BENCHES, STEEL 
Angle Steel Stool Co. 
Standard Pressed Steel Co. 
BINS, STEEL 
Angle Steel Stool Co. 


BITS, SCREWDRIVER 
American Swiss File & Tool Co. 
Goodell-Pratt Company 


BITS, TOOL HOLDER 
Armstrong Bros. Tool Co. 

Simonds Saw & Steel Co. 

The Vincent Steel Process Co. 

J. H. Williams & Co. 

BLOCKS, CHAIN 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 

The Yale & Towne Mfg. Co. 

BLOCKS, PILLOW 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 

odge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
Royersford Foundry & Machine Co. 
S K F Industries, Inc. 
T. B. Wood’s Sons Co. 


BLOCKS, TACKLE 
Williamsport Wire Rope Co. 
BLOWERS, FORGE 
Champion Blower & Forge Co. 
Electric Blower Company 
BLOWERS, GAS AND OIL 
COMBUSTION 
Electric Blower Company 
Leiman Bros. 
BLOWERS, PORTABLE, 
ELECTRIC 
Clements Mfg. Co. 
Electric Blower Company 
Standard Electrical Tool Co. 
BLOWERS, SANDBLAST 
Leiman Bros. 
BOILER TUBES 
National Tube Company 
BOILERS, TUBULAR AND 
WATER TUBE 
Henry Vogt Machine Co. 
BOLTS, CARRIAGE 
Buffalo Bolt Co. 
Clark Bros. Bolt Co. 
H. M. Harper Co. (Brass) 
The Lamson & Sessions Co. 
Russell, Burdsall & Ward Bolt & 
Nut Co. 
BOLTS, COACH OR LAG 
Buffalo Bolt Co. 
Clark Bros. Bolt Co. 
Lamson & Sessions Co. 


BOLTS, EYE, HOOK, RING AND 
LAG 


Armstrong Bros. Tool Co. 

Bonney Forge & Tool Works 

Buffalo Bolt Co. 

Clark Bros. Bolt Co. 

= aud Harper Co. (Brass) 
nm & Sessions Co. 

x i.e Williams & Co. 


BOLTS, MACHINE 
Buffalo Bolt Co. 
Clark Bros. Bolt Co. 
H. M. Harper Co. (Brass) 
The Lamson & Sessions Co. 
Russell, Burdsall & Ward Bolt & 
Nut Co. 


BOLTS, SINK, STOVE AND 
PLOW 


Buffalo Bolt Co. 

Clark Bros. Bolt Co. 

The Lamson & Sessions Co. 

Russell, Burdsall & Ward Bolt 
& Nut Co. 


BOLTS, STUD 
Buffalo Bolt Co. 
Clark Bros. Bolt Co. 
The Lamson & Sessions Co. 


BOXES, TOOL AND TOTE 
Angle Steel Stool Co. 


BRACES, TRENCH 
Templeton, Kenly & Co. 


BRACKETS, SCAFFOLD— 
LADDER 
Patent Scaffolding Co. 


BRACKETS, WALL 
Bond Foundry & Machine Co. 
Dodge Mfg. Corporation 
Royersford Fdy. & Machine Co. 
T. B. Wood’s Sons Co. 


BRASS GOODS, PLUMBING 
Grabler Mfg. Co. 


BRASS GOODS, STEAM 
American Injector Co. 
Detroit Lubricator Co. 
Penberthy Injector Co. 

The D. T. Williams Valve Co. 


BRAZERS 
The Turner Brass Works 
P. Wall Mfg. Supply Co. 


BRONZE BARS, CORED AND 
SOLID 


American Injector Co. 

Buckeye Brass & Mfg. Co. 

The Bunting Brass & Bronze Co. 
Arthur Harris & Co. 

M. L. Oberdorfer Brass Co. 


BROOMS, FACTORY, WARE- 
HOUSE AND RAILROAD 
Deshler Broom Factory 
ee Brusn & Broom Mfg. 


The Joseph Lay Co. 
The Milwaukee Brush Mfg. Co. 
The Osborn Manufacturing Co. 


BRUSHES, en. FLOOR, 
Indianapolis Brush “& Broom Mfg. 


The Joseph Lay Co. 

The Milwaukee Brush Mfg. Co. 
The Osborn Manufacturing Co. 
Worcester Brush & Scraper Co. 


BRUSHES, MOTOR 
Joseph Dixon Crucible Co. 


BRUSHES, PAINT AND 
VARNISH 


The Milwaukee Brush Mfg. Co. 
The Osborn Manufacturing Co. 


BRUSHES, WIRE, FLUE, ETC. 
The Milwaukee Brush Mfg. Co. 
The Osborn Manufacturing Co. 
Worcester Brush & Scraper Co. 


BRUSHES, WIRE WHEEL 
The Milwaukee Brush Mfg. Co. 
The Osborn Manufacturing Co. 


BUCKETS, ELEVATOR 
Dodge Mfg. Corp. 
Illinois Malleable Iron Co. 


BUFFERS, ELECTRIC 
The Black & Decker Mfg. Co. 
Jas. Clark, Jr., Electric Co. 
Keller Mech. Engineering Corp. 
Marathon Electric Mfg. Co. 
The Standard Electrical Tool Co. 
N. A. Strand & Co. 

BUFFING WHEELS 
Cc. B. Hunt & Son 


Keller 
Corp. 
BUSHINGS, BRONZE 
American Injector Co. 
Buckeye Brass & Mfg. Co. 
Bunting Brass & Bronze Co. 
Arthur Harris & Co. 
M. L. Oberdorfer Brass Co. 
CABINETS, STEEL, Lh ead 
PARTS, BLU EPRINT 
Angle Steel Stool Co. 
CALIPERS 
Brown & Sharpe Mfg. Co. 
Goodell-Pratt Company 
The L. S. Starrett Co. 
CANS, OILY WASTE 
Angle Steel Stool Co. 
Geo. W. Diener Mfg. Co. 
go Mfg. Co. 
. Wall Mfg. Supply Co. 
CANS, SAFETY, GASOLINE 
Geo. W. Diener Mfg. Co. 
Harker Mfg. Co. 
CAR-MOVERS 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 
CARTS, PUSH 
The Fairbanks Company 
age WELL 
National Tube Co. 
CASTERS, TRUCK 
The Bassick Company 
Bond Foundry & Machine Co. 
—— BRONZE AND 
ALUMINUM 


Buckeye Brass & Mfg. Co. 
Arthur Harris Co. 

T. B. Wood’s Sons Co. 

CASTINGS, GRAY, MALLEABLE 
Brown & Sharpe Mfg. Co. 

Illinois Malleable Iron Co. 

Marion Malleable Iron Works 
Pyott Foundry & Machine Co. 

T. B. Wood’s Sons Co. 


BURS . . 
Mechanical Engineering 


CASTINGS, SEMI-STEEL 
Bond Foundry & Machine Co. 
T. B. Wood’s Sons Co. 


CATALOGUES 
R. R. Donnelley & Sons Co. 
CEMENT, CHROME 
E. J. Lavino & Company 
CEMENT, HIGH TEMPERATURE 
E. J. Lavino & Company 

CEMENT, BELT 
Chicago Rawhide Mfg. Co. 

The Diamond Rubber Co., Inc. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas A. Schieren Co. 

CEMENT, PIPE JOINT 
Joseph Dixon Crucible Co. 

CHAIN Z 

The Columbus McKinnon Chain Co. 
S. G. Taylor Chain Company 

CHAIRS, STEEL 

Angle Steel Stool Co. 
CHARGING SETS, BATTERY 
Marathon Electric Mfg. Co. 
CHARGING WAGONS 
The Fairbanks Co. 

CHISELS, COLD 
American Swiss File & Tool Co. 
Goodell-Pratt Company 
Stanley Electric Tool Co. 

CHUCKS, ae — TAP 
Goodell-Pratt Compa: 
Morse Twist Drill ‘3 Machine Co 
Skinner Chuck Co. 
The Standard Tool Co. 

CHUCKS, LATHE 
Cushman Chuck Co. 

The Skinner Chuck Co. 
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Short wheel base. Oper- 
ates easily on curves. 


Felt washers prevent 
dust and dirt from 
reaching bearings also 
provide perfect lubri- 
cation, as felt absorbs 
oil from oil hole trans- 
mitting it to bearings 


MILL SUPPLIES 








Bumpers protect all four 
wheels from shock when 
trolleys run together or 
strike stop at end of track. 


Wheel treads are crowned 
to give minimum friction 
and are chilled to give 
maximum hardness and 
minimum wear. 


continually. 


Spreader rods set loose in 
slotted holes so that trolley 
is hinged from load pin, in- 
suring even distribution of 
load on all four wheels under 
all conditions. 


Combination radial 
and thrust bearings. 
Ball races are ground, 
balls are high duty. 


To fit the trolley to 
larger sized I-Beams ad- 
just by changing washers 
from outside face to in- 
side face of side plate. 


7 Capacities, 
Y, to 4 tons. 


There is none so efficient, 
so long-lived and trouble-free 


as the RWball-bearing trolley 


Move tons of weight with the pull of a finger. 


sea. 


)) "8 bs] 


Conserve the strength of men and save operating )( ) 


ox. 


time; reduce labor costs and upkeep expense. 


Prove these statements by putting an R-W ball- 
bearing trolley to work. We'll send it to you for 
a free trial and take it back at our expense, 
if it does not out-perform any trolley you ever 
saw. If you know a better way of proving our 


claims, please tell us about it. Write today. 


Richards-Wilcox Mfg. Co. 


“A MANGER POR ANY DOOR THAT SLIDES” 
AURORA, ILLINOIS, U.S.A. 
Branches: New York 
Indianapolis St. Louis New Orleans Des Moines 
Los Angeles San Francisco Omaha Seattle 
Richards-W ilcox Canadian Co., Ltd., London, Ont. 





Chicago Boston Cleveland Cincinnati 
Minneapolis 
Detroit 


Montreal 


Philadelphia 
Kansas City 
Atlanta 
Winnipeg 
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CHUCKS, PLANER 
The Skinner Chuck Co. 


CLAMPS, BELT 
Chas. A. Schieren Co. 
T. B. Wood’s Sons Co. 


CLAMPS, “C” 
Armstrong Bros. Tool Co. 
The Columbian Vise & Mfg. Co. 
Graton & Knight Co. 
J. H. Williams & Co. 

CLAMPS, HOSE 
Boston Woven Hose & Rubber Co. 
Dixon Valve & Coupling Co. 


CLAMPS, GIRDER 
Bond Foundry & Machine Co. 


CLAMPS, PIPE REPAIR 
M. B. Skinner Co. 
CLEANERS, FLUE 
The Milwaukee Brush Mfg. Co. 
Worcester Brush & Scraper Co. 
CLIPPERS, BOLT 
H. K. Porter, Inc. 


CLOTHS, WIPING 


Louisville Sanitary Wipers Co., Inc. 


CLUTCHES, FRICTION 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 

W. A. Jones Foundry & Mch. Co. 
T. B. Wood’s Sons Co 

COCKS, AIR AND DRAIN 
American Injector Co. 
The D. T. Williams Valve Co. 

COCKS, BALL 

Detroit Lubricator Co. 
Kieley & Mueller, Inc. 

COCKS, CORPORATION 
Grabler Mfg. Co. 

COCKS, GAGE 
American Injector Co. 
Jenkins Bros. 
ason Manufacturing Company 
The D. T. Williams Valve Co. 
COCKS, RUBBER PACKED 
Arthur Harris & Co. 
COCKS, STEAM AND SERVICE 
Walworth Company 
The D. T. Williams Valve Co. 
COCKS, STOP 
Grabler Mfg. Co. 
COILS AND BENDS, COPPER 
AND BRASS 
Arthur Harris & Co. 
Wolverine Tube Company 
COLLARS, SHAFT 
American Pulley Company 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 


Royersford Foundry & Machine Co. 


Standard Pressed Steel Co. 

T. B. Wood’s Sons Co. 
COLUMNS, WATER 

Kieley & Mueller, Inc. 

Nason Manufacturing Co. 

COMPOUND, PIPE JOINT 

Joseph Dixon Crucible Co. 
COMPRESSORS, AIR 

Curtis Pneumatic Machinery Co. 

Leiman Bros., Inc. 


Worthington Pump & Mach. Corp. 


CONNECTORS 
Wolverine Tube Co. 
CONTACTORS, BELT 
T. B. Wood’s Sons Co. 
CONTROLLERS, BOILER 
PRESSURE 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
COPPERSMITHS 
Arthur Harris & Co. 
COTTER PIN EXTRACTORS 
American Swiss File & Tool Co. 
COUNTERBORES 
American Swiss File & Tool Co. 
The Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
Standard Tool Co. 
Whitman & Barnes, Inc. 
COUNTERSHAFTS 
Brown & Sharpe Mfg. Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 


a Foundry & Machine Co. 


B. Wood’s Sons Co 


COUNTERSHAFTS, SMALL 
Birkle Machine Works 
Goodell-Pratt Company 
N. A. Strand & Co. 


COUNTERSINKS 
American Swiss File & Tool Co. 
Cleveland Twist Drill Co. 
Goodell-Pratt Company 
Whitman & Barnes, Inc. 


COUPLINGS, HOSE 
Boston Woven Hose & Rubber Co. 
Diamond Rubber Co., Inc. 

Dixon Valve & Coupling Co. 
Cc. B. Hunt & Son 


COUPLINGS, PIPE 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
National Tube Company 
COUPLINGS, SHAFT 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
Huron Industries, Inc. 
W. A. Jones Fdy. & Machine Co. 
Royersford Foundry & Machine Co. 
T. B. Wood’s Sons Co 
COUPLINGS, SHAFT, FLEXIBLE 
Bond Foundry & Machine Co. 
W. A. Jones Fdy. & Machine Co. 
T. B. Wood’s Sons Co. 


COUPLINGS, SHAFT, FRICTION 
CUT-OFF 


Dodge Mfg. Corporation 
The Edgemont Machine Co. 
T. B. Wood’s Sons Co. 


COUPLINGS, SHAFT, MARINE 
Bond Foundry & Machine Co. 


COVERING, PULLEY 
Chicago Pulley & Shafting Co. 
CRANES, HAND POWER 

Chisholm-Moore Hoist Corp. 


CRANES, OVERHEAD, TRAVEL- 
ING AND JIB 


Chisholm-Moore Hoist Corp. 
Curtis Pneumatic Machinery Co. 
Robbins & Myers, Inc. 
Wright Mfg. Co. 
The Yale & Towne Mfg. Co. 
CRAYONS, LUMBER 
Joseph Dixon Crucible Co. 
CUPS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
CUPS, OIL AND GREASE 
American Injector Co. 
Detroit Lubricator Co. 
Penhberthy Injector Co. 
D. T. Williams Valve Co. 
CUTTERS, BELT 
Clipper Belt Lacer Company 
a CHAIN 
. K. Porter, Inc 
CUTTERS, EMERY WHEEL 
ESSER 
The Vincent Steel Process Co. 
CUTTERS, GAGE GLASS 
Goodell-Pratt Company 
Worcester Brush & Scraper Co. 
CUTTERS, GLASS 
American Saw & Mfg. Co. 
Goodell-Pratt Co. 


CUTTERS, MILLING 
Brown & Sharpe Mfg. Co. 
Cleveland Twist Drill Co. 

Keller Mech’l Engineering Corp. 
Morse Twist Drill & Machine Co. 
National Twist Drill & Tool Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 
CUTTERS, PIPE 
Armstrong Bros. Tool Co. 
The Borden Co. 
The Oster Mfg. Co. 
The Ridge Tool Co. 
Toledo Pipe Threading Machine Co. 
Walworth Co. 
Williams Tool Corp. 
CUTTERS, ROD, HAND LEVER 
Armstrong-Blum Mfg. Co. 
H. K. Porter, Inc. 
DAMPER ACCESSORIES 

Hyro Manufacturing Co., Inc. 

DESKS, STEEL, FOREMEN’S 
Angle Steel Stool Co. 
Standard Pressed Steel Co. 


DESKS, STEEL, OFFICE AND 
TYPEWRITER 

Angle Steel Stool Co. 
DIAPHRAGMS 


The Diamond Rubber Co., 
Graton & Knight Co. 
Chas. A. Schieren Co. 
Whitehead Bros. Rubber Co. 
DIES, STAMPING 
Toledo Pressed Steel Co. 


DIES, THREADING 
Armstrong Bros. Tool Co. 
The Borden Co. 
Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co. 
The Oster Mfg. Co. 
Ridge Tool Co. 
Standard Tool Co. 
Toledo Pipe Threading Machine Co. 
Walworth Co. 
Williams Tool Corp. 


DIPPERS, COPPER 
Arthur Harris & Co. 


Inc. 


DISCS, VALVE 
Jenkins Bros. 


DOGS, LATHE 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
J. H. Williams & Co 


DRAINERS, CELLAR, AUTO- 
MATIC 


Goulds Pump, Inc. 
Penberthy Injector Co. 


DRAWERS, BENCH 
Angle Steel Stool Co. 
Standard Pressed Steel Co. 


DRESSERS, GRINDING WHEEL 
The Standard Tool Co. 
The Vincent Steel Process Co. 

DRILLING POSTS 
Armstrong Bros. Tool Co. 

DRILLS, CHAIN 

Goodell-Pratt Co. 

DRILLS, ELECTRIC 
The Black & Decker Mfg. Co. 
James Clark, Jr., Elec. Co. 
Goodell-Pratt Co. 
Standard Electric Tool Co. 
The Stanley Electric Tool Co. 
N. A. Strand & Co. 
United States Elec’l Tool Co. 
The Van Dorn Electric Tool Co. 
DRILLS, HAND AND BREAST 
Goodell-Pratt Co. 

DRILLS, POST 

The Black & Decker Mfg. Co. 
Champion Blower & Forge Co. 


DRILLS, RATCHET 
Armstrong Bros. Tool Co. 
Goodell-Pratt Co. 

Morse Twist Drill & Machine Co. 
Whitman & Barnes, Inc. 


DRILLS, STONE 
American Swiss File & Tool Co. 

DRILLS, TWIST 
Cleveland Twist Drill Co. 
Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co. 
National Twist Drill & Tool Co. 
The Standard Tool Co. 
Whitman &. Barnes, Inc. 


DRIVES, POWER 
The Borden a 
The Oster Mfg. 
The Toledo Pipe "Thread. Mach. Co. 
Williams Tool Corp 

DRIVES, V-BELT 
Allis-Chalmers Mfg. Co. 
The Dayton Rubber Mfg. Co. 
Dodge Mfg. Corp 
a Foundry & “Machine Co. 
= Wood’s Sons 


Co. 
Worthington Pump & Machy. Corp. 


DRUMS, CAST IRON 
T. B. Wood’s Sons Co. 
EJECTORS 
American Injector Co. 
Nason Manufacturing Co. 
Penberthy Injector Co. 


ELIMINATORS, OIL 
The D. T. Williams Valve Co. 
ELLS, UNION —- JOINT 
E. M. Dart Mfg. Co. 
ENGINE AND BOILER FITTINGS 
American Injector Co. 

The D. T. Williams Valve Co. 
ENGINES, GAS AND OIL 
Worthington Pump & Machy. Corp. 
EXPELLERS, OIL AND 
MOISTURE 

The V. D. Anderson Co. 
EXTINGUISHERS, FIRE 

Geo. W. Diener Mfg. Co. 

DuGas Fire Extinguisher Corp. 

Harker Mfg. Co. 

FANS, VENTILATING, ELECTRIC 

The Champion Blower & Forge Co. 

Electric Blower Company 

Marathon Electric Mfg. Co. 

Robbins & Myers, Inc. 


FAUCETS, BRASS 
Grabler Mfg. Co. 


FEED WATER SOFTENER AND 
RIFIER 


(acid) 


Dodge Manufacturing Corporation 
FEEDER VALVES, STEAM 
HEATING BOILER 

Nason Manufuacturing Co. 
FEEDWATER HEATERS 
Worthington Pump & Mach’y Corp. 
FILERS, SAW 

E. C. Atkins & Co. 
Foley Mfg. Co. 

FILES 
American Swiss File & Tool Co. 
Grobet File Corporation of America 
Keller Mechanical Engineering Corp. 


(rotary) 
Simonds Saw & Steel Co. 


FILTERS, AIR 
Economy Machine Products Co. 


FIRE PREVENTING EQUIPMENT 
Geo. W. Diener Mfg. Co. 
Harker Mfg. Co. 


FITTINGS, CHAIN 
S. G. Taylor Chain Company 


FITTINGS, DRAINAGE 
Grabler Mfg. Co. 

Illinois Malleable Iron Co. 
Stockham Pipe & Fittings Co. 


ag teeny HOSE, BRASS 
Boston Woven Hose & Rubber Co. 
Illinois Malleable Iron Co. 
The Mechanical Rubber Co. 


FITTINGS, HYDRAULIC 
Stockham Pipe & Fittings Co. 
Henry Vogt Machine Co. 
Walworth Company 


FITTINGS, PIPE, BRASS 
Grabler Mfg. Co. 
Arthur Harris & Co. (Special) 
ag Malleable Iron Co. 
M. L. Oberdorfer Brass Co. 
Walworth Company 


FITTINGS, PIPE, CAST IRON 
Grabler Mfg. Co. 

Illinois oo Iron Co. 
Stockham Pipe & Fittings Co. 
Walworth Company 


FITTINGS, PIPE, MALLEABLE 
Grabler Mfg. Co. 

Illinois Malleable Iron Co. 
Stockham Pipe & Fittings Co. 
Walworth Company 


FITTINGS, PIPE, STEEL 
Bonney Forge & Tool Works 
Stockham Pipe & Fittings Co. 
Henry Vogt Machine Co. 
Walworth Company 


FLANGES, ROUND JOINT 
E. M. Dart Mfg. Co. 
Walworth Company 


FLEXIBLE SHAFT MACHINES 
Keller Mechanical Engineer. Corp. 
N. A. Strand & Co. 

U. S. Electrical Tool Co. 


FLOATS, ALUMINUM, STEEL 
AND STAINLESS STEEL 
Arthur Harris & Co. 


FLOATS, COPPER 
Arthur Harris & Co. 


FLOOR STANDS 
Angle Steel Stool Co. 

Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
Royersford Foundry & Machine Co. 
T. B. Wood’s Sons Co. 


FLUX, ALUMINUM WELDING 
Arthur Harris & Co. 


FLUXES, SOLDERING 
Kester Solder Company 


FLY WHEELS 
Dodge Manufacturing Corporation 
The Medart Company 
Pyott Foundry & Machine Co. 
2 Pulley Co. 
- Wood’s Sons Co. 


FORGES, BLACKSMITH AND 
RIVET 


Champion Blower & Forge Co. 


FORM TIES, CONCRETE 
Marion Malleable Iron Works 


FOUTAINS, DRINKING 
~— Sanitary Drinking Fountain 


FRAMES, HACK SAW 
E. C. Atkins & Co. 

Goodell-Pratt Co. 

The L. S. Starrett Co. 

The Henry G. Thompson & Son Co. 


FRAMES, WALL 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
Royersford Foundry & Machine Co. 
T. B. Wood’s Sons Co. 


FURNACES, SOLDERING 
Geo. W. Diener Mfg. Co. 
P. Wall Mfg. Supply Co. 
Turner Brass Works 
P. Wall Mfg. Supply Co. 
Yost Manufacturing Co. 


GAGES, IRON, AMMONIA AND 
CHEMICAL 
Nason Manufacturing Co. 


GAGES, MACHINISTS’ 
Brown & yg Mfg. Co. 
Goodell-Pratt Co. 

Greenfield Tap rap & Die Corp. 


The L. S. Sta: 

















DECEMBER, 1930 MILL SUPPLIES 121 














ATI 


\) 
Wy) 
NNN 


\\ 


WA 
vee 


As “Sterling” means something to you on 
silver—so should 


“WILLIAMSPORT” 


similarly guide you to Wire Rope quality! 


The one outstanding thing in the great plant 
at Williamsport is the determination of all 
employees to make every rope bearing the 
name “Williamsport” with the same exact- 
ing care that would be expected from the 
manufacture of precision instruments. 


Pride in manufacture and in the product is 
truly reflected by the satisfaction of and con- 
fidence placed in Williamsport Wire Rope 
by the user. 


WILLIAMSPORT WIRE ROPE CO. 


Main Office and Works: General Sales Offices: 


WILLIAMSPORT, PA. Peoples Gas Bldg., CHICAGO 
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MILL SUPPLIES 





GAGES, WATER 
American Injector Co. 
Nason Manufacturing Co. 
Penberthy Injector Co. 
The D. T. Williams Valve Co. 
GASKETS 
The Cincinnati Rubber Mfg. Co. 
Diamond Rubber Co., Inc. 
Graton & Knight Co. 
Jenkins Bros. 
The Mechanical Rubber Co. 
Chas. A. Schieren Co. 
Thermoid Rubber Co. 
GEARS 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Rawhide Mfg. Co. 
Dodge Manufacturing Corporation 
A. Jones Fdy. & Machine Co. 
The Medart Company 
Pyott Foundry & Machine Co. 
B. Wood’s Sons Co. (Cast iron, 
semi-steel, bronze, cut). 
GENERATORS, ACETYLENE 
The Imperial Brass Mfg. Co. 
GENERATORS, ELECTRIC 
Jas. Clark, Jr., Electric Co. 
Robbins & Myers, Inc. 
GLASSES, GAGE 
Jenkins Bros. 
GOVERNORS, PUMP SPEED 
Kieley & Mueller, inc. 
Mason Regulator Co. 
GRAPHITE FOR ALL PURPOSES 
Joseph Dixon Crucible Co. 


GREASE, LUBRICATING 
Bond Foundry & Machine Co. 
Joseph Dixon Crucible Co. 
Royersford Foundry & Machine Co. 


GRINDERS, BENCH AND FLOOR 
Black & Decker Mfg. Co. 
Bond Foundry & Machine Co. ° 
Brown & Sharpe Mfg. Co. 
The Champion Blower & Forge Co. 
Chicago Pulley & Shafting Co. 
Goodell-Pratt Co. 
Keller Mechanical Engineer. Corp. 
Royersford Foundry & Machine Co. 
Standard Electrical Tool Co. 
The Stanley Electric Tool Co. 
U. S. Elec’l Tool Co. 
The Van Dorn Electric Tool Co. 
GRINDERS, DISC 
The Standard Electrical Tool Co. 
U. S. Electrical Tool Co. 
Van Dorn Electric Tool Co. 
GRINDERS, ELECTRIC 
The Black & Decker Mfg. Co. 
James Clark, Jr., Elec. Co. 
Keller Mechanical Engineering Corp, 
Marathon Electric Mfg. Co. 
Standard Electrical Tool Co. 
The Stanley Electric Tool Co. 
N. A. Strand & Co. 
U. S. Elee’l Tool Co. 
The Van Dorn Electric Tool Co. 
GRINDERS, VALVE 
The Black & Decker Mfg. Co. 
Goodell-Pratt Co. 
U. S. Electrical Tool Co. 
GUARDS, CABLE, HIGHWAY 
Williamsport Wire Rope Co. 

GUARDS, ELECTRIC LAMP 
Flexible Steel Lacing Co. 

GUNS, OIL AND GREASE 
Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 

HAMMERS 
Bunting Brass & Bronze Co. 
(bronze) 
Goodell-Pratt Co. 
HAMMERS, ELECTRIC 
The Stanley Electric Tool Co. 
The Van Dorn Electric Tool Co 


HANDLES, FILE aa SOLDER 


Hyro Mfg. Co., Inc. 


HANGERS, BALL BEARING 
Chicago Pulley & Shafting Co. 
S K F Industries, Incorporated. 
T. B. Wood’s Sons Co. 


HANGERS, DOOR 
F. E. Myers & Bro. Co 
HANGERS, PIPE 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Walworth Company 


HANGERS, SHAFT 
American Pulley Company 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
Royersford Foundry & Machine Co. 
S K F Industries, Incorporated 
Standard Pressed Steel Co 
T. B. Wood’s Sons Co. 


HEADS, EXHAUST 
Kieley & Mueller, Inc. 


HEATERS, FEED WATER 

Arthur Harris & Co. 

Worthington Pump & Machy. Corp. 
HEATERS, GLUE, ELECTRIC 

The Black & Decker Mfg. Co. 


HEATERS, GLUE, STEAM AND 
GAS 


Nason Manufacturing Company 


HEATERS, UNIT 
Wolverine Tube Company 


HOBS 
National Twist Drill & Tool Co. 

HOISTS, CHAIN 
Chisholm-Moore Hoist Corp. 
Robbins & Myers, Inc. 

Wright Mfg. Co. 
The Yale & Towne Mfg. Co. 

HOISTS, ELECTRIC 
Chisholm-Moore Hoist Corp. 
Robbins & Myers, Inc. 

The Yale & Towne Mfg. Co. 
HOISTS, HAND 

Chisholm-Moore Hoist Corp. 

Robbins & Myers, Inc. 

Wright Mfg. Co. 

The Yale & Towne Mfg. Co. 

HOISTS, PNEUMATIC 

Curtis Pneumatic Machinery Co. 
HOLDERS, TAP 

Goodell-Pratt Co. 

HOLDERS, TOOL 
Armstrong Bros. Tool Co. 
Brown & Sharpe Mfg. Co. 

J. H. Williams & Co. 

HOOKS, BELT 
The Bristol Company 
Clipper Belt Lacer Co. 
Flexible Steel Lacing Co. 
Geo. Rahmann & Co. 

HOOKS, CORNICE 
Patent Scaffolding Co. 

HOOKS, HOIST 
J. H. Williams & Co. 

HORSES, MASONS’ 
Patent Scaffolding Co. 

HORSES, STEEL, FOLDING 
Toledo Pressed Steel Co. 

HOSE, COTTON 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 
Whitehead Bros. Rubber Co. 


HOSE, RUBBER 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 
The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


HYDRAULIC LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Chas. A. Schieren Co. 
INDICATORS, SPEED 
Goodell-Pratt Co. 
INJECTORS 
American Injector Co. 
Penberthy Injector Co. 
IRONS, BRANDING 
Patent Scaffolding Co. 
JACKS, LIFTING 
Templeton, Kenly &, Co. 
JACKS, PLANER 
Armstrong Bros. Tool Co. 
JACKS, SCREW 
Templeton, Kenly & Co. 
JOINTS, EXPANSION, COPPER 
Arthur Harris & Co. 
KETTLES, COPPER 
Arthur. Harris & Co. 
KEYSTOCK, OFFSET 
The Ohio Valley Pulley Works, Inc. 
KNIVES, MACHINE 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
KNURLS 
American Swiss File & Tool Co. 
Brown & Sharpe Mfg. Co. 
LACERS, BELT 
Clipper Belt Lacer Co. 
Safety Belt Lacer Co. 
LADDERS, SAFETY 
Dayton Safety Ladder Co. 
Patent Scaffolding Co. 
LADDERS, STEP—STRAIGHT— 
EXTENSION 
Patent Scaffolding Co. 
LADLES, MELTING 
Giant Grip Mfg. Co. 
LAMP GUARDS 
Flexible Steel Lacing Co. 


LATHES, BENCH 
The Champion Blower & Forge Co. 
Goodell-Pratt Co. 
LATHES, BUFFING AND 
POLISHING 
Brown & Sharpe Mfg. Co. 
Goodell-Pratt Co. 
Marathon Electric Mfg. Co. 
Standard Electrical Tool Co. 
LEATHER SPECIALTIES 
Chicago Rawhide Mfg. Co. 
—s & Knight Co. 
Geo. Rahmann & Co. 
Chas. A. Schieren Co. 
LEATHERS, HAND 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
"LEGS, —. STEEL 
Angle Steel Stoo Co. 
Standard Preston oy _ 
Toledo Pressed Steel 
ae 
Goodell-Pratt Co. 
Stanley Electric Tool Co. 
The L. S. Starrett Co. 
LOCKS, INDUSTRIAL 
The Yale & Towne Mfg. Co. 


LUBRICANTS, BALL & ROLLER 
* BEARING 


Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 
LUBRICATORS 

American Injector Co. 
Letroit Lubricator Co. 
The D. T. Williams Valve Co. 

LUGS, SOLDERING 
Wolverine Tube Co. 

MACHINERY CLUTCHES 

Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co., Inc. 
T. B. Wood’s Sons Co. 
MACHINERY, COAL HANDLING 
Dodge Manufacturing Corporation 


MACHINERY, CONVEYING AND 
ELEVATING 


Dodge Manufacturing Corporation 
MACHINERY, ICE AND REFRIG- 
ERATION 


Henry Vogt Machine Co. 


MACHINERY, WOODWORKING 
E. C. Atkins & Co. 


MACHINES, GRINDING AND 
POLISHING 


Bond Foundry & Machine Co. 

Brown & Sharpe Mfg. Co. 

Goodell-Pratt Co. 

Keller Mechanical Engineer. Cor: 

Royersford Foundry & Machine Co. 

N. A. Strand & Co. 

U. S. Electrical Tool Co. 
MACHINES HACK SAW 

Armstrong-Blum Mfg. Co. 

E. C. Atkins & Co. 

The Champion Blower & , Co. 

Jas. Clark, Jr., Electric Co. 

Goodell-Pratt Co. 

The Henry G. Thompson & Son Co. 

MACHINES, METAL BAND SAW 

Armstrong-Blum Mfg. Co. 


MACHINES, PIPE CUTTING 

AND THREADING 
The Borden Cmpany 
The Oster Mfg. Co. 

Toledo Pipe Threading Machine Co. 

Williams Tool Corp. 

MACHINES, PUNCHING AND 
SHEARING 

Armstrong-Blum Mfg. Co. 

Royersford Foundry & Machine Co. 
MALLETS 

Chicago Rawhide Mfg. Co. 

The Diamond Rubber Co., Inc. 
MANDRELS 

Brown & Sharpe Mfg. Co. 

The Champion Blower & Forge Co. 

The Cleveland Twist Drill Co. 

Morse Twist Drill & Machine Co. 

MATS AND MATTING, RUBBER 

Boston Woven Hose & Rubber Co. 

The Diamond Rubber Co., Inc. 

The Mechanical Rubber Co. 

The Republic Rubber Co. 

MERCHANDISE CONVEYORS 

F. E. Myers & Bro. Co. 

METAL, BEARING 
Buckeye Brass & Mfg. Co. 
Buffalo Fdy.-& Machine Co. 
Bunting Brass & Bronze Co. 
Dodge Manufacturing Corporation 
Frictionless Metal Company 
Arthur Harris & Co. 

Monarch Metal Co. 
M. L. Oberdorfer Brass Co. 
Reeves Pulley Co. 

METERS, WATER AND OIL 
Worthington Pump & Mach. Corp. 
MICROMETERS 

Goodell-Pratt Co. 


MILL LEATHERS, ALL KINDS 
Chas. Bond Co., Philadelphia 
The Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 

MITRE BOXES 
Goodell-Pratt Co. 


MONORAIL SWITCHES AND 
TURNTABLES 
The Yale & Towne Mfg. Co. 


MOTORS, ELECTRIC 
Jas. Clark, Jr., Electric Co. 
Marathon Electric Mfg. Co. 
Robbins & Myers, Inc. 


MOVERS, CAR 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 


MULE STANDS 
Bond Foundry & Machine Co. 
Dodge’ Manufacturing Corporation 
T. B. Wood’s Sons Co. 


NAIL SETS 
American Swiss File & Tool Co. 
a Co. 


UTS, COLD PUNCHED, 
SQUARE E AND HEXAGON 
Buffalo Bolt Co. 
Clark Bros. Bolt Ce. 


NUTS, BRASS 
H. M. Harper Co. 


NUTS, HEXAGONAL 
Buffalo Bolt Co. 
Marion Malleable Iron Works 


NUTS, MACHINE SCREW 
Buffalo Bolt Co. 

Clark Bros. Bolt Co. 

Economy Screw Corporation 


NUTS, WING 
gone Bros. Bolt Co. 
. M. Harper Co. 
i H. Williams & Co. 


OIL GAUGES 
Penberthy Injector Co. 


OILERS, HAND 
P. Wall Mfg. Supply Co. 


OILERS, PULLEY 
Standard Pressed Steel Co. 


OILING DEVICES 
American Injector e 
Detroit Lubricator Co. 
The D. T. Williams Valve Co. 


PACKING, AMMONIA 
Belmont Packing & Rubber Co. 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Hollow Center Packing Co. 

Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 

The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


PACKING, HYDRAULIC 
Belmont Packing & Rubber Co 
Chicago Rawhide Mfg. Co. 

The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

Hollow Center Packing Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 

Chas. A. Schieren Co. 

Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


PACKING, PISTON 
Belmont Packing & Rubber 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Hollow Center Packing Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 
The Republic Rubber Co. 


PACKING, SHEET 
Belmont Packing & Rubber Co. 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Hollow Center Packing Co. 
Jenkins Bros. 

Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


PACKING, VALVE STEM 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Hollow Center Packing Co 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 

The Republic Rubber Co. 
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The new STARRETT 














Do your customers want a hacksaw that will handle 
awkward, blade-twisting jobs without breaking? Do 
they want a saw that will cut sheet metal, BX and thin 

tubing without shelling its teeth? 


~ Qi acksaw 












blade your 





eustomers 


need 






Sell them the new Starrett Semi-Flex, the 
tungsten blade that is specially made to handle 

= such jobs — the blade that does handle 
them. Write for descriptive folders, for extra 
copies of Catalog No. 25 ““EG”. 






THE L. S. STARRETT CO. 


World’s Greatest Toolmakers 
Manufacturers of Hacksaws Unexcelled 
Steel Tapes—Standard for Accuracy 


ATHOL, MASS. U.S. A. 














4194 
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MILL SUPPLIES 





PADLOCKS 
The Yale & Towne Mfg. Co. 
PAINT SPRAYERS 
Curtis Pneumatic Machinery Co. 
Economy Machine Products Co. 
PANS, STEEL, LATHE CHIP 

Angle Steel Stool Co. 

PAINTS, INDUSTRIAL 
Joseph Dixon Crucible Co. 
PEGS OR PINS, BELT LACING 
Chicago Rawhide Mfg. Co. 
Clipper Belt Lacer Co. 
Flexible Steel Lacing Co. 
PINS, TAPER 

Morse Twist Drill & Machine Co. 
PIPE, IRON 

Republic Steel Corp. 

Walworth Company 
PIPE, STEEL 

National Tube Co. 

Republic Steel Corp. 

PLATES, FLOOR & CEILING 

Grabler Mfg. Co. 

Illinois Malleable Iron Co. 

PLATFORMS. LIFT-TRUCK 

Standard Pressed Steel Co. 

PLIERS 

Bonney Forge & Tool Works 

PLUGS, BRASS AND FUSIBLE 
American Injector Co. 

The D. T. Williams Valve Co. 

PLUGS, PIPE 
Holo-Krome Screw Corp. 
Standard Pressed Steel Co. 

PLUMB BOBS 

American Swiss File & Tool Co. 
Goodell-Pratt Co. 

POLISHING MACHINES, 
PORTABLE 

Keller Mechanical Engineer. 
The Standard Electrical Tool Co. 
U. S. Electrical Tool Co. 

PORTABLE MACHINE EQUIP- 

MENT 


The Osborn Manufacturing Co. 


POTS, FIRE 
The Turner Brass Works 
POWER SHOW 
National Power Show 
POWER TRANSMISSION 
APPLIANCES 
American Pulley Company 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
The Dayton Rubber Mfg. Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
W. A. Jones Fdy. & Machine Co. 
Pyott Foundry & Machine Co. 


Royersford Foundry & Machine Co. 


S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 

PRESSES, DRILL AND FOOT 
Jas. Clark, Jr., Electric Co 


Royersford Foundry & Machine Co. 


PRINTERS, CATALOGUE 
R. R. Donnelley & Sons Co. 
PROTECTORS, GAGE GLASS 
Nason Manufacturing Company 
PULLEYS, BALL BEARING 
Chicago Pulley & Shafting Co. 
. 3 F Industries, Incorporated 
. Wood’s Sons 
PULLEYS, CAST IRON 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
Pyott Foundry & Machine Co. 


Royersford Foundry & Machine Co. 


I. B. Wood’s Sons Co 
PULLEYS, CONVEYOR 
American Pulley Company 
ge Manufacturing Corporation 


The Ohio bang ~— Works, Inc. 


T. B. Wood’s Sons Co. 
PULLEYS, CORK INSERT 
American Pulley Co 
PULLEYS, FLANGE 
American Pulley Company 
Dodge Manufacturing Corporation 


The Ohio Valley Pulley Works, Inc. 


ae Foundry & Machine Co. 

. Wood’s Sons Co. 
Bnther FRICTION CLUTCH 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
W. A. Jones Fdy. & Machine Co. 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 


PULLEYS, IRON CENTER 
Dodge Manufacturing Corporation 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 
T. B. Wood’s Sons Co. 


Corp. 


PULLEYS, LOOSE 
American Pulley Company 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 


The Ohio Valley Pulley Works, Inc. 


Pyott Foundry & Machine 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 


PULLEYS, MOTOR 
American Pulley Company 
Dodge Manufacturing Corporation 


The Ohio Valley | age Works, Inc. 


Rockwood Mfg. 
T. B. Wood’s Sons Co. 


PULLEYS, — 
American Pulley 


The Ohio Valley Pulley , Inc. 


Rockwood Mfg. Co. 


PULLEYS, ROLLER BEARING 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
S K F Industries, Incorporated 


PULLEYS, STEEL 
American Pulley Company 
Dodge Manufacturing » 
PULLEYS, STEP AND TAPER 
CONE 


Dodge Manufacturing Corporation 


The Ohio Valley Pulley Works, Inc. 


T. B. Wood’s Sons Co. 


PULLEYS, V-BELT 
Allis-Chalmers Mfg. Co. 
Dayton Rubber Mfg. Co. 
a Mfg. Corp. 
W. A. Jones Fdy. & Machine Co. 
Pyott Foundry & Machine Co. 
T. B. Wood’s Sons 


Worthington Pump & Machy. Corp. 


PULLEYS, WOOD 
American Pulley Company 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 


The Ohio Valley Pulley Works, Inc. 


PUMP JACKS 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
Geo. D. Roper Corp. 


PUMPS, AIR 
Leiman Bros. 


Worthington Pump & Mach’y Corp. 


PUMPS, CENTRIFUGAL 
Brown & Sharpe Mfg. Co 
The Deming Company 
Goulds Pumps, Inc. 
M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp. 


Worthington hes’ & Mach. Corp. 


PUMPS, DEEP WELL 
The Deming Company 
Goulds Pumps, Inc. 


Worthington Pump & Mach’y Corp. 


PUMPS, DIAPHRAGM 
Goulds Pumps, Inc. 


PUMPS, ELECTRIC 
The Deming Company 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, GAS AND VACUUM 
Leiman Bros, 


Worthington Pump & Mach. Corp. 


PUMPS, HAND AND POWER 
The Deming Company 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp. 


PUMPS, JET 
American Injector Co. 
Geo. D. Roper Corp. 


PUMPS, MINE 
The Deming Company 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
Geo. D. Roper Corp 


Worthington  Annniy & Mach. Corp. 


PUMPS, OIL 
Brown & Sharpe Mfg. Co. 
The Deming Company 
Detroit Lubricator Co. 
Goulds Pumps, Inc. 
Leiman Bros. 
Geo. D. Roper 


Corp. 
Worthington bane & Mach. Corp. 


PUMPS, ROTARY 

Brown & Sharpe Mfg. 
The Deming Company 
Goulds Pumps, Inc. 
Kinney Mfg. Co. 
M. L. Oberdorfer Brass Co. 

D. Roper Corp. 
Worthington Pump & Mach. Corp. 


PUMPS, STEAM 
Worthington Pump & Mach’y Corp. 


PUMPS, SUMP, AUTOMATIC 
The Deming Company 
~— Pumps, Inc. 
L. Oberdorfer Brass Co. 
ie Penberthy — Co. 
Geo. D. per 
Worthington Acntng ‘& Mach. Corp. 


PUMPS, TANK 
The Deming Company 
Goulds, Pumps, Inc. 
F. E. Myers & Bro. Co. 
M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp. 
Worthington Pump & Mach. Corp. 


PUNCHES AND DIES 
American Swiss File & Tool Co. 
The Champion Blower & Forge Co. 
Goodell-Pratt Co 
Lovejoy Tool Works 
Royersford Foundry & Machine Co. 
Stanley Rule & Level Plant 


PUNCHES, CENTER 
Goodell-Pratt Co. 


PUNCHES, METAL, LEVER 
Armstrong-Blum Mfg. Co. 
Hyro Mfg. Co., Inc. 


RACKS, STEEL, STORAGE 
Angle Steel Stool Co. 


RADIATORS, VERTICAL FIN 
Wolverine Tube Company 


RATCHETS 
Armstrong Bros. Tool Co. 
Goodell-Pratt Co. 


REAMERS 
Cleveland Twist Drill Co. 
Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co. 
National Twist Drill & Tool Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 


REELS, ELECTRIC CABLE 
Cincinnati Specialty Mfg. Co. 


REGULATORS, BOILER FEED 
LINE 


Kieley & Mueller, Inc. 
Mason Regulator Co. 


REGULATORS, DAMPER 
HYDRAULIC 
Kieley & Mueller, Inc. 
Mason Regulator Co. 


REGULATORS, ENGINE 
BLOWING 


Kieley & Mueller, Inc. 
Mason Regulator Co. 


REGULATORS, PRESSURE 
Kieley & Mueller, Inc. 
Mason Regulator Co. 


REGULATORS, TEMPERATURE 
Sarco Co., Inc. 


REGULATORS, STEAM FAN 
Kieley & Mueller, Inc. 
Mason Regulator Co. 


RESEATERS, BIBB 
M. B. Skinner Co. 


RESEATING TOOLS, VALVE 
The Black & Decker Mfg. Co. 
M. B. Skinner Co. 

U. S. Electrical Tool Co. 


RIVET SETS 
American Swiss File & Tool Co. 
Lovejoy Tool Works 


RIVETS 
Russell, Burdsall & Ward Bolt & 
Nut Co. 


ROPE DRIVES 
ate Manufacturing Corporation 
. Wood’s Sons Co. 


ROPE, WIRE 
Williamsport Wire Rope Co. 


RUBBER GOODS, MECHANICAL 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

Jenkins Bros, 

The Mechanical Rubber Co. 
Pioneer Rubber Mills 

The Republic Rubber Co. 

Thermoid Rubber Co. 

Whitehead Bros. Rubber Co. 


RULES 
Brown & Sharpe Mfg. Co. 
Goodell-Pratt Co. 
Stanley Electric Tool Co. 
The L. S. Starrett Co. 


SALAMANDERS 
Geo. W. Diener Mfg. Co. 


SANDERS, gy gaa 
Black & Decker Mfg. Co 
Jas. Clark, Jr., Electric Co. 
Skilsaw, Inc. 
U. S. Electrical Tool Co. 
Van Dorn Electric Tool Co. 


SAWS, BAND 
American Saw & Mfg. Co. 
——a Mfg. Co. 
Atkins & Co. 

%. Barnes Co., I 
The Champion me & Forge Co. 
Simonds Saw & Steel Co. 
The Henry G. Thompson & Son Co. 
Victor Saw Works, Inc. 


SAWS, CIRCULAR 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 


SAWS, COPING 
W. O. Barnes Co., Inc. 


(Metal) 


SAWS, HACK (Blades) 

American Saw Mfg. Co. 

Armstrong-Blum Mfg. Co. 

E. C. Atkins & Co. 

W. O. Barnes Co., Inc. 

Goodell-Pratt Co. 

Simonds Saw & Steel Co. 
The L. S. Starrett Co. 

Victor Saw Works, Inc. 


SAWS, HAND, ELECTRIC 
Black & Decker Mfg. Co. 
Skilsaw, Inc. 

The Stanley Electric Tool Co. 
U. S. Electrical Tool Co. 


SAWS, HOLE 
C. Atkins & Co. 
u. S. Electrical Tool Co. 
The Van Dorn Electric Tool Co. 


SAWS, SWING, CUT-OFF 
E. C. Atkins & Co. 
The Crescent Machine Co. 


ocares as, —. 


Patent Seattelding és 
Steel Scaffolding Co., Inc. 
Toledo Pressed Steel teel Co. 


SCALES 
The Fairbanks Company 


SCRAPERS, BEARING 
American Swiss File & Tool Co. 
Goodell-Pratt Co. 


SCRAPERS, DRAG AND FRESNO 
The Fairbanks Co. 


SCREWDRIVERS, AUTOMATIC 
Goodell-Pratt Co. 


SCREWDRIVERS, ELECTRIC 
The Black & Decker Mfg. Co. 
Jas. Clark, Jr., Electric Co. 

The Stanley Electric Tool Co. 
N. A. Strand & Co. 

U. S. Electrical Tool Co 

The Van Dorn Electric Tool Co. 


SCREWDRIVERS, HAND 
American Saw & Mfg. Co. 
Goodell-Pratt Co. 


SCREWDRIVERS, RATCHET 
American Swiss File & Tool Co. 
Goodell-Pratt Co. 


SCREW PLATES 
Greenfield Tap & Die Corporation 
Morse Twist Drill & Machine Co. 


SCREWS, CAP AND SET 
The Allen Mfg. Co. 
The Bristol Company 
Chicago Screw Company 
Clark Bros. Bolt Co. 
Economy Machine Products Co. 
ag | Cap & Set Screw Co. 

M. Harper Co. 
Hole Krome Screw Corp. 
Standard Pressed Steel Co. 


SCREWS, MACHINE, BRASS AND 
: IRON 


Economy Machine Products Co. 
H. M. Harper Co. 


SCREWS, SAFETY SET 
Allen Mfg. Co. 

The Bristol Company 

Chicago Screw Company 
Economy Machine Products Co. 
Holo-Krome Screw Corporation. 
Standard Pressed Steel Co. 
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PAINT OR PLATE 


That Chips or Peels will Injure 
a Manufacturer’s Reputation 
Sand Blasting will make it hold— 
Will furnish a base to which it CAN hold 
What the Sand Blast Does 


Produces a mat or satin finish on metals LEIMAN BROS. 
—frosts, cleans molding sand from cast- 


ings of brass, aluminum, etc.—prepares Patented Continuous Feed 
the surfaces of articles to be plated so 


that the plate takes hold quicker and 
lasts longer. Articles of all metals, cellu- 
loid, wood, glass, rubber, and other mate- 


rials may be sand blasted, including: 


Gas and Electric Fix- Lettering Bottles 
tures Frosting Window Glass 

Telephones Statuary 

Carburetors Automobile Hardware 

Cosmetic Box and Jar Skates 


Covers Building Hardware 

Molds : Die Castings Uses the same sand over and over 

Phonographs Silverware : 

Combs and Hair Orna- Electrical Goods again. 

Radio Part . e 

Ps ay Watches —_ We furnish complete outfits with 

Speedometers opened goto full instructions for operation by 

Thermometers Scientific Instruments * . 

Drills and Cutters Cutlery the most inexperienced. 

Gears Novelties es 

Electric Light Bulbs The air pump can also be used for 
Sand blasting does not remove Burrs, the agitation of liquids, operation 
File or Grinding Marks; nor does it of enamel ovens, blow pipes and 
oe Se Gar tis or filing. other gas or oil burning appliances. 





Inrormation LEIMAN BROS., INC. "ioretsSt,Nonm i 


MAKERS OF GOOD MACHINERY FOR 40 YEARS MACHINERY AND PLATERS’ SUPPLY DEALERS IN PRIN- 


CIPAL CITIES. FOREIGN EXPORT BUSINESS SOLICITED 























Genuine Detroit Lubricators 
For Every Purpose 


“GENUINE DETROIT” Lubricators are made in a 
sufficient variety of styles and kinds to properly lubricate 
the valves and cylinders of all types of steam engines, 
steam pumps, gas engines, air compressors, etc. 


They are scientifically designed, each for its purpose, 
and great care is given to all the details of manufacture 
in order to insure a uniformly high quality. 


Everything possible is done to maintain and increase 
their reputation for excellency. 


Engineering Service Department 


The Detroit Lubricator Company maintains an Engi- 
neering Department that is at the service of users of lubri- 
cating devices. If users are not sure as to the exact style 
and size of lubricator their machines need—if they are in 





aisle doubt about the proper method of installation and opera- 
tion—if they need help of any kind, they can write us and 
G our Service Department will be glad to help them. 
DETROIT” 


DetRoIT LUBRICATOR (COMPANY 
DETROIT, U.S. A. 
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MILL SUPPLIES 





SCREWS, THUMB 
J. H. Williams & Co. 


SEPARATORS, OIL AND STEAM 
Kieley & Mueller, Inc. 
The D. T. Williams Valve Co. 


SHAFTING, STEEL 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
Royersford Foundry & Machine Co. 
B. Wood’s Sons Co. 


omen, METAL CUTTING, 
AND LEVER 
ee. Mfg. Co. 
H. K. Porter, Inc. 


SHEARS, ELECTRIC 
The Stanley Electric Tool Co. 
SHEAVES, ROPE AND V-BELT 
Dodge Mfg. Corp. 
bic A. Jones Foundry & Machine 
te) 


Pyott Foundry & Machine Co. 
T. B. Wood’s Sons Co. 

SHELVING, STEEL 
Angle Steel Stool Co. 


SHOVELS, HAND 
Wood Shovel and Tool Company 


SLEEVES, DREDGING 
Whitehead Bros. Rubber Co. 


SLEEVES AND SOCKETS, DRILL 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 


SOLDER, BAR AND WIRE 
Frictionless Metal Company 
Kester Solder Company 


SOLDER, SELF-FLUXING, ACID, 
ROSIN AND PASTE CORE 
Kester Solder Company 
SPEED TRANSFORMERS 
Huron Industries, Inc. 
W. A. Jones Fdy. & Machine Co. 
SPLITTERS, NUT 
H. K. Porter, Inc. 
SPRAYERS, PAINT 
Economy Machine Products Co. 


SPROCKETS 
Dodge Mfg. Corp. 
W. A. Jones Fdy. & Machine Co. 
Pyott Foundry & Machine Co. 
STAMPINGS, BRASS, BRONZE, 
COPPER AND STEEL 
American Pulley Cmpany 
STANDS, DRILL 
Goodell-Pratt Co. 
The Stanley Electric Tool Co. 
The Van Dorn Electric Tool Co. , 
STANDS, FLOOR 
Angle Steel Stool Co. 
Bond Foundry & Machine Co. 
STANDS, VISE, PORTABLE 
The Ridge Tool Co. 
= Toledo Pipe Threading Machine 
0. 
J. H. Williams & Co. 


STEPS, STEEL, TOOL AND 
STOCK ROOM 

Angle Steel Stool Co. 

STOCKS & DIES 
Armstrong Bros. Tool Co. 
The Borden Company 
Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co. 
The Oster Mfg. Co. 
Toledo Pipe Threading Machine Co. 
Walworth Co. 
Williams Tool Corp. 


STOOLS, STEEL, FACTORY, 
SHOP AND DRAFTING 
M 


ROO 
Angle Steel Stool Co. 
STRAINERS 
American Injector Co. 
Kieley & Mueller, Inc. 
Mason Regulator Company 
STRAPS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
STRAPS, PIPE 
P. Wall Mfg. Supply Co. 
SWAGES, UPSET 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 


TABLES, STEAM 
Nason Manufacturing Company 
TABLES, W 
Angle Steel Stool Co 
Standard Pressed Steel Co. 
TANKS, COPPER 
Arthur Harris & Co. 


TAPE, FRICTION 


Boston Woven Hose & Rubber Co. 
The Mechanical Rubber Co. 


TAPES, STEEL 
The L. S. Starrett Co. 


TAPS 
Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co. 
The Standard Tool Co 


TEES, UNION GROUND JOINT 
E. M. Dart Mfg. Co. 


TENDERS, MACHINE, STEEL 
Angle Steel Stool Co. 


TOOLS, BORING 
Armstrong Bros. Tool 
J. H. Williams & Co. 


TOOLS, MACHINISTS’ 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
Brown & Sharpe Mfg. Co. 
Goodell-Pratt Co. 

Grobet File Corporation of America 
Morse Twist Drill & Machine Co. 
National Twist Drill & Tool Co. 
H. K. Porter, Inc. 

Stanley Rule & Level Plant 

The L. S. Starrett Co. 

Whitman & Barnes, Inc. 

J. H. Williams & Co. 


TOOLS, PLUMBERS’ 
STEAMFITTERS’ 

Armstrong Bros. Tool Co. 
The Armstrong Manufacturing Co. 
Bonney Forge & Tool Works 
Greenfield Tap & Die Corp. 
Toledo Pipe Threading Machine Co. 
Walworth Company 
J. H. Williams & Co. 


TOOLS, SAW 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 


TOOLS, VALVE RESEATING 
The Black & Decker Mfg. Co. 
M. B. Skinner Co. 

U. S. Electrical Tool Co. 
TORCHES, BLOW 
Geo. W. Diener Mfg. Co. 
The Turner Brass Works 
P. Wall Mfg. Supply Co. 

TORCHES, ee 

Toledo Pressed Steel Co 


TORCHES, KEROSENE 
Toledo Pressed Steel Co. 
P. Wall Mfg. Supply Co. 
TORCHES, WELDING AND 
CUTTING 


AND 


The Imperial Brass Mfg. Co. 
Torchweld Equipment Co. 


TRACK SYSTEMS, OVERHEAD 
Chisholm-Moore Hoist Corp. 
Richards-Wilcox Mfg. Co. 
The Yale & Towne Mfg. Co. 
TRACTORS, INDUSTRIAL 
The Yale & Towne Mfg. Co. 
TRAILERS, + ~~ 
Chase Foundry & M 
The Yale & Towne ite. Co. 
TRAPS, AIR AND SEDIMENT 
The V. D. Anderson Co. 
Kieley & Mueller, Inc. 
TRAPS, STEAM 
Davis Regulator Co. 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 
Sarco Co., Inc. 
D. T. Williams Valve Co. 
TRAPS, VACUUM 
Kieley & Mueller, Inc. 
TRESTLES, SAFETY, 
EXTENSION 
Patent Scaffolding Co. 
Steel Scaffolding Co., Inc. 
Toledo Pressed Steel Co. 


TROLLEYS 
Chisholm-Moore Hoist Corp. 
Curtis Pneumatic Machinery Co. 
Richards-Wilcox Mfg. Co. 
Robbins & Myers, Inc. 
Wright Mfg. Co. 

The Yale & Towne Mfg. Co. 
TRUCKS, DOLLY 
Marion Malleable Iron Works 
TRUCKS, HAND 
The American Pulley Company 
Angle Steel Stool Co. 
Chase Foundry & Mfg. Co. 
The Fairbanks Company 
Standard Pressed Steel Co. 
TRUCKS, LIFT 
The Yale & Towne Mfg. Co. 
TRUCKS, STEEL 
Angle Steel Stool Co. 
Marion Malleable Iron Works 
TUBE COUPLINGS 
Imperial Brass Mfg. Co. 
TUBES, BOILER 
National Tube Company 


TUBING RUBBER 
Boston Woven Hose & Rubber Co. 
Diamond Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


TUBING, SEAMLESS, COPPER, 
BRASS, ALUMINUM 
Wolverine Tube " 


TUBING, SEAMLESS STEEL 
National Tube Company 


TURNBUCKLES 
H. M. Harper Co. 


UNIONS, BRASS AND IRON 
E. M. Dart Mfg. Co. 
The Fairbanks ce 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Walworth. Company 


VACUUM PANS 
Arthur Harris & Co. 


VALVE LEATHERS 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 


VALVE UNIONS 
Nason Manufacturing Co. 


VALVES, BALANCED, FLOAT 
Arthur Harris & Co. 

Davis Regulator Co. 

Kieley & Mueller, Inc. 

Mason Regulator Co. 

Nason Manufacturing Co. 


VALVES, BLOW OFF 
The Fairbanks Company 
Jenkins Bros. 
Walworth Company 
The D. T. Williams Valve Co. 


VALVES, CHECK 
The Fairbanks Company 
Illinois Malleable Iron Co. 
Imperial Brass Mfg. Co. 
Jenkins Bros. 
a" Compa 
The D. T. Williams Valve Co. 


VALVES, GATE, GLOBE, ANGLE 
The Fairbanks Company 

Illinois Malleable Iron Co. 

Jenkins Bros. 

Henry Vogt Machine Co. 

Walworth Company 

The D. T. Williams Valve Co. 


VALVES, HYDRAULIC 
The Fairbanks Company 
Jenkins Bros. 
Henry Vogt Machine Co. 
Walworth Company 
The D. T. Williams Valve Co. 


VALVES, NEEDLE 
Jenkins Bros. 


VALVES, NON-RETURN 
Kieley & Mueller, Inc. 


VALVES, POP, SAFETY, RELIEF 
Detroit Lubricator Co. 
Walworth Company 


VALVES, PRESSURE REDUCING 
Davis Regulator Co. 

Kieley & Mueller, Inc. 

Mason Regulator Co. 

Walworth Company 


VALVES, PUMP, RUBBER 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Jenkins Bros. 

The Mechanical Rubber Co. 
Whitehead Bros. Rubber Co. 


VALVES, RADIATOR 
Detroit Lubricator Co. 
The Fairbanks Company 
Jenkins Bros. 
Walworth Compa 
The D. T. Williams Valve Co. 


VALVES, THROTTLE 
Detroit Lubricator Co. 
Jenkins Bros. 

Walworth Company 
The D. T. Williams Valve Co. 


VISES, BENCH, WITH CLAMP 
Bonney Forge & Tool Works 
Goodell-Pratt Co. 


VISES, DRILL PRESS 
Armstrong Bros. Tool Co. 
Charles Parker Co. 

The Skinner Chuck Co. 

Yost Manufacturing Co. 


VISES, HAND 
Goodell-Pratt Co. 


VISES, MACHINISTS’ 
Bonney Forge & Tool Works 
The Champion Blower & Forge Co. 
Goodell-Pratt Co. 

Charles Parker Co. 
Simplex Tool Co. 
Walworth Company 
Yost Manufacturing Co. 


VISES, PATTERN MAKERS’ 
Charles Parker Co. 
Yost Manufacturing Co. 


VISES, PIPE 
Armstrong Bros. Tool Co. 
Armstrong Mfg. Co. 
Charles Parker Co. 

Ridge Tool Co. 

Simplex Tool Co. 

= Toledo Pipe Threading Machine 
0. 

Walworth Company 

J. H. Williams & Co. 

Yost Manufacturing Co. 


VISES, WOODWORKERS’ 
Charles Parker Co 
Simplex Tool Co. 
Yost Manufacturing Co. 


WASHERS, AUTO 
The F. E. Myers & Bro. Co. 


WASHERS, BRASS 
H. M. Harper Co. 


WASHERS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Chas. A. Schieren Co. 


WASHERS, RUBBER 
Boston Woven Hose & Rubber Co. 
Cincinnati Rubber Mfg. Co. 

The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graion & Knight Co. 

The  Mechenten! Rubber Co. 
The Republic Rubber Co. 
Thermoid Rubber Co. 


WATER FEEDERS 
Kieley & Mueller, Inc. 


WATER LEVEL CONTROL 
The Bristol Company 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 


WATER SYSTEMS 
Goulds Pumps, Inc. 
The F. E. Myers & Bro. Co. 
Geo. D. Roper Corp. 


WELDING AND CUTTING 
EQUIPMENT 
The Imperial Brass Mfg. Co. 
Torchweld Equipment Co. 


WHEELBARROWS 
The Fairbanks Company 


WICKING, COTTON 
Toledo Pressed Steel Co. 


WINCHES 
Wright Mfg. Co. 


WIPERS, SANITARY 
Louisville Sanitary Wipers Co., Inc. 


WIRE ROPE 
Williamsport Wire Rope Co. 


WRENCH SETS 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
J. H. Williams & Co. 


WRENCHES, ADJUSTABLE 
Bonney Forge & Tool Works 
Walworth Company 
J. H. Williams & Co. 


WRENCHES, HOPPER CAR 
Advance Car Mover Co 
Appleton Car Mover Co. 

Safety Wrench & Appliance Co. 


WRENCHES, OPEN END 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
J. H. Williams & Co. 


WRENCHES, PIPE 
Armstrong Bros. Tool 
Bonney Forge & Tool Works 
Ridge Tool Company 
Walworth Company 
J. H. Williams & Co. 


WRENCHES, SOCKET 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 

The Black & Decker Mfg. Co. 
Bonney Forge & Tool Works 
Safety Wrench & Appliance Co. 
The Van Dorn Electric Tool Co. 
J. H. Williams & Co. 


WRENCHES, SPECIAL PURPOSE 
Bonney Forge & Tool Works 
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The No. 401 Champion 
Steel Rivet Forge 


can be seen working on 99 out of 
@ every 100 structural steel buildings be- 
ing built in the United States today. 
The same may be said of all railroads, 
bridge builders, boiler makers, tank 
builders, etc. The No. 401 Forge has 
not only been adopted by this class of 
trade in the United States, but also 
throughout the entire world. 


Carried in stock by all the leading 
mill supply jobbers. 


Write for No. 55 catalog 
Champion Blower & Forge Co. 


Lancaster, Pa. 























SKINNER Clamps 
Stop Leaks 











Simplex a 


4 ne ae 
Screw Jacks /s zt, 
Sell on Sight! H&S"); 


Their Visible Screw, Stability, ij} 
Workmanship & Duco Coloring ““=x3—ra 


Create Sales Appeal .. — 


m plex Lever Jacks, 


Pipe Pushers 
POs: Oe al bolete Ws bar. wet et 
have been famous 
for Years 


Templeton, Kenly & Co. 
Chicago, IIl.,U.S.A. 
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WIGGINS 


Peerless Book Form 
CARDS 


Why are some firms remembered 
on orders, and others forgotten? 
You will learn and profit by knowing what 


kind of business cards preserve prestige. 
A request from you will bring samples. 


The John B. Wiggins Company, 1143 Fullerton Ave., Chicago 
( Established 1857 ) 
































Delivering The Goods 
But for How Long? 


LEIMAN BROS. 
PATENTED 
ROTARY 
POSITIVE 


AIR 
PUMPS 


MANY SIZES 





Get the free 
information 


That’s where’ 


some fall down 
—that’s where 
weaknesses 
show them- 
selves—A new 
broom sweeps 
clean—A new 
machine does 
good work— 
but to continue 
to do so it must 
be designed to 
do so. 


Leiman Bros., Inc. 
153 Christie Street 


Newark, N. J. 


N. Y. Corp., 23 Walker St. 


Makers of good machinery for 40 years 


Machinery and Supply dealers everywhere. 
Foreign Export business solicited. 
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It’s Easy to Sell 


because Engineers, Master Mechanics, Su- 
perintendents and all mechanical men who 
have anything to do with the use of pack- 
ings, immediately realize that the oval -hol- 
low center in Ovalhole Packing will prevent 
the packing from becoming too tight and 
causing friction. 


When you say to the power plant engineer, 
“Here’s a packing that will expand enough 
to stop leakage and, at the same time, will 
not become tight enough to cause friction,” 
he is interested and wants to try it. A trial 
order means a new customer as every box 
of Ovalhole Hollow Center Packing is abso- 
lutely guaranteed to give satisfactory service. 


Ovalhole Packing makes good, not only be- 
cause of the hollow center, but because it is 
manufactured from the highest quality ma- 
terials without regard to price. Ovalhole is 
bought for the hardest service because it’s 
good and not because it’s cheap. It’s much 
easier to sell Ovalhole to the mechanical man 
who wants the best money can buy than it is 
to the man who buys on price. 


Ovalhole is sold throughout the United States 
and Canada by mill supply distributors and 
manufacturers’ agents who sell power plant 
supplies and steam specialties. If you are 
looking for a specialty that is easy to sell to 
power plants, drop us a line. We are looking 





Agents 


—wanted in sev- 


eral good territor- for nes representation and your territory 
ies that are now may be open. 

open for live ’ 
representation The Hollow Center Packing Co. 











Main Office and Factory . . Cleveland, Ohio 
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ELEVATOR BELTING 


CONVEYOR BELTING 


HE best recommendation for Thermoid Products is the number 
of users who stay sold on Thermoid year after year. If any 
of your customers have particularly severe service requirements— 


or if you are looking for a complete belt line—we suggest that 
you clip this coupon now and mail it to us. 


HOSE as4 PACKINGS 





THERMOID RUBBER COMPANY - Factories and Main Offices - TRENTON, NEW JERSEY 
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in DRY 


CHEMICAL 
FIRE EXTINGUISHERS 


APPROVED BY THE UNDERWRITERS’ LABORATORIES 
THREE-POINT SALES DISTRIBUTION PLAN 


FIRST—The Distributor has a SPECIALTY! 


SECOND—He Distributes the MOST EFFICIENT Fire Extinguisher!!! 
THIRD—He is PROTECTED and has a PROFIT!!! 











Do you think it impossible to have a SPECIALTY in the Fire Extinguisher 
Field? 


Would you like to be shown that the duGas DRY CHEMICAL (Non-Liquid) 
Fire Extinguisher actually IS the MOST EFFICIENT? ? 


Do you wonder how the Distributor can be PROTECTED and have an assured 
PROFIT on Fire Extinguishers? ?? : 








Full Information Gladly Furnished No Obligation Involved 
Write Us Today 


a == 


py DRY 


ug | FIRE EXTINGUISHING 





SNIP i 
«TV THE MODERN METHOD 
| f NO WATER. NO WET. NO MUSS. NO FUMES. NO DAMAGE 
EFFICIENT AT ALL TEMPERATURES. CANNOT FREEZE OR DETERIORATE 


“Better Extinguishing for Bigger Fires!” 


DuGAS FIRE EXTINGUISHER CORPORATION 


CHARLES H. MEIGS, President 


11 West 42nd Street NEW YORK, N. Y. 











Head com- 
pletely ma- 
chined, top 
and bottom. 4 


4 


con be Rae 


Just look in a Ferry Package 


Vv 


Accurate body. 
Smooth, perfect 


Clean cut, smooth 
and true hexagon 
face. 


Vv 


Selected steel of scientifically 
determined toughness and hardness. 


Ferry 


finish. 


PATRONIZE FERRY JOBBERS 
LOCATED EVERYWHERE 
THEY CARRY COMPLETE STOCKS 


Vv 


Threads accurate 
and lasting. 


A 


MN 


Superiority... ital 


smoothly machined. 


Checked at every point 


AKE your own comparisons — 
your own tests. Send for a sample 
Ferry Cap Screw or Set Screw and 
check it point for point against any 
other make. G| Ther you'll know why 


Ferry is proud of an unusual record 
—twenty-three years of consistent effort 
to supply industry with cap screws, 
set screws,.and other screw machine 
products of unquestioned superiority. 


THE FERRY CAP & SET SCREW COMPANY 
Cleveland, Ohio 











